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CONSTRUCTIVE READING—ITS VALUE TO 
YOU AND YOUR BUSINESS. 





HERE are few people in the United States who 

have not stored away in their minds somewhere 

a picture of Lincoln prone before the fireplace 
or with a candle in front of him absorbed in a book, 
for from childhood that great American was a con- 
stant reader of good books and periodicals. It is said 
that when Roosevelt left the White House he took 
with him two truckloads of books. There were books 
on science, history, law, government, animal life, and 
almost every other subject under the sun. Roosevelt 
was an insatiable reader. In his spare moments he 
would pick up a book or periodical, if it was only for 
five minutes. _ 

Reading is the most practical and convenient way 
of gaining new facts, ideas, impressions, and perspec- 
tives, for the printed page is but a collection of them 
put into form to be readily assimilated. It is not 
given to any man to originate very much, but it is 
possible for the average man to gather facts and ideas 
from others, to weigh them, discard and select, and 
thus add to his own store of knowledge and broaden 
his mind. The great men in business and every other 
line of human endeavor have found reading necessary. 

How to Read 

There are several ways of reading. 
browse leisurely through a newspaper, magazine, or 
book for pastime alone, with no attempt to gain any 
definite facts or ideas. This method may help to pass 
dull hours, but it is of little value in improving the 
mind or increasing its store of knowledge. Another 
way is to read carefully and to attempt to remember 
all. This only results in confusion and wearies the one 
attempting it. The third, and by far the best, way is 
to read for a definite purpose and to attempt to con- 
nect up certain statements, facts, ideas, and impres- 
sions with something already known. The average hu- 
man mind is not capable of retaining permanently a 
great number of disconnected and unrelated facts. 
New facts, new ideas, and new impressions must be as- 
sociated with something already in the mind. For ex- 
ample, if a plumber were to look through his trade 
paper and find suggestions on bookkeeping, the ideas 
should be considered in relation to his present system 
or some other system he may have in mind, how it 
would fit in, whether it would be an improvement, and 


One is to 


Or if 
it is an idea on shop equipment, would it be practical 


what would be necessary to put it into effect. 


to use with the present arrangement of his shop, and 


what expense would it necessitate? Or, again, sup- 


pose it is something in the market reports. How does 
it compare with the last reports and others before 
that, and what tendency does it show? An attempt to 
remember the isolated fact or idea itself unrelated to 
anything else will simply result in its being completely 
forgotten in a short time. Many have started out con- 
scientiously to get the most out of their trade papers, 
and other reading matter, and as they have come to 
various items they have clipped them out and put 
them in a pigeonhole where they have died a natural 
death, because they have not been clearly connected 


up with definite ideas in the plumber’s mind. 


When You Read, Act! 

This and procrastination result in many money 
making and money-saving ideas going to waste. 
Often a contractor will see some suggestion that he 
recognizes at once as sound, practical, and applicable 
to his own business, and decides to use it at some 
future time when he is not so busy, but that time never 
comes, and the value of the suggestion is lost to him, 
whereas, if he had acted at once he not only would 
have the benefit of it, but would be more ready to 
see the value of related suggestions and put them into 
effect. 

But intelligent reading does more than provide new 
facts and ideas. It is an unfailing developer of the 
mind. It results in clearer, quicker thinking. The 
ability to recognize and weigh quickly the value of 
new ideas and to incorporate them at once into an in- 
telligent plan is what differentiates the leader from the 
rest. Reading can be both pleasant and profitable, 
in fact, the ability to read intelligently is an accom- 
plishment in which many people take considerable 
pride and out of which they get a great deal of genu- 
In time it becomes a habit and a most 
Some men have developed their read- 


ine pleasure. 
excellent one. 
ing to the point where they can glance through an 
article and get the “meat” out of it in a few minutes, 
while others might spend an hour reading the same 
thing and get nothing but a jumble of meaningless 
words. 
Successful Men Are All Readers 

The heads of big business and men like Lincoln 

and Roosevelt have always found time to read, but 
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the big excuse for not reading among the less suc- 
cessful men is that they haven't the time, they are too 
busy. At the present time there are a great many 
men throughout the country who are not nearly so 
busy as they were a few months ago. How many 
of them will spend their added leisure time in read- 
ing their trade papers and sound books dealing 
with various phases of their particular line of business 
and thus get the most out of the present situation 
and make useful plans for the future? Not a great 
many, at least not nearly so many as might very 
profitably do so, for busy days are going to come 
again when some well formulated plans are going to 


But 


there, too, many who do not read, do not plan in ad- 


result in greater efficiency and larger profits. 


vance, and will never attempt new methods or ac- 
cept new ideas. They are going to do business in the 
same old way that they have always done it, until 
Father Time or progressive competitors push them 
aside. 

Reading is an accomplishment that cannot be ac- 
quired in a day, but there are few who cannot be- 
come good readers, if they will but set aside a certain 
amount of time each day, though it be only fifteen 
minutes, and then have some definite plan rather 
This applies both 
to the selection of the sources and the specific matter 
itself. 
tractor should make it a point to go through his trade 


than read in a haphazard manner. 
For instance, the plumbing and heating con- 


papers and pick out the things that he feels may be of 


interest to him. If he is a guud reader it will not take 
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him long to get the essential facts and connect them in 
his mind with facts and ideas already established on 
the same matter. If he has additional time he may 
profitably spend it gaining general business sugges. 
tions and facts from the periodicals of other trades, 
and if he has still some spare time on his hands there 
are countless books on a variety of subjects directly 
or indirectly related to his business from which hs 
may get valuable facts. There are, of course, many 
books that are not particularly connected with busi- 
ness matters that are pleasant to read and at the 
same time tend to broaden the mind and develop 
mental alertness. Then again, in reading his daily 
paper, instead of merely going through the paper and 
getting a hazy idea of everything in it in general and 
nothing in particular, he should read it for the pur- 
pose of making certain facts stand out in his mind 
whether they relate to market conditions, genera! 
business outlook, civic matters, or any other subject 
dealt with by the paper. 

Samuel Johnson once said: *“‘Reading maketh a full 
man, speaking a ready man, and writing an exact 
man. Read to acquire facts, ideas and impressions. 
Discuss them to get their different angles and to be- 
come mentally alert. And put them into writing to 
have them exact and to derive the benefits from 
Jotting down an idea is a big help in clari- 
Constant and 


them. 
fying it and fixing it in one’s mind. 
intelligent reading is the best way of keeping in line 
with progress. It increases a man’s efficiency and 


adds greatly to his pleasure, as well as his income. 
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1921 Will Reward Fighters” 
; 21 Will Reward Fighters 
ES 3 
=| This is the year when the winner in the business world will be is 
- he who fights hardest. The soft times have gone. Now is the time fe 
ES for hard work, and plenty of it. Prices are rapidly becoming is 
_ . : eS 

Fy stabilized. What we need, more than ever, is energy and confi- s 
dence. Every day preach optimism. Preach it wherever you go. is 
Instill it in your employes. Tell them to spread the gospel of is 
prosperity. The so-called “buying strike’ is on the decline. s 
Strikes are unpopular and unprofitable. The only strike you are 


interested in is that in the field of business which reveals the gold 
of profitable orders. Seek constantly and you will find it. Business : 
Extra effort means extra profits for you. 


awaits you. Go after it. 


“1921 Will Reward Fighters’ 

















SERVICE THAT WINS and HOLDS 
CUSTOMERS 


Part [l—How Efficiency and Economy Were Brought 


to a “Sick” 


Plant at a Large Monetary 


Savine 


By M. William Ehrlich 


N this case 


the customer. 


something over six thousand dollars was saved 


his plant was made operative and the fuel 


bill was cut nearly 20 per cent. 


This all had its beginning in a casual visit to the plant, while 


on a general trip soliciting business on a basis of backing 
actual work with sound engineering. The troubles were many 
ror the Steam sVvstem was over 20 years old and had been 


added to 


the additions, 


repeatedly without adequatel\ 
Noticeable 


plenty. 


pro iding tor serving 


wool j, } 4 -_ 
Wwhatl Fie uid not OF 


had 


tine S at 


examples of 


{One, were Various Steam hitters made changes 


and “corrections” at various earlier hoth 


able And 


itt quite dithcult to gain the prospect’s contidence. 


consider 


cost and imeconvenience to the company. this made 


The condition of the plant when surveyed, prior to remodel 


ing, showed that the old bowler unsuited to the 80 
that 


some semblance of 


Steam Was 


lb. pressure was necessarily carried in order to obtain 


circulation. The factory ceilings and walls 


were one maize of piping, some being used, the rest of it in 
dead ends, and most of it uncovered. Connections from the 
mains were largely bull-headed,-and some without any trace 


able termination. In many cases return connections from up 
per coils were brought into the feeds of lower coils and other- 


wise criss-crossed imto a tangle. A return-to-boiler trap on top 
of the boiler only helped to water-log the system, so the little 
return water ot Cf ndensation that happened te be piped, went 


the way of the rest of it—to the sewer. 


coal 


appreciable results, 


Thoug! was being burned without stint, there were no 


vet the working of this plant as well as 


its production depended on steam and heating services. Some- 























thing had to be done. A new high pressure boiler had already 
heen considered a necessity. Still, the owners realized that a 
- 
' 
H r 
CHECK VALVE 
STEAM | 
j 
' 
‘STEAM TRAP 
Fig. 1.—Connection for Steam Kettles. 
new boiler would not change the piping,—and they knew that 


system was more than bad, as well as unsafe. 

\ report on these conditions, with proposed remedies, sug- 
ested that the plant could be made operative for an expendi- 
little 


requiring such 


r- 


+. 


ure of more than the cost ot a new bouier alone, but 


vithout boiler, though including a corrected 


piping This brought a decision and an order to go 


system. 


ahead Whether it was due to gaming their contidence, or 
whethet they tor k a gamblers chance, 1s Mmmater! eit I 
aim was not economy but only a satistactory workn stem 


, , 
} 


It Was agreed then that They would pet efhiciwency absolut 


sults. 
Now the real problem presented itself,—how to make the 
old defective system work properly It was clear to. start 
a. 
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Fig. 2.—General Scheme of Factory Heating Arrangement with 
Coils Below Boiler Water Line. 
with. that low pressure was a necessity because the old ret 
tubular boarle + Which was going to be made ell I, Ou t 
stand up against more than 40 ib. Still, “high pressure” wa 
one of the plant requirements because of proce worl lo 


make matters worse. all of the heating 


except ci | 
Wie, and Wilat 
pip 


caretul measure 


the second floor. was below the boiler water 


1 


more, the coils were made of only one-inch 


Before proceeding with any plan of work, 


ments were made and the actual needs of the plant were dil 
gently observed. I[t was found that the old boiler would be 
ample for all requirements when steam could be made to ci 
culate. Steam at a “high pressure,” that was so urgently re 
quired was being injected directly into large kettles for boil- 


ing glue and making sizing used in the manutacturing proces 


Even in summer the main part of the factory had to be sup 


plied with heat in order to dry the materials made, but thi 


heat only 
kettles also had to be 


was required for several hours each day, and the 


kept going. 


It Was noted that the steam kettle were ot the 


type, so it was not difficult to test their operation 


disconnected and piped up as shown in fig. 1, steam 
When the operators stated that 
These 


Ib. pressure, when cir 


trap on the end of each set. 


vauge readings were taken 


conditions were satisfactory, 


showed conclusively that steam at 30 


culated through the jackets, gave better results than ever b 


This did 


scalding and the 


fore. aWaday with splashing, overflow, chances ror 


wasting of steam. The quality of the 


and the sizing were said to be improved by keeping steam out 


of the mixtures 


This as a starting point, made the rest fairly simple. It was 
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Fig. 3.—Plian of First Fi: 
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re that by changing the piping arrangement so new system. One of the general plans showing the correct 
that all warm water of condensation would be returned to th layout for the main floor, is here presented as fig. 3. | 
ler, ther iid be no severe strains imposed upon it and should be remembered that as much of the old piping and line 
that steaming d be more rapid. Then, if the heating as possible had to be saved and used wherever possible. [Th 
id be made operative at all, it should surely be done with accounts for some of the features that may not appear as t! 
t } pr Lire pite of the small coils and the est kind of a mechanical job. 
kK of radiating surfa lo get circulation throughout the As indicated, the boilers are located in a separate boiler 
i] ind vas theretore the problem. An open type e, away from the factory. The mains were therefor 
t gested for this purpose, as it permits a greater brought in overhead, through the open court. Inside the build 
pressure droy th success, than any other form of gravit ing, these branch off with suitable control valves and _ pre 
eating. Ihis meant equipping each radiator and coil with a e reducing valves so that only 7 Ib. is supplied to the coil 
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r g | é ot tor both. When sizi nd glue Fig. 4.—Typical Connections to Heating Coils. 
req os eal inted ne we versa, of course, on 
luring the t the heating system, while either boiler is operating at 35 | 
Both boilers are arranged tor operation at 35 |b. pressure pressure 
Lhe ed | r has be ipped that it practicall The mains grade so, that any entrained water or condensa 
TT t rat ept tor feeding it the fuel \ tion travels with and not against the flow of steam. For th 
lamy t dratt and air supply to the fire eason drips with traps are provided at the ends to take 
ind mainta i team pressure. Warm wat the water Branches grade back to the mains, and in ge: 
popoive t t { electrical automatic condensa eral, divide to Sup] ply the first and second floor coils, as ol 
pum ch delivers all the retur trom the system. In licated im big. 4. On the return end each heating unit ha 
e of ma y required, the city supply can be dirt pocket and return trap connecting with the system | 
return piping 
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Lint teal pT I reeas Oo} lifts iff the ga nent Hiere they enter the receiver of the electric condensa 
pply, accord t dition ind regulates the feed as wel {1 pump. When sufficient water has accumulated, the fl 
is the water | the boiler nside the receiver tank rises to its maximum level and ther 
lor the guidat of the men dome the remodeling, suitable trips a switch which in turn starts the pump, all automat 
rking plat ta vere prepared to contorm with the ally In this way the water of condensation is returned ¢ 
the boiler, for use over and over again. 
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January 22, 1921 
making and remaking many temporary connections. In the 
process. of remodeling all the available lines were gone over, 
kinks taken out, then the piping was regraded and secured 
properly in place. The old air-cock vents on coils were closed 
by screwing them down tight because it was easier to do this 
than remove them and plug the openings. AIl unnecessary and 
criss-crossed piping was taken down and later sold as junk. 
Before turning the system over, all new and old steam lines 
were thoroughly insulated with pipe 
necessary loss of heat with its attendant condensation. 


covering to prevent un- 
In this 
way the steam proper and pipe lines were given a chance to 
work at their best, and it proved out just that way. 

A test was run, and all appliances, valves and so torth, were 
carefully adjusted for the required operating conditions. The 
heating proved successful at even five pounds pressure, giving 
rapid circulation and quick heating. The owner stated that in 
comparison with 20 years’ operation of this plant in its various 
stages of development, such heating was never known to him. 
The system is flexible and under full control. 

Six months of actual operation shows that the remodeled 
plant is not only efficient in giving desired results, but it also 
saves 15 to 20 per cent of the fuel bills, even though five new 
coils were added to give more heat than before. 

Since the completion and operation of this installation three 
other jobs have been turned over by the same interests. The 
secret of it all is confidence born of knowledge. Have the 
courage to expound and carry out your convictions. But, be 
sure first, then go ahead. You serve your own interests by 
serving your customers well,—and it pays handsomely. 


Editor’s Note—This is the second of two articles by Mr. 
The first appeared in our January 8th issue, and if 
These are 


Ehrlich. 
you did not read it, do so now. 
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DON’T MISREPRESENT YOURSELF BY POOR 
BUSINESS LETTERS 


eee er ne ee 


Many business houses are overlooking tie t thie letais 
BF J i ill » fashece Chi 
which has much to do with their succes: r taiur Lis 
is their correspondence \t least ity | voriad 

. ‘ ’ ‘ a. 
business 1s done by mall in many cases, iet ul 
representations of a firm that reach the customers. Letters are 
the index by which a firm is judged, and a t Iten well 
intentioned business institutions misrepresent themisel 


sending out letters that are shoddy and utterly lacking in 


appeal, says “Chicago Journal of Commerce 


’ 1 ; \ ’ ‘ ] . , 
Would you, Mr. Businessman, permit one of your salesm 

| 1] : ’ - ] ti +? + ] % +} , } ssid } 7 ’ e | 
i‘ Cail on VOUT Cus ers 1f Vou KRHCW Lite { » i PPL i 
| | 7 , ‘ ; ‘ ‘ ‘4 

dressed, unkempt, qgqgownh at nec and unabl to deiver the Cll 
ing message you would have him delivet Ct rs 


But that is exactly the impression created by letters writ 
on cheap stationery, that are typographically in bad taste and 
that are couched in the stiff, uninteresting [english that had 
its origin in the legal verbiage of the Middle Ages. 

Suppose that you wanted to buy something and in response 
to your inquiry a salesman called at your office. Planting 
himself before your desk he would assume the stiff attitude 
of an Englsh butler and then would deliver himselt as fol 
lows: 

“Your inquiry of even date received and contents noted 
In reply thereto I am here, and in response to your kind inqui 
respectfully beg to state,” etc 

How long would it take you to make up your mind that 
this chap was only an automaton and that the firm he rep 
resented must be about as human as a block of marble? Yet, 

that 1s exactly the tone of at least 
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practical suggestions offered by a practical ] a I Kn x [Down half the business letters written to 
man, and heating contractors will find it | 4 Te Rap. % day. Is it any wonder that they 
will pay to consider them carefully and ap- ao 4 | a AY are thrown into the waste basket 
ply them to their businesses. There may | 4 while the recipient turns his bus 
be many heating plants in your vicinity that | vo yj =oness over to a firm that employ 
need your services. Call on the owners and _—__—______— i " 4 Ath Te courteous, but human = salesmen 

° riaV ' | , 
explain how coal costs can be reduced and : 3 | ‘ who know how to present thei 

—— , . +——oet | V — : 
the efficiency of the plant increased in one 5 propositions in a emanner = that 
stroke. No time should be lost in making | arouses your interest? 
vour plans for bigger and more profitable , § Make your letters appealing in 
heating business in 1921, f appearance first of all be sure 

perar rrr : 
they have the right feel—the pro: 
PIZILIEL III I are ” pe rous fe el, someone ha ; aptly \ 
co BUNKER N i 
. ie eines cues said See to it that your letterhead 
EE ETE FOOT TO las Dow 4 : 
| a Sones POUR aoe , is artistic—the plainer the better, 
| oo HOUSE ' See 
_— i ] hut aristocratt hOOK nY lhen 
Gas ae eae  ¥ 7 | | 
BOILER write your ictter sO 8 6that tine 
rc | oll make the recipient feel he 1s tall 
| 4 PUMP £ RECEIVER 100") :, 
-_ IN DASEMENT bs allt ing tace to tace with a real man 
| | le } mith o 4 - 1 
7 | 9 ON Letters after all form the most 
| RETURN FROM Do 14 5! II ' ' ‘ 
[SIZING Pots wn 12 to Pump a. Ait important part of the world’s lites 
2uD zeal rms perzzz2 EEE IRR ZIIEEITON TE ygerres _—— ¢ See DETAIL — z\\f ue 
wt ce "oe sy 2wp Floor ture. Phe message they carry 
— —— 2 
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* Pressure H Down TO BAS mt ky ress. They must appea ike all 
ReD VALVES wi x es - cc - oe 4 
7) | literature, to the mind and heart 
'} , | | ft man. Be friendly, chatty, 14 
13 ¥. 
*"-4 TR | 
iW ‘ i] A ! alle nite re Stil 5 \ ul 
Salil »6 | al _ 
¢ 92” | the enthusiasm otf the man you ad- 
aaa ENERO mI 13 i 1 ‘ .s - ‘ t od 
4” HH if | adress, make him teel that there 1s 
| | ! | IOFr i bond of sympathetic understand 
4) 
HW? ng between you, and you will get 
oof " 23 Pee his busines 
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For “Letters That Build Busi- 
ness” see our October 9, Novem- 
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her 13, December 4, 1920, and Jan- 
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WILLIAM M. ANDERSON’S' RECIPE 
for SUCCESS 


An Interview with a Philadelphia Master Plumber 
Who Did a Two-Million Dollar Business Last Y ear 


by Bertram Lebhar 


bide Re} ire some pretty oy sone? mid corporations e1 er lay aloneside a whart on the Schuvlkil! River, loading 
caged in the building construction industry in Phila Up a cargo otf steam-titting materials The wharf is th 
delphia, Pa. When, theretore, the leading factors in private property of Willham M Anderson, of 600-61? 
the building trades of that city and vicinity got together Schuylkill Avenue, and it is part of his big shop, in th 
recently for the purpose of organizing a Building Trades heart ot Philadelphia—and the materials that were being 
Employer \ssociation, and loaded into the steamer wet 
nanimously elected a ma destined tor a 175.000 cor 
t J ' “4 thei tract job in Savgoun, Spat 
= —* not rea which came to Mr. Anderso 
' i i | shete act unsolicited 
, inding pli When they send all th 
ent to the local plun way trom Spain to. get 
ind fraternit Philadelphia plumber t 
\ | event he ' come and do the heating 
conferred on William M. A work 1n a blast turnace plant, 
, naster plun it is to be assumed that said 
‘ ' re rf plumber has suit ceeded 1 
tal “ nvil proof of making tor himself som: 
th et that the yung , thing of a reputation It tur 
. ; the plumbing ther evidence is requir: 
na teamltting husines along these lines, it can bh 
=? raine nm. energ found in several ot Philade! 
yrit d determimatior phia’s biggest commercial 
ceed ound to get t buildings and public edit: 
et), ‘§ the ladder. even 1 that have been erected wit! 
7 venerat f intensive in the past decade 
' pe titi All the heating and plum! 
\ quarter of a century ago ing work in the Curt 
Pail] A edles ve Building—the home of th: 
T ourne decided “Saturday Evening Post 
' vo in " ess for hin and one ot the biggest con 
i — oe? pecialize it mercial structures in the 
commercial work, went out world was done by Wrilliat 





t the uburl Crt hi del \I \nderson., The yluim 
to the suburbs of Philadel William M. Anderson. aa ce | 


phia and hung out his shin ing and heating contract 1 
gle ina humble basement the Traymore Hotel—a jo 
because, after looking the metropolitar eld over caretulls which called for three hundred men—bore his name > 
nd wistfully. he came to the conclusion that there was no do many other of the choicest plums in the way of contrac! 
chance for him, at that time, in the city itselt ever given out in the Quaker City. Moreover, not onl 
“There are too many big fellows doing business in the Philadelphia, nor the State of Pennsylvania, but in other bi: 
citv for me to have any chance of breaking into the game cities all over the United States similar evidences ot h 
here, Just now, except in a piker way, said “Bill” to him sticcess are to be encountered. 
selt “Thev've got the call on all the man-sized jobs le An ofthce force of twenty engineers 1s etaployed steadt 
cause of their greater capital, and the reputations they have to do the estimating and drafting in “Bill! Anderson's b 
made to Say nothing of their pull It is up to me to go and shop \ COrps of bookkeepers are required to ker p trac 
vet a reputation, myself, and the place to do it is 1n some of his annual business, which last year exceeded the 


small community. where the competition will not be so million dollar mark. There are a dozen foremen on 
keen, and where I can plug away until my business has payroll—three of them are being sent across the sea |! 
grown large enough to make it possible for me to come superintend that Spanish job—and in his busy season 


hack to the citv and give those big fellows a fair fight force of workers is way up in the hundreds. This is som: 

Fine Progress in Twenty-six Years. what a change from the days when his shop was in a basem: 

It was in 1894 that Anderson came to that decision, and in a Philadelphia suburb, and when he was his own torem 
proceeded to carry it out \ tew days ago a tramp steam- bookkeeper, plumber and helper. 
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Willing To Help Industry. 

How that change has gradually come about is too long a 
story to be told in detail. lt would take a whole book to 
narrate “Bill’) Anderson's picturesque career, step by step 
We shall, however, let “Bill”, himself, reveal some of the 
sccrets otf his success. 

(One of this genial master plumber’s most marked charac 
teristics 1s his willingness to extend a helping hand to others 

the industry. He is exceedingly modest—not at all given 
» boasting—but when a_ representative of “Domestic 


Engineering’ called at his shop recently, to ascertain his 


iews on profit-sharing (which were published in our 
November 13th issue) and suggested to Mr. Anderson that 
some tacts about his career might serve as an inspiration 
and guide to younger members of the plumbing and heating 
traternity, whose future was still betore them, he was 
asily persuaded to furnish the desired information. 

“l have been in the plumbing business ever siice I was 
thirteen years old,” he began. “Like ninety per cent of the 
men in our industry, I have obtained most of my education 
in the school of experience and the university of hard 
knocks. My father died, leaving my mother with four 
children to raise, ot whom I was the eldest, and it became 
necessary for me to quit school and go to work in order to 
keep the brood together, and the roof over our heads 


i 
Worked for Past National Treasurer. 

“My first job was with William MecCoach, ot Philadelphia, 
lor many years treasurer of the National Association of 
Master Plumbers. As an apprentice I received two dollars 
every week in my envelope, and an extra fifty cent piece at 
(hristmas time, with a word of fatherly advice from the 
bess not to spend it recklessly. 

“*Baill’ McCoach taught me a lot about the plumbing and 
steamtitting game, however | was with him for eleven 
vears, as journeyman and foreman. It was a very different 
business trom what it is nowadays. All plumbing work 
vas lead, and we made all our own lead soil pipe. There 
‘ere none, or tew, of the improvements in sanitary appli- 
inces which have since come into vogue. 

“After I had been working for McCoach for eleven years 
| decided that the time had come to strike out for myself 
| had saved a little money out of my wages—althouch not 
very much—and I was unmarried, and felt that I could 
attord to take the plunge 

“Right at the start | made up my mind that I was going 

» aim high, and specialize on commercial plant work. | 
igured that there was no chance of making a fortune on 
small home jobs. I was resolved to have as little to do with 


it as possible. Incidentally, | may say here that I have 


< 


_ 


stuck to that resolution ever since | have been in business 
| felt that my activities in the commercial field might lead 
to much greater opportunities 

“Of COUTSE, | realized this COMLMCT¢ al work Was not going 
» be so easy to get as house work would be. That was 
hy [ decided to go to the outskirts of Philadelphia to 
make my start. I foresaw that I would have more chance 
of landing the larger jobs in a small community than in 
the big city, and I decided that I would rather be a big frog 
i a small puddle than vice versa. Later on, when | had 
tuade good in the suburbs, I could go gunning for the big 
inetropolitan contracts. 

“Luckily for me, soon after L started in business, there 
occurred a considerable movement of factories toward the 
suburbs of Philadelphia, owing to the mounting price of 
rcal estate in the city proper. This trend created a lot of 

rk, of the kind of which I was seeking, and I managed 

get my share of it. 

Not only did I get most of the big jobs in the section 

which I was located, where there was very little local 
competition, but I heard of work in other suburbs, and went 
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atter it betore the big fellows in the citv woke up to thi 
tact that it was worth bidding for 


‘ . ’ ' ‘ 
fo cut a long story short, my business grew steadily, 


and after a few vears | began to get some city work that 
came to me through triends I had made tn the suburbs, 
V ho Were pleased woth thy tohys | had done hor then 
there, and put in a good word tor me with their Philadelphia 


acquaintances. 
Opens Shop in Philadelphia. 

“Finally this city work developed to such an extent that 
| was able to achieve my ambition of establishine a shop 
1 Philadelphia. | moved to 2017 Sansom Street, a 1 
storv building, 40x100 ft., with a warehouse on the rivet 

“That was twelve years ago, and 1t marked the turning 


} | 


\l pasement, one-man shop qGavs Were 


point ot my career VIN 
now over, and | started in at the Sansom Street place witl 
a pretty tair-sized organization—big enough to enable me 
to bid tor the big Philad Iphia contracts and to Inake rood 
ov them atter | had landed them 

“Four years ago our business had grown to such a 
extent that we were compelled to move again, and | boug! 
this building which we now occupy, which 1s more than 


times as larwe as my Sansom Street shop 


“Undoubtedly, one ot the bigeest tactors that has co 
tributed to my success has been the loval support have 
received trom my employes \ilany of them have been 


with me for vears, and they are all devoted to my interest 
and willing to give a good day’s work tor a wood day 
pay—in fact, most of them show a spirit ot being eaves 
do a little more than they are paid to accomplish 

Runs Open Shop. 

‘As you know, I have always run an open shop, an 
have made it a point to pay my workers the highest wa 
[| could possibly afford, and to make it evident to them 
extra zeal and unusual skill would never go unrecognized 
my organization. 

“it isnt only a matter ot money. [ trv to m kk ¢ thre 
members of my organization teel that we are one big, happ 
family here. If they have any grievances I encourave the: 
to come right out with whats on their minds, instead 
nursing a grouch. I make them teel, too, that | am one of 
» look on me as ‘the 


boss. I take care to make it clear to them that [I am stil 


themselves [ dont want them tft 


the same ‘Bill Anderson that used to do busine my othe 
baseme nt ot a house in the outskirts of the city 

“T have taken that attitude toward my help ever since 
began to get along in the world. The result is that I have 
always been able to depend on them. It hasnt been nece 


sary tor me to hover over them, watching every move the 

make. I| could go away from the job any time, contident 

that it would be ftaithtully looked atter during my absence, 

and this has given me a chance to slip otf my overalls, put 

on my Sunday clothes, and go out hunting tor new busine: 
Good Appearance Essential. 

“T want to sav right here that the ‘tront,’ a mastet 
plumber puts up when he goes atter a job, counts for mo 
than some members of the industry seem to think ()} 
course, tine clothes don't make a plumber, but, Just the 
same, salesmanship counts for as much 1n the plumbing 
and heating game as in any other line of business, and no 
salesman can hope to make much oft success 1! he woes 
about his work with a slovenly appearance and a hang-dog 
air. 

“T have never gone in for politics, and I have never landed 
a contract by means of a pull—except the kind of a pull 
that is based on a reputation for past performances I do 
owe a lot of my success, however, to the pains I[ hav 
always taken to make a good impression on a man the 
first time I meet him. A fellow can be the best plumber 
in the business, and vet he may be a failure unless he has 
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the ability to sell himself as well as his work. The per- 
onal equation counts for as much in this industry as in 
almost any other line of business. If you want me to give 
1 word of advice to less successful master plumbers I would 
ay this: ‘Always bear in mind that you are a business 
man as well as a mechanic.’ 
A Good Word For Mrs. Anderson. 
“In accounting for my business success, too, I want to 
niake due acknowledgement for the share my wife has had 
bringing it about. She has never taken an active part in 
work, but her influence has been very great. She has 
always been a well balanced part of the Anderson ma- 
hinery, 
When you stop to think of the influence the average 
master plumber’s wife has on his career, you will realize 


‘ 


that you have got a subject there for another story. With 
the exception of the physician, I don’t believe there is 
inother profession or trade in which a man’s better half 
has as much power to make or ruin him as in our industry, 
epecially in the earlier part of his career. 

“In nine cases out of ten, fifty per cent of the calls that 
come to the small master plumber over the telephone are 
answered by his wite. He is exactly like the physician in 
that respects; and like the physician his chances of building 
up a chentele depend largely on how the woman acts when 
she picks up the telephone receiver. If she is courteous to 
the prospective customer, and eager to render service, it js 
going to mean many dollars on her husband's books. If 
she is snappy and indifferent, he is going to lose trade, no 
matter how good a plumber he may be. 

“In my own case, my wife rarely answered the telephone 
fer my business calls, because, as I have said, I specialized 
from the start on industrial work, and didn’t get the emer- 
gency calls that most master plumbers receive when they 
do home jobs. But she has always been a big help in other 
ways, and I have always treated her as a business partner, 
as well as a helpmate 

“In my opinion, the master plumber who tsn’t able—and 
willing—to regard his wife as an equal partner 1n his busi- 
ness, 1s very much out of luck. If you want me to give 
another word of advice to the younger members of our 
industry who still have their way to make, and who are not 
vet married, I would say this, and with all the emphasis I 
can command:—‘When you do marry, be sure that you pick 
a life partner who has got the qualities that will enable her 
to be helpful to you in your career. For on that choice 
depend all your chances of making a success of your busi- 
ness.’ 

In addition to being president of the Building Trade 
Iiemplovers’ Association of Philadelphia and Vicinity, and 
an active member of the local Chamber ot Commerce, Mr. 
\nderson ts president of the Philadelphia Master Plumbers’ 
\ssociation, having succeeded D. F. Durkin, IJr., now the 
president of the National Association, to that office. 

Benefits of Association. 

“Il have alwavs been a member of the association and 
taken a live interest in its affairs,” he said. “I believe that 
the young master plumber who does not identity himselt 
with his local trade organization at the very start of his 
career is missing a great many opportunities, and making a 
very grave mistake. 

“Tt is a good thing, too, to mix in with organizations rep- 
resenting other branches of the building trades, if you get 
the chance. It undoubtedly broadens a man to come in 
contact with men engaged in other lines allied to our indus- 
try. Not only does such contact make him more broad- 
minded and better informed, but it is likely to lead, too, to 
his making friendships that will prove profitable in a busi- 
ness way. 

“IT suppose it was largely because of the reputation I 


hzve made by my fight for the open shop that I was electe 
president of the Building Trades Employers’ Association 
of this city. 

“As we say in the preainble to our by-laws, the assoc: 
tion was formed ‘in order more effectually to preserve th: 
rights of employers, and to resist encroachment upon them ; 
to promote fair dealing and harmonious relations between 
employers and employes; to stimulate production and to 
better the quality of work, and to further the common 
interests of the building trade.’ 

Protecting the Employer’s Interests. 

“We expect to attain these ends by disseminating useful 
information among our members; by emphasizing in all 
proper ways the right of the employer to determine what 
labor he shall employ; by opposing all agreements tending 
to impair such right; by opposing in lawful ways the sym- 
pathetic strike, and the use of the strike, except as an 
agency for the adjustment of disputes between an employer 
and his employes; by improving working conditions among 
the employes; by encouraging the amicable adjustment otf 
lebor controversies; by averting jurisdictional disputes be- 
tween trades, and by opposing the violation of labor agree- 
ments. 

“One of the measures by which we hope to attain these 
ends is an agreement among ourselves which is embodied in 
our by-laws, and which reads as follows: 

“*No member shall complete the work of another member 
who has been compelled to suspend his work because of 
any action he has taken in support of the principles of this 
Association.’ 

“In some sections of the country,” Mr. Anderson con- 
cluded, with a smile, “employers’ associations are in rather 
bad repute just now, but our organization is perfectly legiti- 
mate and above board, and we expect to accomplish a great 
deal of good, not only for the employers, but for our work 
ers, too. 

“In section 3 of our by-laws we take care to emphasize 
the fact that we intend to attain our purposes by such means 
as may appear to be proper, ‘but in no case by restricting 
trade or regulating prices.’ Our main purpose is to protect 
ourselves against sympathetic strikes, and by being placed 
at the head of this powerful organization of the local build- 
ing trades I feel that I have greatly strengthened my post- 
tion in the fight I have been waging in our industry for the 
advancement of the open shop principle.” 


— ~~ 
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The National City Bank, New York, states that the trade 
of the United States with Germany in 1920 aggregate: 
nearly $400,000,000, against $533,000,000 in the calendar year 
1Ods. 

Red Cross statement just issued says that there are 115,000 
tuberculous children in Vienna, according to statistical stud, 
of child health in Austrian capital, made by American Red 
Cross. Of 54,000 children recently examined at state clinic, 
but one in twelve proved to be in normal health. 

Secretary Daniels spoke on the naval program befor: 
House Committee on Naval Affairs January 11th, saying 1 
part: “There are just two courses, and only two, open 
(1) To secure an international agreement with all, or pra: 
tically all, the nations, which will guarantee an end of com 
petition in navy building, reduce the national burden and 
lead in the movement to secure and buttress world peac: 
(2) To hold aloof from agreement or association with th: 
other nations as to the size of armament. This will r« 
quire us to build a navy strong enough and powerful enoug! 


to be able on our own account to protect Americans and 


American shipping, defend American policies in the dista 
possessions as well as at home, and by the presence of s: 
power to command the respect and fear of the world.” 








A WELL ARRANGED ILLINOIS FARM 


Installation Includes Modern Bathroom and Kitchen Equip- 
ment, Electric Pump, Electric Lighting Plant and Septic Tank 


By Arthur Bateman 


UCKY indeed is the plumbing and heating contractor water systems, sewage disposal systems, washing machine 
who is located within practicable working distance ot vacuum cleaners and toilet accessories are urgently needed 
the American tarmers, for here is a virgin field, the right now. Then add to the above garage heaters, tor those 

surface of which has not been scratched as far as plumbing 96 per cent who own automobiles 
d heating 1s concerned, a field in which there are 212 farm It certainly looks as though it would be worth while to mak 
mes to every plumbing contractor a study ot the farmer s needs. tout thet with the best Jr cae tice 
Much has been written of late pertaining to the wonde: that can be adopted for this specialized work, then go attet 
ful opportunities DUSit tooth 
awaiting our cCof;n- f PO k 4 ry and nat 
tractors in this aces Cas Che illustratios 
particular line, but I | show 
the recent survey q | — DINING plan of a ood 
conducted by Pur- i D ROOA x LIVING ROOM plumbing layout 
due University in ee) which ha beet 
Indiana 1s. the ot installed, and 1s 
strongest evidence | , viving entire sat 
yet brought to the |p aaa 4 ; ti isfaction im Cat 
surtace, mi, Ill 
llere are their t | , “ The bathtul 
findings: A farm- D KOOM : a | a ae | aS ENGI water closet, lava 
ers wife works 15 ( | a R 4 tory and kitchen 
hours per day in % % | PELECTE ee as sink are modern, 
the summer, and Vienne $ | - ie ae an | Rhine * mr approved, and in 
12 hours in the Ht Peron Nie, KITCHEN HHour—sédHLSst ta Oo every sense of th 
winter ri n bs | ss , F | ' wNe word Lbpital 
In Sl per cent A “ Roos Pee ; a i} oe) WATE k tures \]ll at 
ot the farm homes i C) oe 2 t. B. | \ 7 “upp lire dl vith hot 
atewe te 9 | — F OC Ou » 1} 
water 1s carried Ny Net ber the 7 See ae Bo and cold. water, 
into the kitchen by Sntcocs oth = with the excep 
hand ‘ ‘ ~~ tion, Of Course, oO 
Outdoor toilets ‘ =) the water closet, 
prevail in 92 per aur which has cold 
\ yf 
cent of the homes. \ os VALCTI only DAL hy 
No bathtubs — f ! is trapped, wasted 
were reported in card peg all gDATH rER 4 and vented m= a 
“4 per cent of the HOO*40'4 ll v manner that would 
homes. : ‘ Wes - asta contorm to the 
Mlectric lights | | Rain V ADL most rigid rul 
were missing in 97 see. “ioogs fi 4 3*Y laid down by any 
per cent of farm ) . ; city m any coun- 
hom H ty 
Ninety-six Per a The water sup 
Cent of the f ply is derived 
Farmers ; N _ from the rain tall 
Have Auto- pe which is collected 
mobiles. from the roof of 
he bee that the home, the en 
gets the honey on , = Fig. 1. fy ite house ind 
doesn’t stick 2B, 20! the stock and poul 
2 Ay N 
around the hive, re try hous 
ie” | Bs A 
al the contractor The rani vater 
whi ticks around leade1 onnect 
the office, waiting for farm customers to drop in, doesn’t get with a specially constructed sand and gravel filter, which retain 
the splendid business waiting to be cinched by progressive busi- all suspended matter and clarifies the water, which is obviously 
ness methods. of a soft character and ideal for both dietic and domestic put 
More than 75 per cent of the farmers are live prospects for poses. The filter is below ground level, 1s protected against 
Water systems for their homes and barns. Heating plants, hot- frost and has a removable cover. Once in a while the upper 
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layers ot sand, of which the filter is partly composed, needs to 


« removed and new sand added to quicken the pace of the 


— 


water flowing through it. 
[he tiltered water is stored in a circular cistern similar in 
This, lke the filter, is below 
frost, and also has a re- 


construction to an ordinary well. 


; 


Yrounda level, 1S protected avainst 


movable cover. This cover, however, will never need remov- 


ng as long as the filter is performing its function properly. 
[he water 1s drawn from the cistern by an electrically driven 
water system capable of supplying all the fixtures with 320 gal 
lons of water under pressure each hour. 

It wll be 
This has a water-back which supplies the domestic hot- 


observed that the kitchen is furnished with a coal 
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Fig. 2. 


water boiler, and in turn, the fixtures with hot water just as 
long as a tire is kept gomg in the range. 

The stock and poultry house is supplied from a convenient 
well close to the engine house, in which a gasoline engine 1s 
installed. Should this well ever give out, which is probable, 
the existing supply pipe will have to be connected with the 
home system. 

Galvanized iron pipes are used throughout for the hot and 
cold supplies, with the exception of those that are exposed in 
the bath room. These are nickel plated brass. 

Two sill cocks are provided at the points indicated on the 
drawing, and these are used for spraying around the building, 
for filling buckets without entering the house, and also serve in 
no small measure as a protection against fire. 

The water closet is connected with a 4-inch diameter, cast 
iron soil stack with caulked lead joints. This passes directly 
through the roof and discharges into a specially designed three- 
chamber concrete septic tank, measuring 8 ft. in length by 4 ft. 
it width and 4 ft. in depth over all. This is not protected 
against frost, for even in the coldest weather the contents rare- 
ly go below 56 degrees Fahrenheit. 

After being liquified in the tank, the sewage is carried through 
a 4-inch diameter stoneware pipe to a system of sub-soil 
drains laid 18 inches below the surface of the ground. The 
earth absorbs this liquid even in wet weather and will doubt- 
less continue to do so for the next two or three years, when 
it will be necessary to take up and relay the drains in a new 
position, 

The drains from the bathtub, lavatory and kitchen sink are 
They connect with a 4-inch diameter, 
This drain containing 


® inches in diameter. 
stoneware drain outside the building. 
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liquid matter only, is not connected with the septic tank, 
passes directly into the sub-soil system. A 4-inch diamet 
stoneware drain also connects with the main drain leading 
the sub-soil drains. 

The kitchen sink waste is furnished with a 1%-1nch nickel 
plated trap connected to a 2-inch diameter, cast iron main wa 
and vent passing through the roof and connecting with 
2-inch diameter, stoneware drain outside the building. 

The bathtub is provided with a 4-inch diameter cast 1 

with a nickel plated removable scr 
The lavatory has a 14-inch nickel plat: 


drum trap furnished 
cover at floor level. 
drawn brass trap wiped on to a 2-inch brass bushing, whi 
connects with the 2-inch cast iron waste and vent, as shown 
in Fig. 2. 

It will also be noted that the drum trap is revented into tlie 


main vent above the lavatory trap, and that the main stack 


increased in passing through the roof. 

As previously mentioned the system, as illustrated and « 
scribed, is good practice and well suited for the purpose for 
which it is intended. It differs somewhat from city plumbin 
especially outside the building, and local existing conditions 
every instance must receive due consideration. 

The plumber, who contemplates going after this interesting 
and profitable work, should make a special study of water 
filters, water systems, septic tanks and sub-soil drainage sys- 


tems, 





GETTING THE NEW AND HOLDING THE OLD 
CUSTOMERS REQUIRES TACT. 


Every dealer is always confronted by the two ques- 
tions: ‘‘How Can | Secure More New Customers?” and 
‘“‘How Can ! Hold All My Old Customers?” 

Sometimes a dealer is so intent upon getting new 
customers that he forgets the need of right treatment 
of those who have patronized him in the past, and he 
feels a pang of disappointment when he learns when | 

! 
| 





one of his old standbys has gone and taken his patron- 
age somewhere else. 

Other dealers tie themselves down to the grind of 
caring for their old customers, ofttimes spending too 
much time in the shop when they could profit more by 
getting out among the trade. 

it is, therefore, a problem which confronts every one 
and which must be solved if the business is to be con- 
ducted with the greatest degree of success. 





‘T is a pretty hard matter to figure out just what it costs 
to secure a new customer. Some concerns may estimate 
that it means an outlay of $20.00 to secure a customer: 

in other instances it may cost as much as several hundred 


tut whatever the cost, it is a neces 
1 


~ 


dollars to secure him. 
sary thing to do and that customer must be secured by a 
vertising your goods, by using time in various ways, by pay- 
ing postage, by paying rent or maintenance expense, to have 
a good salesroom to which he will be attracted, and by a: 
one of a hundred other different means. 

The Old Customer. 

By all means, hold onto your “old” customer. If you 
have secured his confidence and have sold him goods. tt 
costs very little to keep him as a business patron. It is he 
who speaks a good word for you and helps you to secu: 
new customers. If you lose him, he will go somewhe' 
else and probably take some of your other customers wt! 
him by recommending your competitor. There are mary 
instances of customers transferring their patronage to 
other dealer because of a slight discourtesy or neglect, 
sulting in the loss of the business which he has drawn aw 
from the dealer. Think twice before you let anything hea 
pen to lose you a single customer who already has bow: 
goods from you. 
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\What are some of the things which lose customers?—and 
what are some of the things which retain customers? 
Let us enumerate a few, says “Farm-Light and Power.” 
Know Your Business. 

Know your business. This not only means that you 
-hould know all about the mechanical details of the things 
vou sell and that you should know your field of sale, but 
that you should know the principles of right treatment of 
ur patrons. How often we hear people say: “Yes, Jones 
ows his business all right, but I don’t like to deal with 
m for some reason or other.” 

Use Business Principles. 

» Use business principles. Many men engaged in selling 
power and light plants and power water systems, have 
crown into the business through their knowledge of me- 
chanical things. They are expert workmen. They know 
how to install them and they know just how to give the 
customer entire satisfaction. But many of these same men 
have difficulty in holding their trade for the reason that they 
do not conduct their shop or store on business principles, 
and their patrons are “scared” of them. They don’t like 
to deal with a man who may make mistakes in calculating 
or in taking care of his accounts. They wish he would 
either devote himself to his sales work and to his office and 
let someone else take care of his installation work, or else 
secure some competent person to take care of his office. 


Tell Your Customer the Price. 

Tell your customer the price. Dealers will always 
find it a good plan to figure the price on every job and give 
the customer the figure so he will know exactly what the 
job is going to cost him. Nothing will cause suspicion 
and loss of trade more surely than to have the customer 
get the idea that the dealer has “put one over on him” after 
the job is finished. It is always best, therefore, to take the 
time to figure a job in advance, rather than to run the risk 
ot dissatisfaction after the work is finished. It is an easy 
matter for you to confirm all prices, and then, having your 
contract with the customer in black and white, there can be 
no after-regret. 

Be Careful of Your Telephone. 

{| Be careful of your telephone. It is said that not one 
person in fifty knows how to use a telephone properly— 
that is, only a very few have acquired the art of handling 
their customers over the phone in such a way as to make 
them more friendly and insure their continued patronage. 
The right words, the right tone of voice, the right inflection, 
the right kind of courtesy over the telephone is a rarity. 
Many people say things over the wire that they would never 
think of saying to a customer face to face. It is a good 
practice, therefore, to imagine that your customers (or the 
one to whom you are speaking over the phone) is standing 
before you, and conduct yourself accordingly. Sometimes 
we are impatient with the person at the other end of the 
line when there is a little delay and we bawl out, “Hello! 
Hello! Hello,” when, if we could only see that other party, 
we would know what caused the delay and act entirely dif- 
ferent about it. When you take down the receiver, it is 
always well to say: “This is Mr. Jones, of Jones & Brown.” 
This saves time and patience. The fellow who says, “Hello! 
Hello! Who’s this? What do you want?” simply causes de- 
lay and disgust. Every employe should be taught how to 
use the phone. It’s their only way to reach many of your 
patrons and you cannot afford to let any employe “kill” 
any of your customers through ignorance of the proper use 
of the phone. 


—s —* 
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The “New” Customer. 
The new customer is necessary if your business is to have 
its proper growth. How can you secure him? 
By Advertising. 
1. By advertising. Advertising is simply the use of any 
legitimate means to sell your products thrcugh publicity. 
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Every ad (whether in a newspaper, in your window display 
or elsewhere) should (a) attract attention, (b) excite the 
interest of the prospect, (c) cause him to want to possess 
what you have to sell, and (d), most important of all—make 
him buy because he cannot resist your appeal. Use electro 


| 


types for newspaper work, plenty of good folders for all 
purposes, lantern slides for theatres, and the like. 
By Speaking Through “Old” Customers. 

2. By speaking through “old” customers, a vast amount 
of new business can be secured. Many a satisfied customer 
will be glad to suggest the names of his triends who may 
be in need of a power plant or a water system and allow you 
to use him as a reference; ofttimes a man will be more than 
pleased to speak personally with a prospect, to help you pro 
vide him with an up-to-date light plant or water system. 
But you must seek his co-operation. 

Go After Him. 

3. Go after him. How? We find that many dealers keep 
close tab on all prospective new buildings, by watching the 
activities of contractors, architects and others. A man can- 
not do this if he spends all his time making installations; 
but he can do it if he trains his assistants to do the in 
stalling while he gets out and lands the business. Each 
man has a different way to line up his prospects. What is 
yours? 

Many Other Ways. 

4. In many other ways, the new customer may be landed 
In every community where water motors are used, the field 
is limitless; in all up-to-date farming communities, every 
farm with a private lighting plant is a water system pros- 
pect; every remodeled building should be investigated for 
its possibilities; every factory, garage, office building, laun- 
dry, bakery, creamery, packing house, mill, foundry, ice 
plant, department store, apartment, church, private and pub- 
lic institution, school, barber shop, bath house, bottling 
works, club house, dyeing establishment, greenhouse, hos- 
pital, sanitarium, hotel, restaurant and store in your vi- 
cinity is an “invitation” to you to investigate them as pros- 
pects. 


JAS. H. AITKEN CALLED BY DEATH. 

James H. Aitken, founder and president of the James H 
Aitken & Sons Plumbing Co. in New Orleans, and one of the 
best known master plumbers in 
the South, died at his home in 
that city on Thursday morning, 
January 6th, in his 68th year, 
after several weeks’ illness. Mr 
Aitken was born in New Or 
leans and spent all his life im 
that city. He learned the plumb 
ing trade in his youth and opened 
a plumbing business about forty 
years ago, continuing it with 
success until the time of his 
death. He was very active in 
association matters, and it was 
largely due to his efforts that the 
National Association of Master 
Plumbers at its convention in 


Pittsburgh last summer decided 





to hold its convention this year 

Jas. H. Aitken. in New Orleans. As early as 

1904 he served as a member ot 

the Board of Directors of the National Association of Master 

Plumbers, and he was at the time of his death president of the 

New Orleans Master Plumbers’ Association and vice-president 

of the Louisiana Master Plumbers’ Association. He was also a 

director of the Savings Hlomestead Association and a member 
of several fraternal organizations. 
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BE a 100 PER CENT PLUMBING and 
EATING CONTRACTOR FIRST 


By O. C. Small. 


The Society for Electrical Development, Inc. 


Note:—The plumbing and heating contractor, who has added an electrical department to his 
business, must not forget that he owes it to himself and to the strictly electrical merchant to so 
conduct his new department, that it will reflect credit on both the plumbing and the electrical 


industries, 
few suggestions. 


l. never have been able to see any good reason why 
a plumbing and heating contractor should wish to 
add an clectrical department to his shop unless he 
first, is thoroughly competent in his own line of business; 


has time and money to spare which cannot advan- 


second, 
ageously be used in increasing his own business. 


, 


Let us elaborate a little: If he is not thoroughly proficient 
his own line of business and cannot therefore make an 
unqualihed success of it, he cannot expect to compete suc- 
cesstully with men, who are specialists in another line of 
work, no matter how closely those two things may be allied. 
Phen again no man should branch out into another line of 
ork until he has gone as far as he can in his chosen pro- 
fessor \nd not even then, unless he has time and money to 
spare and the desire to attain the same proficiency in that 
other undertaking which he has selected 
Similarity of Work. 
In its thore physical teatures there is a close alliance be- 
tween the plumbing, heating and electrical industries. That 
is to sav, the same kind of skill is needed for installing the 


means ot using electric service as in putting in a piping sys- 


tem fhe man who can set up a sink or bathtub can set up 
a motor the man who can hang a gas bracket can put ina 
“convenience outlet.” But an entirely new terminology must 


be learned by a plumber invading the electrical merchan- 
ChiISINg Tie ld 
What Electric Service Means. 

No man can give 100 per cent electric service, unless he 
understands tg1e special terms used in connection with elec- 
trical appliances Hie must understand the terms: Volt, 
alnpere, watt, kilowatt, and be 
able to calculate in them and advise his customers what they 


electrical horsepower, etc., 


nt and see that they obtain the right apparatus for the 


Wa 


rpose required. He must know the inside of electrical 


pr 
things as well as he knows the inside of plumbing requisites. 


\s a plumber he would be of little use, if he could not 
stop a faucet dripping. As an electrical merchant, he would 


be of just as little use, it he could not tell how to put mm a 
new fuse, tell if an armature is burnt out or how to replace 
a heating element in an electric toaster. 
lhe previous paragraph refers, perhaps, more to the infor- 
mation needed by a man who does electric contracting, but 
the salesman behind the counter of an electrical store must 
also know the principles involved, otherwise he cannot ren- 
der service in the fullest meaning of the word. 
Inside the Store. 
The inside of the store is where most of the business is 
done, and upon its general appearance and the way negotia- 
tions are conducted, by the selling force, will rest the answer 
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With this thought in mind, The Society for Electrical Development supplies these 


as to whether your electrical branch is going to flourish lik 
a green bay tree, or become a millstone to strangle the life 
eut of your parent business. 

Electrical appliances and lighting fixtures are highly fin- 
ished artistic products that must have a suitable setting. 
This necessitates arranging a part of the store so that it will 
be in keeping with the articles displayed. 

Toasters, percolators, grills, samovars, floor lamps, table 
lamps. etc., give a suggestion of ease and well being. They 
appeal to the luxury-loving side of every woman; they in- 
duce a feeling of super comfort and elegance, therefore t! 
background must carry out the idea. 

This background includes the counters, the wall and flo 
salestorce and the general layout ot 
articles for sale. Wide spaces with carpets and rugs or a 
well-tiled floor accentuate the impression you intend to 
And easy chairs that invite 


decorations, the 


create in the customer's mind. 
a stay in your store add the final touch and are a great as 
in closing many advantageous sales. 

Everything inside your store should be so thought out 
that it makes a psychologically correct stage in keeping 
with the purpose and intent of electrical appliances, and 
puts the visitor in a receptive trame of mind. 

Demonstrating Appliances. 

‘The heavier electrical appliances must be demonstrat 
Such adequate demonstration calls for at least two thin 

1—A _ salesforce that understands their purpose, their 
mechanism and their price. 

2 \n area and conveniences arranged so that such ¢ 
monstrations can be made in a way as near as possible | 
the way such appliances will be used in actual operatio: 
the homes. 

The former can only be achieved by employing sales! 
that know their business. They must have the attribut 
set forth in a previous paragraph. 

The latter object is gained by correctly laying out thi 
store as detailed in “Inside the Store. 

In demonstrating, stress the ease of doing things 
electrical way. Tell the prospect how easily the things can 
be purchased by reason of your special sales plan. 

Tell her how little it costs to operate. Such figures, when 


they are figures you are not afraid of, are the biggest se!l- 


~~ 


ing argument you can employ. 
Separating Departments. 

Segregate everything connected with your electrical ¢e- 
Only by doing so can you tell if, and how muc! 
it 1s paying. The rate of appliance turnover and the per- 
centage of profits allowed will be different from those 
factors of your plumbing business, therefore they must be 


partment. 
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kept entirely separate. If they are all bulked together, it 
will be impossible to tell at the end of the year how you 
stand on any one department of your business. It may 
be that the electrical side has become a millstone as pre- 
viously suggested and that you should take your losses and 
get out. But, unless you can put your finger on the weak 
lace and know definitely that it ww the weak spot, you may 
run into such deep water that it will be impossible to 
extricate yourself. Therefore, it is good merchandising to 
start this way and as you proceed, you'll find that, as a good 
merchandiser, you must keep it up. 

So start by segregating. Have a separate department, 
eparate space, separate set of books and, if possible, 


J 


eparate salesmen. But failing this latter, see that you ap- 


portion the selling costs to each department in strict ac- 
irdance with the actual facts of the case. 


Keep your advertising costs separate also. It you do 


—< 


eter to both your plumbing and electrical departments in 
the same advertisement, be sure to make both departments 
tand their fair share of such cost. 

This applies to your rent, the depreciation on furniture 
and fixtures, window displays, lighting, cleaning, transporta- 
tion, in fact, everything. 

Keep Up With the Times. 

Chere is no industry that is progressing as rapidly as the 
electrical industry. This means that you must keep up with 
the times by reading periodicals devoted to it and keeping 
yourself advised of all the latest improvements and ad- 
vancements in the design of electrical appliances. 

Attend conventions, talk with electrical men, keep your 
eyes and ears open and store up the information so ob- 
tained. 

Get to know the local central station authorities and your 
tellow electrical merchants and prove to them that you are 
a worthy addition to their ranks. Naturally they resent the 
intrusion of outsiders, it means increased competition, so it 
Is up to you to prove that you are worthy to take your 
place alongside them, and the only way you can do it is by 
adopting proper mechandising methods. And, further, it is 
only by so doing that you can expect to hold your own 
among a group of men as keen as any in the wide world 
of merchandising. 





MEET MAIL ORDER HOUSE COMPETITION BY 
SYSTEMATIC ADVERTISING. 


By Clarence H. Jodar. 





The most effective way to overcome mail order house com- 
petition is to follow the same path that the mail order house 
does. Get a good systematic way of advertising and follow it 
closely. 

Mail order houses advertise one item, such as a furnace, and 
show cuts of it and describe fully the good qualities of that 
furnace. These are things that are overlooked by local con 
tractors. This can be found true by examining local papers, 
and one will find that a contractor will advertise his name, loca 
tion, and telephone number only. 

Mail order houses get the names of every one in a certain 
locality, and especially in the rural districts, and then mail them 
circulars every week. They get the people interested, and soon 
they get a response to their circulars and their close follow 
up soon gets the people on their list of sold customers. 

Contractors should send circulars to all people that will pos- 
sibly some day be on their list of sold customers and mail them 
something every week or ten days to create an interest in their 
goods. It soon brings an inquiry which in most every instance 
results in a sale. When a customer once inquires about his 
plumbing or heating plant he should be worked with circulars 
and interesting literature until he places his order. The con- 
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| that all articles 


tractors should impress upon people the tact 


sold and installed by him are guaranteed to give entire satis- 


faction to the purchaser. This to some contractors seems lke 
“old stuff,” but pick up a newpaper ad written by the mail 
order house ad writer and you will tind it printed with every 


‘ 
' 
‘ 


thing they sell, and it is surprising how people will tall for it 


Then make vour guarantee good. 


A very effective method of securing the business that goes 


to the mail order houses is one that I have tound a contractor 
use that lived in a locality that seemed strong tor the mail 


order houses. HHe obtained trom the manutacturers ot the 


article, some circulars. describing fullv the article he wished 


to sell. These he read carefully, and trom them he was able 
to write a number of letters which would create an interest 
among the people. These letters were multigraphed and mailed 
to all people who might possibly wse the article. and especiallh 


HOUSCS 


to those in the country, as he claimed the mail order 
vet the largest percentage ol their business trom the tarmers 
Atter a few weeks these letters were followed up with one that 
contained a return card to find out whether or not people read 
the letters. When a card came back he called on these peopk 
and talked the matter over with them 
When | asked him if his article was so much better than tl 

of his competitor and that sold by the mail order house, lh 
stated that it was not any better but the way in which he 


aroused the interest of the buver and followed him up brought 


him his sales. This may seem a big expense to the average con 
tractor but it is a successful way of keeping the busimess at 
home and more than pays the small cost of advertising 

Contractors in small towns are mostly responsible for the 
success of the mail order house. Usually these contractor 
employ one or two men that are of the apprentice type, and so 
they have to do a large amount of work themselves. Thi: 
naturally keeps them very busy. 

When the above mentioned form of obtaining more busines 
is suggested to them they come back with “I have all | can 


ve atter a lot more.” They are 1enoran 


~~ 


do now without runni 
of the fact that they allow prospects m their territory to look 
te some other place for their material and these same prospect 
read the interesting ads for the mail order houses and see theses 
articles described and also a book which gives tull instruction 
on “How to Install Your Own Plumbing and Heating.” They 
begin to see that they can get the outfit at a lower cost, 1f they 
do the work themselves and they soon try it. If they are su 
cessful they pass the word along, and it has now reached th 
city people who realize that if the farmer can save that money 
they have to do a large amount of work themselves. 

Then we have another big fault that exists in some localities 
(Contractors refuse to sell their goods no matter what it 1s, un 
less they can send a man or two men to install it. This doe 
a great deal of harm, as the purchaser cari get what he want 


from the mail order house and mstall it himselt. There are 


| 


times when a customer should be allowed to purchase an articl 
and place it himself. When he is retused by the contractor, 
he buys from the mail order house and, besides that, he give 
the contractor a “black eye” among his triends 

To convince the average fair-minded person that he 1s not 
paying too high a price for his plumbing and heating 1s not 
a very difficult matter. Everyone recognizes the tact that h 
must pay more for skilled labor than for ordinary labor. Every 
one expecting to build a first-class building goes to a licensed 
architect for a complete set of plans and specifications, and like- 
wise he will go to a licensed plumb r for that class of work, 
although he may have to have it brought to his attention first. 

It must be remembered that the mail order houses have no 
salesmen. They expect to get all their business through a sy: 
tematic way of advertising. It they are successful, there 1 
no reason why a local contractor cannot get the same result 


with the same system. 


— 
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This department is a clearing house for ideas and is open to every reader of ‘‘Domestic Engineering.” 


In are replied to at the earliest possible moment by ‘‘Domesti 


valuable if readers themselves will help the man who needs assistance. 
had similar problems, or know from experience how the faults can be remedied, do not hesitate to send In your comment 


or criticism. It will be some satisfaction to you to know that 


to pass on the data. 




















the main or the dry return. The pressure on a steam main 


is reduced by friction, due to length of the pipe, the number 
of fittings and valves on it,.and the amount of condensation 
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“Every man owes some of his time to the upbuliding of the profession to which he belongs.’’ 


essen 


Problems sent 
be made more 


c Engineering,’ and this department can 
if you have 


Read the questions and answers. 


you have helped a fellow craftsman and a pleasure for us 
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HOW TO INSTALL A STEAM MAIN. In) af All ot these tactors id to reduce the velocity ot 
tlow of steam, retarding it and causing a loss of pressure. 
bodite “Di tic Iengmeerimng’ [ would like to ask you [he water ot condensation from the radiators, risers, 

» me to e the following problem other piping returns to the main through the bottom of 
taking the th malt it of a steam boiler and running branches. As radiator atter radiator is connected to the mai: 
nam past radiator and bringing the main back to the the amount of condensation entering it 1s increased, cutti 

ttom of the boiler as a return, would you make the high 
r t the boiler and shape the main with a proper fall back MAIN \ 
to t r, or would you have a part of the main drain t ~~?) 
the le é tiie tart = aE 
[inet D. S. G RELAY —_, 
Aut. AiR VALVE 
L | question asKed scems to reter to the installation of a iz - 
e-pipe circuit stem of steam heating _ 12" .— Drip 
If it possible to do it is best to install steam main 
im such a manner that the high point is at the boiler and to Fig. 2. 
pitch it downward at least 1 inch in each 10 ft. of length to 
the end : . 
: down the capacity of the pipe and reducing the steam ar: 
There are several reasons tor this. On low pressure steam rai ' ear ees 
| this also increases the friction. If this condensation retut 
ork the piping should be mstalled in such a manner that the ; ' EE Re iit 
nana ) to the boiler against the steam the amount of friction will 
pressure on the return at the end of the Ime will be as eas hicl occ +9 cage ene Rai. wish 
double that which wali occur, if the condensation flows %& 
the steam m the same direction, and for this reason it 1s b 
J. te pitch the main from the boiler. 

STEAM ee In large buildings, where long mains are required, it is son 
times a good plan to bleed them by dripping them to a wet 
return. This will help to increase the capacity of the pipes 
and assist in maintainmg a lower pressure drop at the end 
The illustration, lig. shows a method of dripping a main 
this manner. If conditions are such that the main can be 
safely reduced size at this point, a reducing tee may be used 
as the side outlet, being at the bottom perfect drainage is pr 
vided. 

Should it be required to relay or “step up” the main to a 
higher level in order to maintain sufficient distance between | 
end of it and the water line, this may be done as illustrated 
by Fig. 2. 

The proper sizing and installation of the main is the m 
important detail to be observed in erecting a one-pipe cir 
system of steam heating. 

“ Wert Return 
THE PURPOSE OF THE LOOP IN LOW-PRESSURE 
STEAM HEATING. 
Fig. 1. 
Editor, “Domestic Engineering” :—Herewith is a_ sketch 
nearly equal to that at the boiler as is possible. In other a two-pipe low pressure steam job in a garage. There is 4 
words, that there will be a low pressure drop at the end of loop in this return main that is 13 inches high, and the retu: 


is above the floor. The radiator is placed on a stand, and 
center of the valve at the bottom of the radiator is 17 inc! 
from the return main, making the radiator 4 inches above 


~ 
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V7 Betore discussing this installation and calling attention to 
' Y) some details of construction let us say, im answer to 
BOILER. " ! ‘ ’ . ’ ‘ ‘ 
2 Y spondent’s question regarding the loop, that it 1s used tor the 
of | ' 
Y purpose ot creating a talse water-line kviden thet no 
_p. -) ly « ) lor } . hissldine { ‘ Tst it vey +} . I, sty el ’ 
Tr mn Y basement under tive DUMGINY rexcepting trie Ove! ( il 
| Y) and therefore it is necessary that a false water-line be estab- 
SS ee A Pee IAAT AES lished to flood the return im order that all drips from drop 
- ~ . a 2 + ~ a * * eal . ‘ oo . a J | 
. . Y a 4m Y risers and the condensation from radiators can be connected 
™ . A - ey 1 { ‘ 1 
directly into it without the possibility of short circuiting of 
Fig. 1. the steam. The air valve on the pipe connection above the 
loop 1S provided 1 order to rel Ve the pocket Ot il] and at 
, water line in this loop. This job works perfectly. The radia- the same time prevent the possible siphonage of the return 
rs that are on this loop have hot water valves, and each radi- — water over the loop. 
ator has a return as well as a bleeder in the steam riser below We do not understand corr spond nts reterenc to hot 
the valve. water valves being used on a low pressure steam system ls 
Kindly explain what this loop is for and the benetit of it. it not possible that he 1s mistaken and that the valve are 
Lowa. S. B. some type of a packless or graduated valve? 
[In illustrating this work we have marked certain parts of 
Two sketches are enclosed with. the above letter. One sketch the system as we understand the sketches to indicate. The 
shows an elevation of the boiler, one radiator, and a section installation is undoubtedly an overhead system, that is, 1 
of the piping, including the loop mentioned. The second sketch supply from the boiler, at A, is taken to a high point (evident! 
shows a plan of the garage, the location of the radiators, and near to the ceiling of the garage) and from this point all mau 
the layout of the piping system. Fig. 1 illustrates the first branches and returns, pitch downward as indicated by arrow 


sketch, and Fig. 2 the second. on the sketch. The main return starts 1l-inch at the radiat 
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the ner opposite to the boiler cellar, and continues around 
the building der the radiators (which are raised on stand 
rad r shelve ibove the tloor) to a pomt where it can drop 
th the ftloor imto the boiler cellar. As the warious re 
tort from radiator ind drip from drop risers are connected, 
I ma return is mecreased im size, first to 1 inch, then t 
: and finally to 2 inch, and we presume the loop 1n it 
’ tructed atter the last drip or radiator return has been 
connected into it. Not all pipes are marked as to size. The 
shy ; to be well laid out and should work properly and 
iid prove economical 


HOW TO CONNECT AN OVERHEAD STEAM MAIN 
TO A RADIATOR ON THE FLOOR BELOW. 


[ am writing to you to ask 














times the toilets would 


bocdit Lom hngimeerimy 
rie nm a matter regarding the best method of con 
necti overhead steam main to a radiator or a number 
oft radiator n the tloor below. I heard quite a_ discussion 
t| ther day betwe two steam fitters on the subject 
\ said: Take the branch off on a 45-degree ell out of the 
ttom ot the mains 
i} saul: Take it on a 45-degree ell off the top and turn down 
with a 90-degree ell, thereby getting dry steam and passing 
all the condensation to the end of the main, and thence drip 
wt oainto the return 
\ holds this 1s a waste of heat, as by letting the water pass 
on through the radiator, the heat in the water of condensa 
ere ! saved Where the end ot the maim connects to the 
last radiator, he puts im aé tee just above the valve on th 
radiator, with the br: nch (reduced of course) connected to the 
return, so that, in case 
\ ” - / = — oe this radiator should 
©) be shut off, the main 
It 7 44 could still bleed and 
TT a 7 OVERHEAD keep itself dry. 
Main I favor A’s method 
because I have noticed 
[ lots of good jobs con- 
nected that way 
a oo am wondering, if you 
will be kind enough to 
RAD 
let me have your opin- 
ion on it 
mm putnam also have another 
; } question I would like 
- — . to ask. I saw a hot 
ee DRoP SuPPLY water tank the other 
day made out of 10 
inch pipe laid horizon 
tally Che cold water 
; teed to this tank had 
| Poe a check valve put in 
| | if to prevent the hot 
i | | water from forcing the 
ry | RAD cold water back, as at 


get nothing but steam 


. { when flushed well 
y= a : ee ae The rehef valve, a 34- 
CHECK Valve 4 inch brass seat, lever 
() Dry RETURN pattern, although set 

Fig. 1. ever so lightly, never 

seemed to do any 

good | noticed. however, it was not set directly on the 
tank but on the line of pipe, 20 ft. away; probably that was 
the reason, why it was not operating properly. The water 
in the tank would get so hot that it would generate steam. 


Would a relief valve of the spring variety set directly on the 


tank not be better? T. M., Wyoming. 
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riser, on an overhead system of steam heating, 


degree connection taken out of th 


very best method of connecting 
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a branch to a drop tee 


| 
? 


is to use a 


Whi 


e bottom of the main. 










































































it may be possible to get dryer steam by using a 90-degr 
connection out of the top of the main, this is not an importa: 
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matter. It is more important that the steam in the main bé 


kept as dry as possible and the 


fact that the condensation | 


it is taken out, whenever a branch to a drop supply 1s co! 


nected, will increase the carrying 


capacity of the main, lessen 


the friction, and improve the working of the system. 


allow ed 


[f the condensation 1s 
til the last branch is connected, the constantly 
ume of water not only reduces 


W 


hut also increases the friction. 


the main un 


increasing vol 


to remain im 


its carrying capacity (area) 


e think that it is a safe asser 


tron to say that, with the 45-degree connection out of the bot 


‘ 
it? 


m used, the main will do from 


than it would, if all of the condensation was carried to the « 


20 to 25 per cent more work 


7 
si 


of it. It is also possible to reduce the size of the main oc 
sionally, if this is desired. 

What we believe to be the best method of installing a dro) 
riser to supply a line of radiators is illustrated by Fig. 1. T! 
branches from the riser to the radiators are taken from th: 
riser by swing joints, so that any expansion of the riser w1! 


not disturb the connection to the 
upper radiator 
the branch 
straight offset or 
the The 
If the riser drips to a dry 


is not possible may 
and a 
with radiator. illustra 
valve. 
be used as shown, otherwise a 
point where the lower radiator 
from this point to a wet return. 
In the event that the system ts 1 
the radiators may 


lation systera 


ig. 2. 
‘nected as for a vacuum system, 


is shown taken off below 


corner offset 


reducing tee 


The branch to t! 
When thi 
taken the 
valve used in connectin: 
if 


radiators. 
the floor. 


be off above Hoot 


tion shows a straight oft: 


- return. a check valve shou 
be 


is connected and a drip ri 


may used 


istalled as a vacuum or mod 
be connected as shown | 


The upper radiator shown on this illustration 1s co! 


requiring a packless or tig’ 
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alve on the supply and a radiator trap on the return con- 
ection. The lower radiator is connected as for a modulating 
b, therefore the hot water type of radiator and a fractional 
r graduated valve must be used on the top supply and a trap 
r other drainage fixture upon the return end. <A trap and 
lirt pocket 1s shown at the base of the riser. 

\s to the hot water tank, it is probable that a satisfactory 


type of relief valve placed directly on the tank would relieve 


~ 


t of steam. We should say, however, without knowing any 
thing of the character of the installation. there is too much 
heating surface used to heat the water as compared with the 
ize of the tank employed. Either reduce the amount of 
heating surface or increase the tank capacity. The latter is 
preterable, and in fact desirable, as it is better to store the 


excess hot water for use when an abundance is required. 


Legal Questionnaire 





WHERE RIGHT OF WAY IS GRANTED WITHOUT 
STATING PURPOSE OF USE, CAN SOIL 
BENEATH SURFACE BE USED? 


By “The Judge.” 
Editor “Domestic Eingineering”:—Where there is a right 
of way across properties, and purposes of right of way are 
not mentioned, can right of way be used for other than 


-urtace use? 


\nswer:—It is hard to imagine the granting of a right 
Ot way across the land of a party, without mention of the 
purposes for which the right of way may be used, except in 


| 


the case of a right of way by necessity. Where a person 
has a right of way by necessity, it is usually when he has 
hought land of another without access to some highway, and 
the law says that he has a right to cross the land of the 
man who sold him the property to get to the highway, and 
use such right of way for all things which are necessary to 
the usual enjoyment of the land which he has purchased. 

\Imost without exception, an oral grant of a right of 
way is no good. The grant of a right of way has to be by 

Instrument in writing, unless it is a right of way which 

the result of many years of use and which the law will 
rotect under the rule regarding adverse possession. 

lt your right of way was granted to you or your prede- 
cessor in title in writing, the instrument granting the right 
will control and from it must be determined the extent to 
Which you would have a right to go beneath the surface of 
the roadway or path 

In this answer I shall not discuss the situation which 
might arise under the laws of your state regarding mining 
rights or irrigation laws, as they are controlled by United 
“tates statutes and the statutes of your state. It is too bad 
it you did not state your question more in detail, so that 

answer could be more explicit. I shall therefore have to 
iy that as a general proposition, the granting of a right 
way over land gives the person to whom the right has 
en granted, no right to do more than pass and repass 
er the land according to the terms of the grant. If you 
ive been granted simply a right of way over the land in 
estion, you would not have a right to go beneath the sur 


‘ _ 


(n the other hand, if you bought a picce of land from an- 


livery Effort is made to the End that these Answers may be 
horitative. Hiowever, we cannot assume any Responsibility 
because of the Very Nature of the Service, which is rendered 


“Without a Personal Interview.—Editor 
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other, and he sold it to you so that you could build a house 


on your land, and the only outlet to the street sewer hap 
pened to be by way of the right of way which he had granted 
you, it 1s probable that vou would have the right to lay a 
sewer pipe under the surface of your right of way 

' 


As has been stated Dy One Oo} the best authorities on this 


subject: “A grant of a way or the privilege of a highway 
does not convey the soil or any corporeal interest in it.” 


The same authority says further “Thus a right ot way ts 
a right to the reasonable enjoyment ot the land in which 
the right exists, as a road or way lt is not a right to us 
the land for any other purpose, nor ts it a right to use every 


square inch of the surtace of the land tor that purpos: 


And quoting this same writer turther we tind “Whethes 
il deed CONVeYINL a Way OF road passes the tee to thr land 
itself, or only an easement im it, depends chietly upon. th 


terms of the CONVeVaNnce 7 This means that unless the in 
strument granting the right of way expressly mentions the 
fact that a right to use the land for other purposes than 
merely passing over it has been granted, you would not 
have a right to anything more than pass across it 

In a case in your state it was decided that the right to use 
another man’s land is limited to the necessity which created 
that right. That is to say, if you should have a right oft 
way over another man’s land simply tor the passage ot cat 
tle, to and from pasture, you would not have the right t 
run automobiles over this right ot way In order to have 
this latter right, it would have to appear in the deed of the 
right of way that you were to have that privilege 
| think that you can appreciate the fact that there 


‘ 


be many “ifs” in the answer to your very general ¢ 


\ll that is certain in this connection is, that unless the 1 
strument creating your right of way expressly gives you a 
right to go beneath the surface, or unless the grant of thn 
way 1s for a use which requires you to go beneath the ut 
face, you would not have a right to go beneath the surtac: 

As to the answer to your qi stion can only be detinite] 
decided by an examination of the records in your cou 
city, I should advise you to consult an attorney, 1 
aquestion 1s asked for reasons other than curiosity on 
subject. | shall be pleased to discuss your situation fturthe 


if vou will give me more details 


A feature of the overseas coal trade of (ireat Britain 
the difference between the toOnnaALRe shipped ny oS 
i920, the month of October in the two years. bein: ce 
sidered In 1913 the tonnage was 6,739,473, valued at “£4 
665.245. War. strikes, ete., reduced the total October con 
signment ot 1920 to 1,417,418 tons, but the same causes 1n 
creased values so that this much reduced tonnage was worth 
t 6,108,497. 

The world has twenty-one potash deposits, those uw \l 


sace and those in Germany near Strassturt. 


awards of war, becomes able to turnish potash to the entire 


world. The contents of the Alsace beds are estimated at 
1.472,000,000 tons otf chloride of potassium. which would 
vive 22 per cent or 323,852,000 tons of pure potash. In 
1913 the United States imported 250,000 tons all from Get 
many, and Germany then possessed Alsace 

Dutch Government has placed with German manutacturers 
orders for ele) locomotive ;, 600 cars, 25,000 tons rails. and 


> O00 tons steel beams for Java railroads. due lar lv to ex 
change rates: (sermans were able to bid S75 O00 tor enweine 
on which American makers asked $63,000 

According to New York American, local bankers state 
that loans of $100,000,000 to Trance, $25,000,000 to Belgium 
and $60,000,000 to Switzerland are near consummation 
Also under consideration are loans of 150,000,000 kroner to 


Norw ay, $25,000,000 to (‘anada and $25.000.000 to ¢ hile. 


Seheuphieds dnd A Me ee. is neice 








HE VALUE of PHOTOGRAPHIC 


RECORDS to the PLUMBING and 
HEATING CONTRACTOR 


By Robert Falconer 


lik ultimate 

difference between what it costs to keep those records 

and the extent to which they can be used to increase 
the protits of the business. In this respect photographic records 
rank high. 

The plumber who has made a photographic record of all 
the principal jobs that he has done, find such a record of 
unmeasurable value in securing new business. To make the 
record complete it 1s necessary to have more than one pic- 
ture of each job as a rule. A picture of the building in which 
the job was done and other pictures showing interesting fea- 
tures of it are needed. 

Have these pictures mounted on cloth and keep them in a 
loose leaf binder, mount them on cards and keep them in a 
card hile or file them away for future use mm any convenient 
manner and they may be used to serve as the clinching argu 
ment im landing many a contract. People believe what they 
see and when they see photographs of so many different 
jobs, of so many tine buildings, of so many buildings similar 
to the one m which they are gomg to have work done thes 
cannot fail to be influenced. 

Adding to Profits. 

There 1s another feature about photographs of this kind, 
however, that should not be overlooked. When a person can 
actually see jobs that have been completed he is pretty sure 
to see some points which he would lke to have incorporated 
into the work that he 
things that both he and _ the plumber might overlook if the 


photographs had not been taken. It may be something about 


is going to have done. He will notice 


a bath room or a kitchen, or any one of innumerable other 
things which at the time would not be considered worth giv- 
ing attention to but which do add a few more dollars ot 
protit to the job 

The sales value of photographs cannot be overemphasized. 
They are being used more and more for that purpose. We 
find them in the advertisements published in the newspapers 
and magazines, in the trade papers, in booklets, catalogues and 
circulars. Advertisers are making a wider and wider use 
of moving pictures. 

They are doing this for two reasons. The photograph tells 
the story quicker and more completely than it can be told 
in any other way. People also have an idea that a photograph 
can't lie. The photograph does not always tell the whole 
truth, and nothing but the truth, yet people will believe it 
when they would not believe a bare statement unsupported 
by a photograph. 

The photographic record of jobs done is one that can be 
used and is used more extensively than any other form of pho- 
tographic record made. In all lines of contracting business it 
Electric light companies and 


Real estate men are using 


is being used more and more. 
electric contractors are using them. 
them as an aid in keeping a record of the properties for which 
Contractors use them to make an indisputable 


After- 


they are agents. 
record of the progress they are making on contracts. 


value of any records 1s determined by the 


wards the pictures are used for the purpose of securing né 
business. 
Making Show Windows More Profitable. 

\ way in which photographs have not yet been used to th 
extent that they can well be is for the purpose of making tl 
show windows earn more money. It is no more possible ‘ 
vet the best results from show windows without keeping 
accurate record of the results they produce than it would 
to get the most out of salesmen if no records of their wor! 


-_ 


was kept or keep the bills collected if no accurate record, 


were kept of what people owe the firm. 

There is probably nothing that has done more to increas 
the sales made by show windows than have photographs. Thx 
have made an interchange of ideas and experiences possib|: 
that would not have been possible in any other way. Th 
have made it possible to preserve a likeness of displays whic! 


has enabled the man who made the displays to use the mos! 
effective details of a very successful display as many times and 


as long a time afterwards as he desired. 

A very satisfactory window display record consists of phot 
graphs of each display with a few notes on the back of it | 
regard to the weather during the display, the period that 
was in the window, the estimated sales and any other facts that 
it is worth while to record. When this is done it is always 
the displays that 
greatest interest to the people. At any time if it is found d 
sirable these displays can be duplicated in the window. Th: 
If there wer 


possible to pick out have proven of th 


photographs will make it possible to do so. 
no photographic records it would be very difhcult to even ap 
proximate the displays that were made before. 

Today a great many records may be kept by mechanica! 
devices. There is one device for example where ribbons ©: 
little spring rolls are drawn out over a scale and fasten 
Such cd: 


vices, however, do not keep permanent record but a photograp! 


the proper place to show results or accomplishments. 
of the completed record as shown on the device does make 1! 
permanent. 

“Pictures Don’t Lie.” 

Photographs may be used to show how a concern has grow: 
Suppose, for example, that a man starts in business with litt! 
more than a bag of tools with a shed for a shop. Many me 
have started that way. If he has a photograph of his ba 
of tools and the shed and if he takes a photograph each tim 
he expands, he has a record of his growth which is impressi\ 
Such a record may well be framed and kept in the office : 
the store. It is not hard to see what effect it will have up: 
customers and prospective customers who see it. 

Everyone relies to a greater or less extent upon the jud; 
ment of others. A photographic record of growth shows in 
very vivid way that others have judged the firm a good 0: 
Otherwise it would not have been able to gr 
Consequently people who have not 


to deal with. 
at the rate that it has. 
quite made up their minds are more likely to make a decisi 


in favor of that firm. Such a record also has a favoral: 


194 
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effect upon credit. When these pictures are shown to the 
banker or the credit man of the manufacturer or jobber it 
will tend to give them just a little more conhdence in the man 
who manages the firm than would otherwise be the case. 

A photographic record of growth, however, is not complete 
unless group photographs are taken from time to time of 
the management and employes. Such pictures may well be 
used in connection with the plant pictures to impress people 
with the desirability of dealing with the firm. 

There 1s one large concern that uses in its advertising a pic- 
ture of the present plant and a picture of the first plant. The 
growth has been so great that when one looks at it he cannot 
help feeling that the concern manufactures good tools. If it did 
not, how could it have grown from its very small beginning to 
its present large size? Without that old picture, however, the 
picture of the present plant would lose much of its appeal. It 
is not so difficult to raise money and build a large plant as it is 
to grow from small beginnings to a large plant through sheer 
merit. The small original suggests to the one who sees the 
advertisement that this concern has grown from its small be- 
ginning to its present size through merit. 

How to Get Good Pictures. 

There are two ways to get the photographs. 
them taken by a photographer. This is the most convenient 
way and results in more satisfactory pictures. However, the 
expense is greater than it may be if the plumber takes them 
himself. If a contract is made with the photographer for a 
certain number of pictures every six months or a year, it 
‘'s usually possible to get a better rate than if the photographer 

asked to take but a single picture. Very often some sort 
of agreement can be made that will result in a very reasonable 
tact 


One is to have 


charge for the photographic service. In unless there 1s 
someone on the force who is expert in handling a camera the 
professional service may prove cheaper than amateur service if 
the right kind of agreement can be made with the photographer. 

Very satisfactory pictures of nearly everything that it is de 
sired to photograph can be taken with a small hand camera. 
lhe developing of the films can be turned over to a professional 
as well as the making of the prints. There will be some fail 
ures but on the whole the picture record will be passable. As 
one becomes more accustomed to the use of the camera each 
picture will turn out better and there will be fewer spoiled. 
Whichever way is adopted the picture record is quite certain 
to more than pay for itself for the reason that it will be and 
can be used in so many more ways than any: other kind of a 


record can be used. 





Return of shipbuilding issued by Lloyds Register for the 
quarter which ended December 31 show for the first time 
since the end of the war a decrease in amount of construc- 
tion as compared with the previous quarter. At the end 
of September there was building in United Kingdom 3,731,- 
098 tons, at the end of December 3,708,916. Total world’s 
tonnage under construction is 7,179,778, which is 385,000 
below September quarter. 

New York State Industria] Commission has issued a state- 
ment on employment in New York state factories in De- 
cember, saying in part: “The reduction in employment in 
New York state factories is steadily assuming larger pro- 
portions, The number of workers employed in all manu- 
facturing industries in the state in December was 8 per cent 
less than in November. In nine months from March to De- 
cember the decrease in employment totals 20 per cent. This 
means that during the last three quarters of 1920 one-fifth 
of the factory employes of the state were laid off. Num- 
ber of workers employed in December was approximately 


300,000 less than in March, 1920.” 





\ lot of boys still in hospitals would be glad to pay a 1920 


income tax. How about yours? 
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January 25, 26 and 27, 1921.—The annual convention of the 
IHlinois Master Association, in Springfield, IIL, 
with headquarters at the Leland Hotel. 

January 25, 26, 27 and 28, 1921.—The annual meeting of 
the American Society of Heating and Ventilating Engineers. 
The business session of the meeting will be held in New 
York City, January 25th, and the professional sessions will 
be held in Philadelphia, January 26th to 28th. 

January 27 and 28, The 
National Council of the Chamber of Commerce of the United 
States, at Washington, D. C. 

February 1, 2 and 3, 1921.——The Thirtieth Annual Conven- 
tion of the Ohio State Association of Master Plumbers, at 
Toledo, with headquarters at the Hotel Secor. 

February 7, 8, 9, 10 and 11, 1921.—The annual convention of 
the Minnesota Society of Sanitary and Heating Engineers, at 
Minneapolis, Minn. 

february 9, 1921.—The 
Supply Association, at the Hotel Astor in New York City 

February 10, 11 and 12, 1921.—The annual convention of 
Montana Master Plumbers’ Association, at Billings. 

February 16, 1921.—The winter meeting of the Central 
Supply Association, in Chicago, at the Hotel Sherman. 


Plumbers’ 


1920 housing convention of the 


winter meeting of the Eastern 


March 1 and 2, 1921.—The annual convention of the Maine 
State Master Plumbers’ Association, at Lewiston, Me. 

March 7 and 8, 1921.—The annual convention of the South 
Dakota Retail Plumbers Association, at Aberdeen, South Da- 
kota. 

March 8 and 9, 1921—The annual convention of the North 
Dakota Master Plumbers’ Association, at Fargo. 

March 14 and 15, 1921—The annual convention of Kansas 
Master Plumbers’ Association, at Topeka, Kans. 

March 14, 15 and 16, 1921—The annual convention of the 
Indiana Society of Sanitary Engineers, in Muncie, Ind. 

March 15 and 16, 1921.—The annual 
New York State Association of Master Plumbers, at Roches 
ter, N. Y., with headquarters at the Powers Hotel. 

March 21, 22 and 23, 1921—The annual convention of Mis- 
souri Master Plumbers’ Association, at Columbia, Mo. 

March 22, 23 and 24, 1921.—Regular quarterly meeting 


convention of the 


of the National Association of Brass Manufacturers, in 
Chicago. 
March 29 and 30, 1921.—The annual convention of the 


Michigan State Association of Plumbing and Heating Con- 
tractors, at Jackson, Mich., with headquarters at the Hotel 
Otsego. The sessions will be held at Arbeiter Hall, 209-211 
North Cooper Street. 

April 5, 1921.—Annual convention of the Massachusetts 
State Association of Master Plumbers, at Boston. 

April 18 and 19, 1921.—The annual convention of 
nessee Master Plumbers’ Association, at Knoxville. 

April 28 and 29, 1921.—The annual convention of the 
Georgia Master Plumbers’ Association, at Macon, Ga. 

May 9, 10 and 11, 1921.—The annual convention of Kentucky 
Master Plumbers’ Association, at Covington, Ky. 

May 10 1921.—The 
Pennsylvania State Association of 
Allentown, Pa. 

June 7, 8 and 9, 1921.—The 39th annual convention of the 
National Association of Master Plumbers, at New Orleans, La. 


the Ten 


of the 
Plumbers, at 


annual convention 
Master 


and 11, 








“TAKE a BATH EVERY DAY” 
CAMPAIGN 


National Trade Extension Bureau Endorses Idea—More Plumbing 


and Heating Concerns 


Co-o perating—Ivory Soap Manufacturer 


Mentions “Daily Bath” in “Saturday Evening Post’ and “Literary 
Digest” Advertising—Other Soap Manufacturers Back Campaign 


OMESTI 


CalMpalgenm 1s 


ENGINEERING’S “Take a Bath Every Day” 
thanks to the 
idea in all parts of 
held, but by 


Promi- 


paining momentum. hearts 


support that 1s being given to the 
, ’ 


the country, not only m the plumbing and heating 


others who see the big possibilities of this undertaking 


| 


nent among those who have just gone on record endorsing this 


campaign is the National Trade Extension Bureau. The Bureau 


bas prepared the artistic windoy’ display shown on the oppo 


front cover ot the 


by the 


will be featured on the 
Bulletin, 
the window, accompanied with a 
this kind be 
editorial 
This 
supporting 
Day’ 
help 
“Do 


te page, and this 


January issue of The issued monthly Bureau. 


\ description of suggestion 
that a display O! made, 1s also embodied in the 


printed in the 
Bulletin 


Wall Oy} 


Inatter 
contents of the 
ubstantial 
the “Take a Bath Every 
campaign ts the biggest 


that has been accorded 


mestic Engineering.” It means 


that practically every plumbing 


and heating contractor in the 


United States will cre t another 
reminder that here is an idea 
that he ought to yet hack of 


and the Bureau, tn its attractive 


window display, shows the con 


SLOGAN CONTEST CLOSED—1296 
SLOGANS SUBMITTED 


A real job faces the judges of the slogan 
contest run by ‘“‘Domestic Engineering’”’ 
in connection with the ‘“Take a Bath Every 
Day’? Campaign. The large number of 
1296 slogans was received from all parts 
of the United States and Canada. 
contest closed January 15th and the final 
day saw a rush of “special delivery”’ slo- 


Every day “Domestic Engineering” receives letters from 
manufacturers and jobbers in the plumbing and heating field 
throughout the country, speaking in complimentary terms ot 
the campaign and its business-building value, and promising 
fullest 
“Take a 


reprints of 


their co-operation to the extent. Salesmen are being 
sath Every Day” campaign 
that 


being 


instructed to preach the 


to their customers and articles have been 


published in “Domestic Engineering” are distributed 


beneficial results. 

Campaign Being Felt in Baltimore. 
O. L. Lobe, sales manager of the Baltimore Plumbing Sup 
Md., “The ‘Take a Bath 
campaign instituted by 
felt in 
When 


this matter was first called to 


with 


writes Every 
Day’ 


you has already been 


ply (o.. Baltimore, 


the plumbing industry. 


el a a 


our attention, we immediately 


seized upon the immense ad 


id 


vertising value it will give. W: 
emphasized the importance 0! 
this project to our customers 
and the influence it is having 
on the genera] boosting cond: 
these times, 1s 


tions, even in 


rapidly becoming evident. W: 


The 


desire to thank you for the co 


a a a a a ee ee i 


have always 


tractor one way to cash in on | operation you 
the campaign. The Bureau gans and some even came by wire. The ) given us, and the plumbing 
has gone further than that by slogan winning the $25 prize will be an- trade in general is indeed in 
preparing a form letter, repro nounced in an early issue ? debted to you for originatin: 
duced herewith, which the con ) this live wire campaign.” 

) : 
tractor can send to customers ~ Salesmen Get Reprints of 
and prospects, urging them to Articles. 


get the bathing habit and become a member of the “Bath a 
Sodily Thrift Club.” The letter is out of the ordinary 


and cleverly worded to attract the attention of thinking peo 


Day 


ple Read it Café fully and send copies of if to people 1hi 
section. 
How the Trade is Pushing the Campaign. 
T. F. Vickers, editor and publisher of “The Plumbing 
New tg Take 


a Bath Every campaign, which was published on page 


You! 


Pittsburgh, who wrote a poem supporting the 
Day” 
56 of the January Sth issue of “Domestic Engineering,” has 
supplemented that effcrt with a full page story in the January 
Incorporated in this is 
“National 


the various members of which deprecate 


issue of his publication, on page 17. 


piece of fiction about a meeting of the 
League of Hoboes,” 
our efforts to increase the bathing habit, and go on record to 
boycott 


more bathing. 


a clever 


“Domestic Engineering” and all others in favor ot 


This will be reprinted later by “Domestic En- 


vineering.” 
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Henry W. Merkel, of the Merkel Bros. Co., Cincinnat!, 
Ohio, “Thank you very much for the reprints of th 
lirst November 27th 
These will 


says: 
article, which appeared in your issu 
covering the “Take a Bath Every Day” campaign. 
be distributed to our sales force, and as there were fifty copies 
we are giving extra ones to our salesmen, to be shown to ther 
customers and distributed particularly to such customers as 
would be most active in furthering a movement of this kind 
We will do everything in our power to co-operate with th: 
movement.” 

“We would appreciate receiving twenty reprints of the “Take 
a Bath Every Day” article that appeared in the December 11t! 
issue of “Domestic Engineering,” in order that we may dis 
tribute them among our salesmen,” wrote H. C. Fletcher, as 
sistant to President and General Manager H. M. Haldeman 
of the Pacific Pipe & Supply Co., Los Angeles, Calif. The 
reprints were sent promptly. 

“We have resolved to ‘ride’ with you in your 


‘Take a Bat! 
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very Day’ campaign,” is the cheerful message received from 
Harold J. Baum, of the Publicity Department, Crane Co., 


Seattle, Wash., who continues: 


a letter to all of our trade in the city. We believe, with you, 
that the bathing habit will sell and we want, of course, to 


A 
secure our share ot the business accruing trom the wholesale 


spreading of the idea. 


that we could use to advantage locally, we would be please: 


to receive a supply, and assure you they will be profitably 


placed. We wish you success in the promotion of your cam 


paign,” 


surance that other forms of publicity were being considered 


and would be sent to him on completion. 


“You will always find us interested in such a movement as 
your “Take a Bath Every Day’ campaign,” writes Jesse A. 


— 


“Consequently, we are sending 


lt you have any literature or placards 


Fifty reprints were sent to Mr. Baum, with the as- 
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neerme Oll thre ‘Lake at Bath very Dav’ Callpaly and W ! 


to commend you! publicaty li ror taki i the Mltwative iT} 


campaign ot this kind. We believe it will do a vood turn 
the public at large, as well as increase the demand 1 ario 
slay by) rar ‘yer? } ’ a hy ] Tata ? ‘vires | of 'T} ? leony p ’ be 
piumi tik eg lipment all i Lait «i {ri iOQptill i] iil phi rtal j L if 

| . ° . ¢ 
Is the message sent by Jos. Hirshstein, president and genera 


manager ot The Josam Mfg. ¢ Michigan City, Ind The 


writers experience during 22 vears as a master plumbet 


al | 

» years as a manutacturer of plumbi rial is broug! 

& : . i | } } ‘ ’ ‘ ‘ 

him in contact both directly and mairect With the pbath-usin 
1 ' ' ‘ 

public, warrants the statement that your propaganda. thor 
’ ’ t : ‘ 

oughly distributed. with thie ( ¢) Operaty T) I ive W.istet ‘ itt rhe: 

« ‘ . | | 7 ‘ 

the manutacturer and eve) the architect, wall pe al 

“ , 

of bringing your movement to a successtul conclusios Our 

. + 1] . ‘7 | | 1 

COMpally Wil ASSIST iil this movement i>\ LUSTY 1 


PORTABLE SHOWERS 
TO FIT ANY CONDITIONS 


SSA 
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Window Display Featuring the ‘Take a Bath Every Day’’ Campaign, Arranged by the Natiqnal Trade 
Extension Bureau. 


Grotewohl, assistant sales manager of The M. J. O'Fallon 
Supply Co., Denver, Colo. “We are at this time falling in 
line behind you and have asked each one of our salesmen 
to push this campaign and discuss it everywhere, both to their 
customers and to their friends, and we have advised them to 
make every effort to win the $25 you offer for the best slogan 
to be used in your advertising campaign. In our opinion, con- 
sidering the wonderful results that have been realized from 
advertising matter, we will all get results and probably big 
results from this campaign. It is a bigger thing, we believe, 
than anyone feels at this time. That it means more sales is 
the keynote of the campaign, and it is in the sale of all kinds 
of equipment that we thrive and make money and continue 
our business. We congratulate you on the idea and wish you 
every success, and you may depend on us for thorough co- 
operation.” 


“We have carefully noted the articles in ‘Domestic Engi- 


Bath Every Day’ slogan in our advertising hereafter. We 
are also instructing our sales force to be up to the minute 
in an effort to assist the promotion of this campaign.” 

Means Much for Public Health. 

“We consider your ‘Take a Bath Every Day’ campaign the 
finest opportunity for real get-together advertising the plumb- 
ing and heating trade ever had,” writes C. W. Metz, general 
manager of The John Douglas Co., Cincinnati, Ohio. “It is 
a fine and helpful practice, and aside from the wonderful op- 
portunity of increasing business in our line, we also should 
teel pleased to introduce a practice which would mean so much 
for American public health.” 

A. V. Gemmill, advertising manager of Speakman Co., Wil- 
mington, Del., writes: “Please do not think that because we 
“Take a Bath 


Every Day” campaign, it has been due to any lack of interest 


have not written you before, commenting on you 


in the subject. You can easily imagine that, as advocates of 
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shower bathing. and as users of the slogan, ‘A Shower Over 
Every Bathtub, we can greatly appreciate the benefit to the 
entire plumbing industry and to the public at large by the 
campaign you are conducting. We can fit your campaign to 
our case by simply inserting the word ‘Shower’ in your slogan. 
We. therefore, feel that our cause is being greatly benetited 
by the work you are doing. If you can greatly imecrease the 
number of people who will take a bath every day, we feel 
ure that we will have no trouble in getting most of these 
people to take a shower bath every day, because of the con- 
_and joy of a ‘shower’ over a ‘tub bath’, 
ing of the saving of water with the shower. We 
assure vou that we will be glad to co-operate in any way pos 


ible to make this campaign the success we think it 1s en- 


Bathing Helped to Win the War. 

‘You may rest assured that your articles on ‘Take a Bath 
every Day’ are now only followed with great mterest by us, 
but also that our whole selling force will be thoroughly im- 
bued with the idea, and instruction given them to ‘carry on’ 
the good word and work with the trade,” says H. T. Enns, 


* 


Date Laine 
Dear Mr. (or Mrs.) 

Probably you never before heard of a plumber start- 
ing a “Thrift or Savings Club.” We are starting one, 
however, and cordially invite you to join. 

Naturally enough, our Thrift Club is a little dif- 
ferent from those which the Savings Banks have. By 
joining our kind of “Thrift Club,” you not only will 
save money, but will also reap dividends in the way of 
greater comfort and more vigorous health. 

Vou know that the original word from which thrifty 
comes, is thrive. Next to food, drink, and the air we 
breathe, the. most important need, for the human body 
to thrive, is frequent bathing. 

Health authorities, speaking from a position which 
idmits of no challenge, say that the habit of the daily 
hath will do wonders in the way of building up vigor, 
and resistance to disease attacks. This spells only one 
thing, and that is, that the bath every day will save 
sickness and doctor's bills. 

There is an extensive campaign, covering all of the 
country, to promote this idea of taking a bath every day. 
If you are not already, by habit, a member of the “Bath 
a Day Bodily Thrift Club” we invite you to become 
one. In the event that you do not already have m your 
home the necessary facilities and plumbing, we would 
appreciate an opportunity to talk to you about putting 
them in. 

Yours for the means of greater health and personal 
comfort, 

(Your Signature ) 
Vy (or Vrs.) a asiaaaalal 
Address 
City 


Letter Prepared by the National Trade Extension Bureau. 


sales manager of the Bastian-Morley Co., LaPorte, Ind. “About 
three years ago the writer was gathering information regard- 
ing foreign business at Washington, and found the Depart- 
ment of Foreign Commerce most obliging. Being in the quest 
for information as to the use of bathtubs and bathing facilli- 
ties in foreign countries, I was referred to the Research 
Division. Upon looking over the data, the gentleman in charge 
stated that if the number of baths, taken in the whole world 
each day, were gauged by the number of tubs and showers in- 
stalled for that purpose, then the people of the United States 
alone took more baths daily than the rest of the world’s popu- 
lation combined for the same period of time. 

“What does that signify? Is it not reasonable to suppose 
that the bathing facilities in this country have assisted in build- 
ing up a manhood with physical and mental prowess that made 
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it possible for a green army of men to meet—and beat—the 
most efficient military machine of the age, during the late war’ 
(Jr makes it possible for our athletes to always carry away 
the major honors in the world’s athletic contests? There is 
a reason—is it the bath? After all, the fact remains that 
‘Cleanliness is next to Godliness’ and the bath a day 1s one 
of the most requisite and initial agencies to that end.” 
Soap Manufacturers Get Behind Campaign. 
Three million people in one week—through reading full-page 


~ 


advertisements in the January 8th issues of the “Saturday 
Evening Post” and the “Literary Digest”’—were reminded of 
the “daily bath” by The Proctor & Gamble Co., Cincinnati 
Ohio, manufacturers of “Ivory” soap. This company has 


become very enthusiastic about the “Take a Bath Every Day’ 
campaign, and has written “Domestic Engineering” to. the 
effect that it will do all it can to boost the idea im its national! 
magazme advertising. Another practical move suggested by 
the company is that pertaining to illustrations of modern bath 
rooms, which has resulted in putting the company im touch: 
with large manufacturers of plumbing fixtures, who have fur 
nished photographs of the finest bathrooms obtainable. The 
following are extracts from letters received from The Proctot 
& Gamble Co., which company spends large sums of money in 
general advertising: 

“Your “Take a Bath Every Day’ campaign is extremely in 
teresting and it gave us, of course, a great deal of pleasure 
to see a campaign of this sort undertaken and to see it done in 
such fine style. Will you not give us complete data and cop) 
and samples of everything in connection with the campaign s 
that we may give it a review. in our monthly company maga 
zine? It is an effort in which every Proctor & Gamble per- 
son will take a very keen interest. Our advertising men are 
also being interested in it. 

“What we should like from you now is an exhibit of pic 
tures of modern attractive bathrooms and bathroom fixtures 
and devices, that are not merely convenient and sanitary in 
their plumbing, but all of these necessary details put in a bath 
room setting that is both architecturally and decoratively beau 
tiftul. We believe that your interest and ours and the interest 
of everyone connected with benefits to be derived from this 
campaign can best be served by raising the bathroom out of its 
commonplace conception as merely a sanitary and convenient 
room—sometimes only cupboards, to which one goes to bathe 

~and create an ideal bathroom that is a beautiful place, that 
is artistic and luxurious. Not necessarily lavishly furnished 
or expensively done, but a room into which enters the skill 
ot the architect and the taste of the decorator as unmistakabl\ 
these factors are present in a dining room and breakfast room 
or a library.” 

Manufacturers, jobbers and contractors will readily appre- 
ciate what this means to the plumbing and heating industry 
if Proctor & Gamble show the finest up-to-date bathrooms in 
all future general magazine advertising. 

The “Ivory” soap people are not alone in endorsing the 
“Take a Bath Every Day” campuign and promising co-opera 
tion. James S. Kirk & Co., Chicago, manufacturers of “Amer 
ican Family” and “Jap Rose” soaps write: 

“We are quite interested in your ‘Take a Bath Every Day’ 
campaign and should be very glad to receive additional articles 


included in the campaign which you are now inaugurating for 


the various newspapers and magazines, and we assure you 
that we shall be most pleased to co-operate with you by utiliz 
ing the material which you are sending us. With your per- 
mission, we should like to quote some of the authorities in 
some of the advertisements which we shall prepare from time 
to time in the advertising of our soaps and especially of ‘Jap 
Rose’ soap. 

“Our newspaper and magazine advertising for the coming 
year will include a series of advertisements along this line oi 
thought, that is, ‘Take a Bath Every Day,’ and all the ma 
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rial-which you have to submit to us will have our very care- 
11 consideration, we assure you.’ 

[The Armour Soap Works, Chicago, owned and operated by 
he packing concern bearing that name, is another concern doing 


large national business, and advertising it, that is in sym- 


athy with the “Take a Bath Every Day” campaign and will 
ish it. The company writes us: “We thoroughly agree with 
ll you say about your ‘Take a Bath Every Day’ campaign 


nd we shall be glad to co-operate with you and make use of 
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Reproduction of Full Page Advertisement Which Appeared in 
the January 8th Issue of ‘‘Literary Digest’’ and “‘Saturday Even. 
ing Post.’’—Emphasis on ‘“‘Daily Bath’’ by Circle and Arrow is 
the Work of ‘“‘Domestic Engineering.” 


the material you send us so that it will not only help the soap 
industry but the plumbing business as well. The series of 
articles which you are publishing concerning the subject of 
bathing certainly constitutes interesting reading and should de- 
velop more serious consideration for the practice than exists 
in some quarters at the present time. We would appreciate 
your sending us copies of the various articles as they appear.” 
More Newspaper Publicity. 

There is increasing evidence that more and more newspapers 
throughout the country are publishing the “Take a Bath Every 
Day” propaganda sent out by “Domestic Engineering.” <A 
letter received the day this article is being written says: 

“That the ‘Take a Bath Every Day’ thought is weighty and 
carries significance is best illustrated by the fact that so many 
daily papers are carrying it as news. I personally have seen 
it in a half dozen papers.” This letter came from a reader 
in the Northwest, and in the same mail came another letter 
from that section, from a well known master. ptumber, stating 
that “Take a Bath Every Day” campaign would be the subject 
of the next meeting of the local association. Another letter, 
this time from a supply house representative in Pennsylvania, 


ENGINEERING boy 
said: “I have seen several plumbing and heat C ictors 
having signs, “Take a Bath Every Day’ up in their shops 


and | see by the morning’s paper that this sentiment is incor- 
porated in a master plumber’s advertisement, which ts causing 
some comment.” Then came a supply house man trom 


burgh, who stated that he had seen the “Take a Bath Every 


Day” propaganda in a prominent Pittsburgh daily 

Considering the short time that the campaign has been und 
Way, It 1s very gratifying to “Domestic Engineet that t 
idea has received such liberal support in the plumbing and 
heating trade, as well as substantial recognition in other direc 
tions. A good start has been made, but “Domest I-ngineer- 
ing’ will not be content to simply rest on its laurels alread 
earned. On the other hand, its efforts will be continued enet 
getically to obtain further publicity to the “Take a Bath Every 
Day” campaign, and plans are under way to that end 

You, Mr. Reader, can be much help to us in making the cam 
paign a big success nationally in the shortest possible. tim 
Bear in mind that its success not only means bigger busin 
for you, but also means a better America. If, with your 


WHAT “DOMESTIC ENGINEERING” HAS DONE SO 
FAR IN THE “TAKE A BATH EVERY 
DAY’? CAMPAIGN 


, November 27th Issue.—Editorial: ““What the “Take 
a Bath Every Day’ Campaign Means to the Plumb- 
ing and Heating Industry.” 

Three-page article in same issue, dealing with the 
history of bathing and quoting eminent doctors who 
endorsed daily bathing. 

December 1!1/th of health 
ments throughout the country go on record in favor 
of more bathing as a means of making the United 
States a better nation. Manufacturers and 
in the plumbing and heating field endorse the 
a Bath Every Day’ 

December 25th Issue.—Suggestions for the manu- 
facturer, jobber, plumbing and heating contractor 
and contractors associations on how to the 
“Take a Bath Every Day” campaign a success. 

January 8th Issue.—Plumbing and heating trade 
should combine in _ national increase 


bathing habit. 


Issue.—Heads depart 


jobbers 


“Take 
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campaign. 
make 


movement to 


Publicity Work. 

Copies of the first article sent to 200 leading news 
papers and magazines throughout the country. In 
fluential papers like the ‘“‘New York Sun” ran the 
article almost word for word. 

Copies of second article, quoting heads of health 
departments, sent to every local and state news- 
paper in the districts quoted. 

Every prominent college paper is receiving 
“Take a Bath Every Day” campaign data. 

Every farm paper of any prominence in the country 
is on our list for publicity matter. 

Every manufacturer and jobber in the plumbing 
and heating field has received all reprints on this cam- 
paign. 

Every local and state secretary of the master plumb- 
ers associations throughout the country has received 
reprints. 

Prominent soap manufacturers interested in cam- 
paign and promise co-operation in national advertis- 
ing. ‘Ivory’ soap people mention daily bath in ‘‘Sat- | 
urday Evening Post,"’ “Literary Digest,"’ etc. ) 
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able help “Domestic Engineering” can tmprove the physical 
and mental condition of the American people through bathing 
propaganda, and in doing so raise the standing of the plumb- 
ing and heating field to the plané where it rightfully belongs, 
in the eyes of the péople, who shall say that our combined 
efforts have not been forthe best interests of all concerned? 

Whatever action you take in connection with this campaign, 
please remember to write “Domestic Engineering.” 
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ERHAPS you are one of the many 
Plumbing Contractors who specify 
or purchase just nipples. The all- 
important QUALITY doesn’t enter your 

mind. The possibility of unsatisfactory in- 
stallation hasn’t dawned upon you. ‘The 
matter of buying BRAND NEW NIPPLES 
and specifying them by name, such as 
FRE TZ, wasn’t one of your business practices. | 





But, you are mighty careful that you specity NEW VALVES 
or FITTINGS and you are always certain to mention the 


t 
pples name of the valve or fitting you know is O. K. 


FRETZ NIPPLES are made from brand new pipe, perfectly 
threaded on correct dies and frequently gauged during the 
process of their threading to make doubly sure they are right. 


You can always depend upon FRETZ Quality. And, the 
nipples are made in sizes trom 14-in. up to 12-in. inclusive. 


S. S. Fretz, Jr. @ Company 


PHILADELPHIA, PA. 
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STANDARD HEATER CO. SUCCEEDS WILLIAMS- Street, and while no definite information has been given out, On 
PORT RADIATOR CO. AND TAKES OVER it is understood the company contemplates the erection of Ca 
SPENCER HEATER CO. a large warehouse on the site, work on which will probably Va 
paneiiiiiinaniinniee commence early in the summer. | on 
Effective January 15th, the Standard Heater Co., of Wil The J. D. Johnson Co., 54 Cliff Street, New York, will —_ 
umsport, Pa., succeeded to the business of the Williamsport erect a three-story building at 68-71 Charlton Street. Bids for : Oh 
Radiator Co., also of Williamsport, the latter company, on the construction of the building have been taken. der 
lanuary ist, having acquired all interests for the manufac The Marsh Valve Co., 507 Marine Bank Building, Erie, Pa., an 
ture and sale of products made by the Spencer Heater Co., is to erect a two-story plant building, 50x125 ft. W.C. Marsh pri: 
f Scranton, Pa. It is the expectation of the Standard Heat is president of the company. sake, 
er Co. to devote its facilities chiefly to promoting the sale The Illinois Malleable Iron Co., 1801 Diversey soulevard, dlir 
of the products of both companies and that the branch offices ( hicago, has awarded contracts for the construction of a one- me 
of the Spencer Heater Co. will be continued. story power plant, 90x100 ft., to cost $175,000. — 


He \ new etght-story brick and concrete building has been erect- 


“T E. B.” DIRECTORS TO MEET NEXT WEEK. ed at Twelfth and Dodge Streets, Omaha, Neb., by the A. Y. AB 


McDonald Mfg. Co., Dubuque, Iowa. The building is 199x132 


EY 





lanuarv 27 and 28 are the dates finally decided on for the feet. E. J. Connor is manager of the Omaha branch. | 
meeting of the Board of Directors of the National Trade — 1 
Ixtension Bureau, which will take place at headquarters, MOVES TO LARGER QUARTERS. plac 
Miercantile Bank Building, Evansville, Ind. The 1921 pro- ee os nna 
gram of the Bureau will be thoroughly discussed. Sanitary Specialty Co. of 1824-1836 East Clearfield Street, try 


hiladelphia, has moved to a new plant located at the cor- 
INCREASE CAPITAL STOCK. ner of Hazzard and Collins Streets, where 15,000 sq. ft. of 
tloor space has been taken to carry on the company’s in- 
The McNab & Harlin Mfg. Ce, 55 John Street, New creased business. 
York, with plant at 440 Straight Street, Paterson, N. J., has HR 


mcreased its capital trom $300,000 to $900,000. CHARLES H. ARMSTRONG CALLED BY DEATH. 
The Utica Heater Co., Latayette Street, Utica, N. Y., has 





iicreased its capital from $250,000 to $550,000 Charles H. Armstrong, secretary 
and treasurer of the Armstrong = 
Mfg. Co.. Bridgeport, Conn., died 
in Bridgeport, January Ist. Mr. 
Armstrong was long identified with 


MOVES INTO LARGER CANADIAN QUARTERS. 





The Chamberlain Co., Pittsburgh, Pa., has moved its 














Canadian branch into new and larger quarters at 109 Church the company and contributed much i 
Street, Toronto. The new location provides a show room to its progress and his death is 
and three floors where the company’s products will be made deeply regretted. In announcing 
for the Canadian trade. his demise, the company says: “He 
_ was a man of sterling character, be- 
STOCK FOR EMPLOYES OF STANDARD SANI- ing respected and loved by all with 
TARY MFG. CO. whom he came in contact. Natural- 
siiiiiencialaiibias ly reserved and retiring, his finest Sa 
Stockholders of the Standard a Mtg. Co. have characteristics were of the quiet ne 
voted to increase the common stock from $12,000,000 to ehen:-tk: eneieeee. type, best known to those who were ? nni 
$20,000,000 and to offer 5,000 shares of common and 1,000 most closely associated with him.” diets 
shares of preferred to employes at $125 a share for the -- es . 15th 
ommon and $110 for the preferred. TRENTON POTTERIES CO. HOLDS ANNUAL Star 
— SALES CONFERENCE. (jue! 
NEW ADDITIONS AND IMPROVEMENTS. Rus¢ 
The annual sales conference of the Trenton Potteries Co., Fisc) 
The Frontier Water & Steam Supply Co., 485 Washing- Trenton, N. J., took place at the company’s home office man, 
ton Street, Buffalo, has completed plans for a two-story and January 17th to 2ist. Representatives from the Pacific Glad 
basement building at 568 Oak Street, to cost about $40,000. Coast as well as all other parts of the country were in at- 
The Woodrow Nipple Co., 1313 North Wood Street, Chi- tendance to discuss plans and policies for the future and EI 
cago, is taking bids for the erection of a new one-story plant other matters of importance at this time. The company 
on Spaulding Avenue, 60x125 ft., to cost about $25,000. announces that Lee M. Keller, who recently resigned to 
Merkel Bros. Co., Cincinnati, have purchased property on join Hayes-Ruppel Mfg. Co. of Grand Rapids, Mich., has An 
the east side of the C. L. & N. Railroad, south of McMillan been succeeded by R. M. Bloom. J. Russell Allen, who has Inc.. 
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been with the company for has taken up his duty 


in the sales department of the New York oftice and will 


cover New York City and its immediate vicinity 


S. S. SPENCER CO. HOLDS ANNUAL MEETING. 
The annual meeting of the employes of the S. S. Spencer 
took place at St \th 


OvVeT 


(‘o., Minnesota Transter, Minn., Paul 


letic Club on January 13th. The afternoon was given 


to a discussion of business conditions, and various manu 


facturers’ representatives were present to participate im the 
meeting 


the Pratt & 
Burke, Northwestern manager of the Sloan 


Among those who addressed thi were 
Quay T. Stewart, 
Cady Co.; T. R. 
Valve Co., repre- 
sentative of the Chicago Faucet Co., and W. F. Day, North- 
western manager of the Monarch Engineering Co., Dayton, 
Ohio 


department heads while a number of stunts were pulled off 


program. 
Northwestern manager of 


Chicago; Henry Agness, Northwestern 


At the dinner a number of informal talks were made by 


on those present and numerous prizes distributed appro 
The company announces that it has 
the 


dling of wrought iron pipe and soil pipe and the interior of 


priate to the occasion 


taken on an additional warehouse for exclusive han- 


the warehouse has been rearranged to accommodate a large 

iumber of special items. 

ABRAM COX STOVE CO. HOLDS ANNUAL MEET- 
ING. 

The 


place in 


annual meeting of the Abram Cox Stove Co. took 


Philadelphia this week at the home oftice of the 
company with representatives from all parts of the coun- 
large delegation from the Chicago 


try in attendance. A 
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Salesmen from the Chicago District of the Abram Cox Stove Co., 
Philadeiphia, “Snapped’’ as They Started for Philadelphia for the 
Annual Sales Conference. 


ee ee. - - — ee 





district left the Michigan Central Depot, Saturday, January 
15th, the following being in the party: C. O. 
Stark, F. H. G. Leiman, G. J. Werner, C. R. 
Guenther, J. J. Connole, F. L. Fraser, H. H. Seawell, W. W. 
Rusco, H. Glendkap, N. F. Heiman, J. W. Price, G. G. 
Fischer, manager, Chicago Division, J. T. Ketchum, sales 
manager, Chicago Division. Mrs. G, G. Fischer and Miss 


Gladys Fischer were also in the party. 


salesmen 
Stevens, ]. 


ELMER S. STACK JOINS RIVERSIDE BOILER 
WORKS. 





Announcement is made by the Riverside Boiler Works, 


Inc., Cambridge, Mass., that Elmer S. Stack, formerly 
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president and general manager of the Stack Heater Co., 
oston, has just joined the company as manager of what 
will be known as the Stack Division ('nder his mana 
ment the company will manutacture the <iverside-Stack 
products 
HUMPHREYS SALES FORCE IN ANNUAL MEET- 
ING. 

the accompanying illustration shows thr 
liumphrey Co., Kalamazoo, Mich ibout 50 of w 
tended the annual sales conterence held at the comp 
home othce last week Plans for intensifvinge§ the ella 


vey eee age 
. 7 tf 


vy 





Humphrey Co.’s Salesmen at the Annual Meeting in 
Kalamazoo, Mich. 


campaizn im the gas water heater field were discussed at 
leneth, and the sales representatives returned to then 
spective territories with many ideas to carry into effect in 


1921 for the purpose of increasing sales 


~~ 


PROGRAM FOR ANNUAL MEETING OF HEATING 
AND VENTILATING ENGINEERS. 


lhe twenty-seventh annual meeting of the 
Ventilating 
New York in the [Engineering Societies’ 


\merican So 


ciety of Heating and Ikngineers will open in 


Building on Tues 
day, January 25th, where the business session will take place, 
and the following three days devoted to the professional ses 


sion, will be spent in Philadelphia in the Clover Room of th: 


s 


Bellevue-Stratford Hotel, where the society will be the guest 
of the Eastern Philadelphia Chapter The following pro 
gram has been sent out by Secretary C. W. Obert 
First Session. 
Tuesday, January 25, 10 a. m 
Engineering Societies Building, New York, N. Y 


Business Session. 
Announcement of quorum. 
Tellers of 
Report of President 


Klection 


Annual 
Report of Council 


Appointment of 
Report OT Ser 
retary.—Report of the Treasurer. 

Committee bh. 
Member- 


Constitution. 


Reports of Committees: a. Executive 


finance Committee. c. Publication Committee. d 


ship Committee. e. Committee on Revision of 


Unfinished Business. Report of Tellers of Annual Election. 
-New Business. 
Adjournment of meeting to Philadelphia tor Professional 


“eSSIONS. 


Second Session. 
Wednesday, January 26, 10 a. m 
Clover Room, Bellevue-Stratford, Philadelphia 
Professional Session. 

Address of Welcome. 
President’s Address. 
Resume of Business Session at New York. 
Reports of Technical Committee. 
a. Committee on code for Testing Low Pressure Heating 

Boilers. 
b. Committee on Standard Code for Testing Heating Sys 

tems. 

Committee on Steam and Return Main Sizes 


_ 
* 
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ra (‘ommittes on N\« hoolhouse Standards. 


e. Committee on Standard Method for Testing Air Wash- 


Ge Be 
ft Committee on Furnace Heating. 
gy. Committee on Chapter Relationship. 
Ethics, 


Third Session. 


Wednesday, January 26, 2 p. m 


Lise wussion ot (ode ot 


Clover Room, Bellevue-Stratford, Philadelphia 
Chimney Session. 
Model Chimney 


isstot (Ordinance proposed by the 
National Board of ire Underwriters 
Pap Radial Brick Chimneys, by W. I. Legge 
Paper Steel Smoke Sta ks. by W. Ie (,oldsworthy 
Papert Some Comparative Tests ¢ f 16-in. Roof Ventilators, 
by Drvden. Stutz and Heald. 


Fourth Session. 
Thursday, January 27, 10 a. m. 
Clover Room, Bellévue-Strattord, Philadelphia 
Research Session. 
Report of Chairman of Committee on Research 
Paper—Theory of Dust Action, by O. W. Armspach. 
Paper—Efhi Palmer 


Dustin Air, by S. R. Katz, R.S 


crency of the 


\pparatus for Determin- 
Longfellow, A. C. Field 


ivsiological Heat Regulation and the Problem ot 
Humidity, by E. P. Lyon 

Paper—A Study of the Infiltration of Air in Buildings, by 
(>) VW \rmspach. 

Paper—The Transmission of Heat Through Single-Frame 
Double Windows, by A. Norman Shaw. 
Fifth Session. 
Thursday, January 27, 2 p. m. 
Clover Room, Bellevue-Stratford, Philadelphia. 


Fuel Session. 


Paper—Pulverized Coal for Power Plants, by F. A. Schef- 
Her. 

Paper—Briquetted Coal for Household Fuel, by J. H. Ken- 
nedy. 

Paper—Economizers, by W. F. Wurster. 

Topical Discussion—Pulverized Peat Fuel. 


Sixth Session. 
Friday, January 28, 2 p. m. 
Bellevue-Stratford, Philadelphia. 
Professional Session. 
Hot-Water Circulation, Heating Systems, 


{ lov er Room 


Paper—lorced 
Girard Estate, Philadelphia, Pa., by Robert Hughes. 
\ccelerated Hot-Water Systems, by A. J. Wells 


Influence upon Boiler Economy of Continuous Fir- 


Paper 
Paper 
ing with Highly Volatile Fuel Without Intervening Cleaning, 


by A. B. Rock. 
Paper—Design of Large Boiler Plants, by J. Grady Rollow. 
Paper—Proper Selection of Hot-Water Heating Devices 


for Domestic Service, by A. Bunnger. 
Paper—Method of Utilizing Heating Systems for Cooling 


Room in Summer, by A. M. Feldman. 





WESTERN NEW YORK CHAPTER A. S. H. & V. E. 
WILL HAVE GOOD DELEGATION. 

\dvices from Secretary C. W. Farrar of the Western New 
York Chapter of the American Society of Heating and Ven- 
tilating Engineers states that about 30 of the members of 
the Chapter will go to Philadelphia next week to attend the 
annual meeting of the Society. Plans have been made for 
chartered Pullman cars leaving Buffalo the night of January 
25th. 





Remember how you cheered on Armistice Day? Paying 


your income tax is evidence of real patriotism. 
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SPEAKMAN COMPANY ’S SALES MEETING. 





\ spirit of optimism ruled the first 1921 get-together meet- 
ing of Speakman Co.’s Sales Organization, held at the com- 
pany’s main offices in Wilmington, Del., January 3rd to 7th 
Joe Weods, of New York, brought a message of busy archi 
tects working on plans for operations to be started this year 
He said that generally speaking, things were quiet in his se¢ 
tion, but that there would be a deluge of 


] 


body 


orders when every 
was satistied that building could go ahead without delays, 
mterruptions and uncertainties as to costs. Harry Harte, who 
covers Pittsburgh and vicinity, reported good business condi 
suffered little so far 
Cliff Mahatfey reported that 
the Middle West 


there were indications of a coming big revival of building, es 


tions, the iron and coal industry having 
during this readjustment period. 
conditions were spotty in He said, however, 


pecially residential building. Eric Roberts, who has been scout 
ing over the eastern section, said that if the signs he Saw on 
his last trip portended the true conditions of things coming. 
he would need a larger portfolio to carry home his orders. 

H. Ek. Speakman, vice-president and treasurer, described in 
detail the 


mapped out tor the 


part of aggressive sales campaign that had been 
Speakman Company this year. A. V. Gem 
mill, secretary and advertising manager, read the first of the 
replies he had received to a questionnaire he had sent out ask 
ing the opinion of dealers on the Speakman National Publicity 
This questionnaire is still being sent out, therefore, 


They 


served to show, however, that the dealers are alive to the pos 


campaign. 


the replies reflected only a small portion of the whole. 


sibilities of national advertising, and that they appreciate the 
fact that it creates a consumer demand for the things they 
sell. Practically every one of the replies to the questionnaire 
endorsed the Speakman trade paper advertising. 

A. R. Anderson, representing the “Literary Digest,” Speak- 
man’s national advertising medium, came over from New York 


He 


which. the 


on Wednesday which 
gave the 
“Digest” 


was the big day of the meeting. 


organization much valuable information 


had 
distribution. 


recently compiled as to circulation, class and 
The afternoon session had just about started when there 
The Speakman fife and drum corps, 
the 
Lined up in back of them was the entire shop organization 


came an interruption. 


playing as they came marching into conference room 
The wheels had been stopped after the workers had decided 
that right then was a fitting time to thank W. A. Speakman 
and others of the executive departments of the company fot 
the business policy that is responsible for the Speakman plant 
being kept running at almost full speed. And as Sam Lun 
beck, their leader put it, they wanted to let the sales organiza- 
tion see the crowd they had to keep busy. Every member ot 
the “White Collar Force” from the president down, said a few 
words of appreciation and pledged 100 per cent sales effort. 

Eric Roberts said they would sweat themselves thin trying 
to keep pace with his orders, if hard work would get them. 

[t is letting no one in on the secret to say that W. A. Speak- 
man was moved by this appreciation on the part of the shop 
workers. As a matter of fact, so was everyone there. 

Then the president told that one of these men a couple otf 
days before Christmas stopped him as he was going through 
the shop, and pointing to a children’s home which could be 


‘ 


seen through the window, said that he “would like to do some 
thing for the kids in that place.” 
five-dollar bill at the time, with a request that it be sent over 
to the “kids.” 

News of his action spread throughout the shop, and in a 
Everybody was glad to con- 


He handed Mr. Speakman a 


couple of hours $250 was raised. 
tribute. 

After the meeting on Wednesday, the sales and executive 
force were guests of the president at the Wilmington Country 
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Club. In the evening they attended a vaudeville show at one 


of Wilmington’s leading play houses. During the show a 
couple of the players at various times worked into their act 
some reference to the Speakman company. 

W. A. Speakman first laid this at Harry Harte’s door, and 
He had an 


idea too that James Fraser, the production man and shop super- 


“Somebody did it” he 


then thought that A. V. Gemmill was responsible. 


intendent had something to do with it. 
said. 

The meeting closed Friday evening with every man in the 
organization on his toes to make 1921 a big Speakman year 


BUILDING PERMITS FOR DECEMBER. 


Building permits issued during December, 1920, in 218 cities 
21,750 total 
compared with 23,775 with a 


valuation of $78,245,108, as 
total 


1919, according to “The American Contractor.” 


numbered with a 


valuation of $144,281,926 
for December, 
For the entire year 1920, the number of permits issued were 
valuation of $1,511,489,459, as compared with 
1919. 


117.287 with a 


418,965 with a valuation of $1,428,423,683 in The figures 


for December, 1920, and Decembe r, O19, respectively follow 
herewith 
Dec., 1920 Dec., 1919 
No. of Estim. No. of Iestim. 
bldgs. cost. bldgs. cost. 
Alabama— 
Birmingham 211 $ 147,737 309 $ 360.750 
Arkansas— 
Little Rock .... , 115 66,648 Oe 243,420 
Arizona— 
Phoenix . 114 126,852 142 208 990 
California— 
Alameda 24 16,075 29 29,108 
Berkeley 76 102 099 67 128,700 
Fresno. 200 =. 2,234,944 207 570.465 
Long Beach . 219 142,179 571 1,154,180 
los Angeles ... 1.913 S03, 838 1,763 3,611,083 
Oakland Be 629,779 LA 752,64 
Pasadena re 238,894 143 2H) 100 
Sacramento 106 931,200 QQ? 12. 366 
San Diego 244 1,220,463 150 543,79 
San Francisco 376 1,749,230 46] L.368,824 
San Jose ; 4% 57,S84 56 185,40: 
Stockton $2 73,368 Db 122,323 
Colorado— 7 
(Colorado Springs > Ba 23,418 20) 347 
Denver 13 6HS0,900 157 180 G00 
Pueblo .. wallets cia ky ie 36 29,832 11 20,940 
Connecticut— 
Bridgeport .. ; 73 539,247 19 164,505 
Hartford 11) 350,463 87 359,477 
New Britain .. D4 61,277 76 636,816 
New Haven . H2 228,760 G0) 367,440 
Delaware— , 
Wilmington ; 52 59,052 59 265,780 
District of Columbia— 
Washington 540 299,148 OD 1,031,990 
Florida— 
Jacksonville 193 135,540 154 1,156,260 
Miami ;' , yATDS 399,800 ZO] b05,000 
Pensacola 2 30,113 4) 52.976 
Tampa Re 128,300 76 116,095 
Georgia— 
Atlanta 1on 299 89] 143 813.894 
\ugusta 137 116,470 39 175,070 
Macon os 
Savannah 30 56 500 21 SO.400 
Tifton Oe 421,500 
idaho— 
soO1se 10) 22,075 14 27,350 
itlinois— 
‘Aurora 1] 29,250 17 106,785 
(*hicago 171 5. 808,000 293 8,974,750 
Decatur 21 $7? 625 16 223.000 
Kast St. Louis. 27 27,704 13 26,600 
Kvanston Ls $0,100 14 92,330 
Peoria 94 412.35 4 SRS OOO 
Quincy 1 RON } 2 O00 
Rockford a2 8° 540 33 HO 385 
Springfield 76 49,420 25 26,725 
Indiana— 
Kikhart 1 R (WM) 1 8.000 
Evansville. 36 A4.340 O8 973,045 
Fort Wayne ; 38 95,169 39 155,068 
Gary .... 38 121,740 14 219,230) 
Hammond 19 99,200 19 251,420 
Indianapolis 350 414.651 329 716,101 
Richmond 8 37,200 11 13,575 
South Zend 5D 50,333 90) i869 
Terre Haute 19 20,790 32 27,501 
lowa— 
(‘edar Rapids 27 59,210 18 146.000 
Davenport 29 29 845 29 9 N95 
Des Moines .... 33 156 275 60 207, 890 
Dubuque .... 26 31,746 8 21,145 
Mason City 5} 3,760 34 76.403 
Sioux City 31 66,370 37 204,182 
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Kansas— 
Kansas Cits 
Leavenworth 
Topeka 
Wichita 

Kentucky— 
(‘ovington 
Lexington 
Louisville 

Louisiana— 
New Orleans 
Shreveport 

Maine— 
Portland 

Maryland— 
baltimore 
Cumberland 

Massachusetts 
Beverly 
Boston 
Brockton 
(‘ambridge 
Chelsea 
(*hicope + 
Fall River 
Fitchbure 
Haverhill 
Holvoke 
Law rence 
Lowell 
‘Lynn 
Medford 
New Bedford 
North Adams 
(Juincey 
Salem 
Somerville 
Springtield 
Waltham 

Michigan— 
Worcester 
Battle Creek 
hav City 
Detroit 
“Ilint 
(;rand 
Jackson 
Kalamazoo 
Lansing 
“Pontiac 
Saginaw 

Minnesota— 
Duluth 
Minneapolis 
St Paul 

Mississippi— 
Jackson 

Missouri— 
Kansas City 
Springfield 


Rapids 


St. Joseph 
St. Louis 
Montana 
tutte 
Nebraska 


Lincoln 
(omaha 


New Hampshire— 


Mancheste! 
New Jersey— 
Atlantie City 
Bavonne 
(‘amden 
East Orange 
Mlizabeth 
Hoboken 
Jersey City 
Newark 
(orange 
Passaic 
Paterson 
Plainfield 
Trenton 
New Mexico— 
New York— 
Albuquerque 
Albany 
Auburn 
Binghamton 
suffalo 
Nit. Vernon 
Newburgh 
New York © 
Pronx 
Richmond 
Brooklvn 
Manhattan 
fEeeNnse 
Niagara Falls 
Rochester 
Schenectady 
Svracuse 
Troy 
Sandusky 
I"ties 
Yonkers 
North Carolina 
(‘harlotte 
Wilmington 


Dec... Levin 
No. of Eestim 
bldges COST 
1s s tf} 
32,00 
134,910 
15 45,400) 
li Peas 
27 LS, 56 
ae | 11,4 
Lod ON 4] 
S45 1,291,450 
18 18,98 
1] LL 
fi hy ‘ ? ; 
11,000 
LY 13,41loa 
} +. *cbed 
1s 110 
14 j Y 
Z.19 
1. oO Oe 
1‘ 1 4¢ yt? 
}t) ty 
It 4 57 
19 148,12 
) 16,400 
Al ts 940) 
y- S421 
16 18.97 
6 11.6580 
4 10.39 
uu 187.89 
1S 13, 
] ob poe 
52h 2 O67 " 
} Py Hf 
ret 85.605 
i) yh 4 
11.84% 
‘} 11?.095 
. 1X XN 
| od.410 
a 563.020 
Ri) HO7 825 
138 41,224 
{} y athe 
175 H30.150 
1% * hid) 
"? ty 1; 40) 
ts 4 45 
‘ t; 150 
1] | 
11) }\¢ i] ; 
17 15.86 
19 R492, 789 
! | * ‘? 
? Rly 
a 415.845 
hi) 17 phy! 
60 383,765 
147 110.446 
Ae ray 135 
» *) bo yf 
}& HO TAG 
14 Liha 
Gq VDD 
tt 38, 10 
1) }AHy 96 
* 8.550 
9 a 4 I 
92g 532,000 
1% 199.700 
‘ 52 200 
47 1120-880 
140 316,942 
mihe , PMC) FT; 
519 1,740,277 
an) 2 O71 
oO 117,335 
154 181,781 
1S 28 350 
77 164.176 
7 17,540 
16 20 OAD 
52 15.03 
1] 183,200 
11 “ (Xt) 
b> Sot) 


*) - 
<U0 
De 1919 
No of kLestin 
bldgs. COSL, 
}° “e 
1] a 
‘4 | | i> 
lb 21,695 
1! a 
1] iy j 
‘ Ps 
+ | 
‘ is ; 
’ 17 
} ] .s 
~*~ ; -_— 
; 1 is 
‘ 134,530 
ft | ih 
1} ~ OOH 
21 1200 
}* ‘; } 
‘) + 
. 4h 
'} i14 
vi) 
+. | 
ri { On 
1] 4:5 
1‘) i] i 
x } ~ *_ 
SS I 
14 meh 
Z ’ 
] ] j +f 
‘) ity e,tpe 
Po4 4 
17 168.5 
39 111.100 
] ' ~ * t? 
+, + 16S ttt) 
‘} ] Se) 
¢; i) 
MALLE 1.6% 20) 
! ’ yt 
‘ : | 
’ J 
17 O84 
: 1° ' ; 
' 
14} ‘ 
a7 ‘ pe} 
+; ib t 
’ y 1% 
| 
136 1865.4 
6} 
Hh i 4 
41) , 4) ) 
,o t } 


‘ 4 
6° re 
» ft 
*x* ( ti 
“7 
] 77> } 
=~ ‘ 
i i - 
pc4 ; 
§ 2850 
| {) 


147.945 
16,490 
pro Oo 
I 46, 4thy 
506,800 
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VARIES 


Dec., 1920 Dec., 1919 
No. of Estim. No. of Estim 
bldgs cost. bidgs. cost. 
North Dakota— 
Fargo 4 "4 615 5 29 G40 
(jrand Forks O04) 2 7,000 
hio— 
\kron M5 120,925 245 1,266,105 
(‘anton 1 136,270 52 199,703 
(‘incinnati 933 440b9S5 RUF 496.405 
Cleveland 513 6,083,625 485 4,493,800 
(‘olumbu 129 o4 910 140) 2 BOO 
Davton 111 361,475 110 901,600 
hHiamilton HD 237.216 a7 130,937 
Oregon— 
Mansfield 12 19,930 15 64,725 
Sandusky 16 30,005 6 10,700 
Springfield 21 84" Jf 76,29" 
Toledo 107 115,125 128 656,643 
Younrstow n 2 1279 635 H® 240 iia 
Zanesville ) 4 9 000 5 § O80 
Oklahoma— 
Muskoges 10 58.659 13 21.960 
Oklahoma Citys 76 219 441 146 446.20 
Tulsa a" 290341 129 421 1ho 
"Portland 
Pennsylivania— 
Allentown 17 10,700 15 80,600 
Altoona 54 34,513 2s 31,872 
lethleohem y 1,250 ; 2.000 
lorie 1] 78.350 6% 316,401 
Harrisburg 1? 19.600 17 127.580 
Johnstown oF 240 000 f 180,000 
lancaster 1% M475 10 38.100 
McKeesport 10) 19,550 12 331,575 
Vhiladelohia HEH 1448 715 GON 10 919 264 
Pittsburg 188 797,054 245 1,092,237 
Pending 14 13,600 14 275" 
Scranton 37 62.511 30 30,000 
Wilkes-Barre 4% 50 O07 28 7.030 
York i) 21,855 } 15,450 
Rhode Isiand— 
(“entral Falls } 1700 i) 152,450 
South Carolina— 
Charleston 22 °6 640 37 144.600 
“‘olumbia 
South Dakota— 
Sioux Falls \ 2a,e1! 1h 118,850 
Tennessee— 
(Chattanooga 118 33,990 121 188,654 
Knoxville 39 24,921 16 97,768 
Memphis 16 122,387 117 1.003.750 
Nashvill 144 4,103 OD 153,466 
Texas— 
Austin ‘ 17.350 rs 14,020 
iallas 181 1.434.351 174 3.164.600 
Ice] Paso H6 98 646 S6 237,385 
rort Worth 114 °15 105 164 3.071, 270 
Houston HD 228.391 355 521.245 
(Falveston 42 24,816 316 31,463 
San Antonio 
Utah— 
Ogden 2) 16,950 14 35,359 
Sait Lake City 15 316,250 47 247,190 
Vermont— 
UBurlington hy 21,650 ri 15,850 
Virginia— 
Norfolk 12 94.829 97 746,007 
Portsmouth 
Richmond "4 354,028 105 879.371 
Roanoke 3 71,140 31 29,205 
W ashington— 
Everett 101 26,828 38 27,695 
Senttle a77 1.676.765 HO3 599, 360 
Spokane Ho 116,550 41 74,145 
Tacoma 193 142,110 io 150,419 
West Virginia 
™’“*harleston +) 87,460 47 188.424 
Hluntingeton 5? 59.770 D1 106.190 
Wheeling 16 31.735 31 14,795 
Wisconsin 
Kenosha 63 112.180 67 208 582 
NIadison Lh 531.275 ?1 §0.4355 
Milwaukee 128 719,570 a5 3,027,972 
Oehkosh 14 24.282 26,200 
MRacing : 
Sheboran 61 9° 761 33 20, 320 
W voming— 
Chevenne 11 197 SRS 7 27 00 


21,750 $78,245,108 23,775 $144,281,926 


NEW CONSTRUCTION WORK. 


The following are among the most important contracts 
recently awarded as reported by the “American Contractor”: 

$8,000,000 plant, Hauto, Pa.; the Lehigh Valley Light & 
Power Co. 


$7.500.000 Corn 


plant, North Kansas City, Mo.: the 


Products Co. 
$1,000,000 power house, dam and spillway, Cloquet, Minn.; 
St. Louis River Development Improvement Co. 


$1,765,000 plant, Terre Haute, Ind.; owner’s name _ with- 


held. 
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$3,000,000 store, Chicago, Ill: The Farr. 


$1,500,000 plant, Hopewell, Va.; Hummell & Ross Sub 

sidiary Co. 
$1,500,000 

Co. 
$1,000,000 factory, 


$837,300 school and power house, Cleveland, 4. 


office building, Baltimore, Md.; Standard O; 
say City, Mich.; Wildman Rubber Co 
Board o: 
Education. 
$650,000 office building, Norfolk, Va.; York Boush Realty 
(orporation. 
$600,000 building, 
dustrial School. 
$600,000 office building, 
Bank of Richmond. 
$510,000 
Hunt. 
$500,000 school, Lakewood, ©.: 


saltimore, Md.; St. Mary’s R. C. In 


Richmond, Va.: Federal Reserv: 


office building and theater, Tulsa, Okla.; Don 


soard of Education. 
$500,000 school, Lakewood, ©.: Board of Education. 

$500,000 shop, Akron, ©.; Goodyear Tire & Rubber Co. 
$400,000 school, Bay City, Mich.; Board of Education. 
factory, Ridgefeld, N. J.; Folding 


$400,000 Continental 


Paper Box Co. 
$360,000 church, parish house and Sunday school, Buffalo 
Ms “Mae Park M. E. Church. 


$354,881 house, Pocahontas, 


Centra! 


court lowa: Pocahontas 
County. 
$334,000 school, Baltimore, Md.; City of 


Jaltimore Board 


of Education. 
$300,000 char house, Philadelphia, Pa.; Pennsylvania Sugar 
(Co. 


$264,000 mausoleum, Saginaw, Peninsular Mauso 


Mich.; 
leum Cemetery. 

$250,000 auto display and service building, Cleveland, ©O.; 
the Mall Motor Co. 

$250,000 building, Cleveland, ©.; the Mall Motor Co. 


$250,000 hospital and power plant, Clinton, Lowa; Jan: 


amb Memorial Hospital. 
$250,000 bank, St. Mo.: Bank. 
$250,000 theater building, stores and offices, Mt. Clemens 


Mich.: 


—— 


Louis, First National 


Macomb Theatrical Co. 








Personz 


Mentit 
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Henry F. Mueller has been appointed to succeed F. W 
Ggrundies as secretary of the Wolff Mfg. Co., Chicago. Mr 
past twenty 


ste 
ee¢ 





Mueller has been with the for the 


years and was assistant secretary, prior to his recent ap- 


company 


pointment 

F. N. Speller, of the National Tube Co., Pittsburgh, Pa., 
will be the guest of honor at the meeting of the Ontario 
section of the Engineering Institute of Canada to be held 
February 2nd at the King Edward Hotel, Toronto, and will 
speak on the “Effects of Steel Pipe’” and 
“The manufacture of very large steel pipes up to 96 inches.” 

Fred Heiss, of the Standard Sanitary Mfg. Co., Milwaukee 
Wis., who has been calling on the trade in the Lake Shore 
confine his activities 


Corrosion on 


district of Wisconsin, will hereafter 
to the city of Milwaukee. 

Frederick G, Hoffmann has been appointed to represent 
the Standard Tank & Seat Co. of Camden, N. J., in New 
York City and the Metropolitan district, and W. G. Titus 
will represent the company in New England. 

Walter F. Ingals was elected vice-president of the Centra! 
Tube Co., Pittsburgh, Pa., at a recent meeting of the Board 
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of Directors and will in addition be general sales manager, 
position he has occupied since the formation of the com- 


pany in 1909. 


H. C. Tabler, secretary and treasurer of the D. & T. Mfg. 


Co., of St. Louis, Mo., was in Chicago last week. 

W. J. Price has joined the sales force of the Donnelly Mfg. 
Co., 
state of Indiana, with headquarters at 625 West 


soston, and will cover the city of Chicago and the 
Jackson 
ivd., Chicago. 

Edward S. Jenison has been appointed acting general sales 
manager of the Goulds Mfg. Co., Seneca Falls, N. Y. He will 
succeed W. E. Mr. Jenison 
has been manager of the Philadelphia office for the past five 


Dickey, who retired January 1. 


vVear®rs. 

Dean L. A. Scipio, acting director of the Research Bureau 
of the Heating and Ventilating 
neers, during the past two months has visited thirty universities 


American Society of Engi- 
and institutions conducting research work, in different parts of 
the 


and speaks enthusiastically of the interest that is being shown 


country. He has also attended various chapter meetings 
in the work of the bureau. 

Virgil G. Thole, formerly with the Chicago office of the 
Standard Sanitary Mfg. Co., Pittsburgh, Pa., has joined the 
Cincinnati, ©., and 


sales force of the John Douglas Co., 


will cover Chicago, northern Indiana and western Michigan. 
Mr. Thole’s headquarters will be at 537 South Dearborn 
Street, Chicago. A. Tourtlotte, formerly with the Peerless 
Selling Co., Evansville, Ind., has also joined the John Doug- 
las Co. as Maryland representative, with headquarters at the 
Hotel Rennant, Baltimore. 





Thomas Wade and Harry Harper at the 
Golf Association, at the 


“Bill” 


Thompson, 
1920 Closing Meet of Western Trade 
Calumet Country Club. 


RAND 2 RATIUE 


Bulletins of Trane Heating Specialties. 
The various bulletins issued by The Trane Co., La Crosse, 














Wis., have been compiled in a neat folder that is made of 
stiff blue paper in loose leaf form. A folder just received 
has nine bulletins, devoted to condensation pumps, air line 
vacuum pumps, traps, graduated valves, the Trane vapor 
heating system, etc. In this convenient form, it offers the 
heating contractor a ready manner in which to keep Trane 
bulletins all together. 
The Modern Way of Stopping Water. 

Something out of the ordinary is found in the interesting 
catalog issued by the Hays Mfg. Co., Erie, Pa., which de- 
scribes the company’s compression stop and waste cocks. 
‘n the forepart of the catalog are short historical sketches 
dealing with old-time water supplies, from 400 B. C. up to 
the use of the old hand pump. The center spread consists 
of a sectional view through a house, showing where stop 
and waste cocks are installed, and the second part of the 


Sa oe 
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catalog is contined to telling about the merits ot the com- 
pany’s products. The point is made that water must be 
effectively controlled, and how the stop and waste cock, 


in this instance, does it, is treated in detail 
American Water Heaters. 

A striking demonstration of the printer's art accompanies 
the 20-page catalog of the American Water Heater Corpn., 
St. Louis, in the form of an unusually effective envelope, 
printed in red and blue, red and white lines running hori 
zontally, while the catalog itself has blue and white lines 
running vertically, a centerpiece of red and gold, making 
effective The 


heaters completely 


a most showing. \merican gas-fired auto- 


matic water are described and illus 


trated, the photographs of parts being especially interesting 
in bringing out the various features of the apparatus. Par 
ticular attention 1s directed to solving the problem of con- 
densation, the burners being so arranged in a canopy out 
side the coil that the water drips into a pan below, thereby 


keeping the burners free from corrosion and maintainine 


their combustive or heating eftticiency. 
Catalog of Frost Plumbers’ Brass Goods. 
One of the finest catalogs 
that has come to hand in 1921 
is that just published by The 
Frost Mig Co., Kenosha, 
Wis., describing and illustrat 
ing the company’s line of 
plumbers’ brass goods, and 
known as Catalog Fk. It meas 


ures 6x9 inches, being provid 
stiff cloth 
with blue 


ed with a cover of 


orange, lettering, 


and containing 288 pages of in 


teresting data. kach product 


is given very comprehensive 
treatment, the practice being 
to show a_ halt-tone illustra 





tion on the lett hand page, the 
page facing it having a line drawing that is carefully keyed 


bye ctl 


Where dimensions are given, adopted standards have 


followed, the parts of the various articles being so keyed 


that when replacements are ordered there will be no mis 
understanding. 
Bulletins on Speakman Showers. 
Eight illustrated circulars, printed in various colors, hav: 


been issued lately by the Speakman Co., of Wilmington, 


Del.. and are of a size that make it convenient for the 
master plumber to slip into a small business envelope. The 
latest circular is entitled “The Easiest Way,” and carries 


much information pertinent to the placing of showers over 
bathtubs. 
prepared drawing, how to save time and materials by in 
stalling a shower with the Deshler fixture, the actual ma 


built-in The plumber is shown, in a carefully 


terial saving amounting to 8 fittings, 6 nipples and 16 extra 
threads. 
Two of Wolff Mfg. Co.’s District Branches. 

The Wolff Mfg. Co., Chicago, has issued a four-page folder 
printed in colors, describing and illustrating its Chicago and 
Hammond, Ind., branches and announcing the opening of 
the Chicago district branch at 601 West Lake Street, which 
will house the showrooms, formerly located at 111 North 
Dearborn Street. 

Issues Price Lists. 

Tank price list No. 216 and net price list No. 116, effective 
until April 1, 1921, have just been issued by the Leader Iron 
Works, Decatur, III. 

The Pierce, Butler & Pierce Manufacturing Corporation, 
New York City, has issued trade discount sheet, No. 338, 


covering radiators, and price list No. 135, covering boilers 














Steel and Iron 


Curtailment in production in semi-finished steel in the 


Pittsburgh district last week continued, especially in the 
valleys where tewer open hearth furnaces were in action, 


and, while the leading interest succeeded in raising its pro- 


ducti slightly, the etfect of the curtailment among inde 
pendents has been to reduce the general activity to about 65 


his 1s likely to continue for a brief time, in the 


opint st many of the producers, because of the disposition 
ot finishing mill interests to hold back from accepting new 
business until there is a more definite price basis possible 
than at present lhere remains a. wage adjustment also 
that has to be tigured in for the immediate future. Union 
sheet and tin plate mills, which adjust wages every sixty 
days on a sliding scale of selling prices ot product, have 
announced January and Iebruary wage rates on sheet to be 
reduced for the first time, while tin plate mills show no 
change. The effect of these may show more sharply when 
the non-organized plants make agreements with probably 


cuts in the 
irket 1s largely 


shipment material could be picked 


more drasti 


lhe sheet bar m nominal at $47, but it 1s 


| , 
probable that spot 


cjuite 


up im the district at ~ share under the market. 


The 


fat as new 


as been a little more quiet, so 


market for light rails 


bookings ar 


new orders, but mills are shipping on 


concerned export trade has been 
the prin ipal factor i 


old and deferred business that is still quite large and will 


remain so for some time. Standard rail production is rap- 


brought to a normal status as specifications reach 
[rack material is keep- 


idly being 
the produ Ing plants from railroads 


fairly cood torm., 


Ing up in with some inquiries out for large 
orders of standard railroad spikes and inquiries now pend- 
ing from 25,000 to 30,000 kegs of spikes with the New York 
largest tactor in new inquiries. 


’ be 


production has reached low point, and 


(entral svstem as the 
tightening, states one au- 


> } . , 
Resale pig iron appears t 
thority here, because 


not so anx1ous [to accept the present low prices 


ricpreye s Ate 
with a shortage of stocks obvious It 1s true some recent 
tonnages changed hands at several dollars under the fur 


but such business 1s said to be on the decrease 


estimated that 


basis. 


furnace production at this time 


ThOW lf 1S 


iS at a rate not in excess otf 25 per cent of capacity. Less 


than one-fourth of eastern makers are running at anywhere 


near tull time. and in Virginia it 1s understood but two out 


of twenty plants are producing pig iron. These facts un 


doubtedly point to a stiffening market when buying ts re- 
sumed, but at present conditions affect makers adversely, as 
the The 


certainty as to future developments is based on the ques- 


consumption remains below rate of output. un- 


tion as to just when consumption will begin to pick up 
actively. 

With pig iron production at a very low rate, it is not sur 
prising that coke buying should remain stagnant, the only 
business going now being on small spot lots on which $5 
or lower has been done for furnace and about $6 foundry, 
but the market remains practically unchanged, though mer- 
chants have tried to tighten up the market. The Connells- 
ville region is said to be cleared of surplus, and this enabled 
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Prices for pig Iron 


furnace interests to increase production. 


are quoted as follows: 


No. 2X, Philadelphia $33.25 
No. 2 Southern, Birmingham 32.007@34.00 
No. 2 Buffalo 33.007@34.00 
No. 2 Chicago 32.00 


30.00 


33.96 


Basic Valley, furnace 
Bessemer, Pittsburg - 
Copper. 

While copper orders are being placed only in a small way, 
the large consumers remaining comparatively inactive owing 
to low operations, fair-sized inquiries are still in the market, 
and it remains for the undertone to continue as firmly as 
in recent trading to bring out some good business. Consid 
cring the price situation, no change can be reported, but th« 
favorably inclined now as in_ the 


trade sentiment is as 


past week or two. The producers in majority and larg 

dealers continue to quote 13 cents a pound for spot and Jan 

uary deliveries, and % cent higher for the next two months 

(he small agencies are practically out of the market. 
Tin. 


Dealers offered spot tin rather freely last week at 537! 
cents a pound and buyers were indifferent to premium de 


oe 


mands. The slump was caused by a sharp break in London 
though sterling was without material change but in 


The market is much weaker than last week 


prices, 
softening trend. 
but business remains inactive and confined to small-lot spec 
ulative orders. Buyers on the Metal Exchange offered 36 
cents a pound for all deliveries from spot to the end of April, 
and holders asked 38 cents for these positions with the ex 
However. 


This 


ception of spot tin, on which 39 cents was quoted. 
it was said to be obtainable at slightly over 3 


7 cents. 
on the Exchange. 

Lead. 
The lead market continued in good feeling but practicall 
The producers are still quoting 45 


was the settling base 


unchanged as to price 
cents a pound for both eastern and western deliveries, and 
the fact that little tonnage is procurable at this base is show: 
by free offering on the Metal Exchange by buyers at this 
figure for shipments this month. Sellers made no prices 
settling quotations being 5.125 New York and 4.90 
cents East St. Louis, but it was stated that the open trade 1 


cents in 


asking even higher prices because of scarcity of metal and 
fair demand. 
Zinc. 
The market remains featureless, because trading is prac 
There is little or no demand but producer 
The ope: 


tically stagnant. 
have made no efforts to sell at present low prices. 
trade is quoting an average of 5.85 cents a pound in Nev 
York and 5% cents in East St. Louis. 
Other Metals. 
Quotations on other metals in New York are as follows: 


Aluminum Powders 60-65 cents per |! 


Aluminum (in 15-ton lots) 99% and purer....28.50 cents per 


1 


Antimony (Chinese and Japanese) 5.10 cents per |! 
Solder, No. 1...... — sistant cents per |! 
Nickel, Ingot . - Silicate’ - ...43 cents per 
Silver, Domestic Origin 99.50 cents per 














January 22, 1921 


New York Old Metal Market. 


The following prices are current for old metals: 


Buying Selling 
Copper, heavy ........ coerce 40 21 cents 12 cents 
Copper, Hemt ...:.........<..:. .9% to 9% cents 10% cents 
Brass, heavy | 6 to 6% cents 7% cents 
I TEI: ccsciscessssicisatintinnnnat 144 to 5 cents 6. cents 
Brass turnings .. ee .. 5% to 5% cents 6% cents 
Lead, heavy . icine aia 14 to 4%. cents 5% cents 
Tea lead ..... ea a cae 21% to 234 cents 334 cents 
Scrap zinc ........ aalinit 344 to 3% cents 4% cents 
Solder joints 7 +to 7% cents 8% cents 
Mixed babbitt —........... 51% to 6% cents 714 cents 
Cocks and faucets . § to 8% cents 9% cents 
Block tin pipe .....00.000..... 31 to 32. «cents 33 ~~ cents 
Chicago Old Metal Market. 

Chicago wholesale dealers’ prices are nominally as 

follows: 
suying Selling 

Heavy yellow brass............ ae 7 to 7% cents 8% cents 
Ce. | eae ...9% to 6 cents 7 cents 
srass borings .......... cael .8 to 8% cents 9% cents 
srass turmivigs .............. .... 6 to 6% cents 7% cents 
I ta .10 to 10% cents 11% cents 
ee | ae 10'%4 to 11 cents 12 cents 
Copper, heavy ................ 10 to 10% cents 11% cents 
Copper, light 7 8144 to 9 cents 10. cents 
Lead, heavy ...... Jecssesssesecsececeeeeeee OY tO 4 + &2cents 5. cents 
Tea lead ........ Sil aitati ... 24% to 234 cents 334 cents 
ae aE TRS eee 234 to 3% cents 4% cents 
Solder joints .......00.0...... .6%to 7 cents 8. cents 
Cast aluminum. ........... ull to 12 cents 14° cents 
piock ti pipe........................... 26 to 28 cents 29 cents 
Mixed babbitt 2000000000000. 5 lute 65% cents)= 66% cents 


PLUMBING AND HEATING MATERIAL MARKET 
BRIGHTER. 


Enameled Ware Reduced Another 10 Per Cent, to Level of 
December 12, 1919. 

decidedly 

and the 

better 

where 


are 
held, 
the 
point 


Chicago, January 20.—Market conditions 
and heating 


this 


the plumbing 


contributing to 


brighter in 
change for 
the 

downward 


big factor 
is that prices down to 
they will interest buyers. While the 
ment has not filtered through to the builder, the architect 
and the prospective builder to any appreciable extent as to 
produce a marked activity, nevertheless, with plumbing and 
heating goods getting to solid foundation, the real and imag- 


are coming 


move- 


inary stumbling blocks are being gradually removed. Within 
the trade itself there is a much better tone, and inquiries 
are reported on the increase. In some quarters stocks con- 
tinue to be plentiful for first quarter needs and jobbers are 
not buying more than they actually need for replacements. 
'lowever, as a prominent manufacturer of plumbers’ brass 
soods said today: “We 
early in the year, we are able to report a loosening up on 


are greatly encouraged that, so 


the part of jobbers. It is coming really earlier than we 
expected. We do not say that inquiries are heavy, but there 
certainly is a buying movement under way that promises 
to increase steadily as the buyer becomes more firmly con- 
inced that prices will not reach much lower levels—if they 
cet lower at all from the present market.” 
Enameled Ware Down Another 10 Per Cent. 

Following a reduction of 10 per cent in December, enam- 
has been further reduced 10 per cent, bringing 
prices to the level of those effective December 12, 1919. 
The following notice was sent out by the Standard Sanitary 
\lfg, Co., Pittsburgh on January 15th: 


eled ware 
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“Effective on all shipments today, and retroactive to and 


enameled ware 
LY LY. 


1920. In other 


including January 1, 1921, our prices tor 
those of December 12, and as de- 


e-1. dated 
prices £o back 


products will be 
January 1, 
the 
10 per cent each had been made. Credits 
\ll enameled 


against a 


tailed in price list 
trom 


words, our now to basis 
two advances of 
to cover the retroactive period will be issued. 
stocks are 


a period ot 60 days from date of 


} 


shipments to robbers’ ual anteed 


Walt 
decline in our prices for 
shipment. This guarantee applies to shipments made Janu 
ary 1, 1921, and thereafter until further notice 

First Vice-President S. H. Moon, ot the 

Mig. Co., is reduction, 

these prices we have fully discounted all that can reasonabls 
It is probably un- 


tary commenting on this 


be hoped for in lower production 
say that our 
prices So low. We believe that 


proceed in great volume and that this year will see 


COSTS, 


necessary to present costs do not Warrant 


the building industry must 


; ; | Ay 
an extraordinary demand for all things required in building 


construction. In making the present prices and an 


costs to warrant them. we have included in our ca 


tions the necessary clement of running our tactories at ca- 


pacity. In undertaking to guarantee present prices against 
our own decline for the period noted, although that ts 
contrary to our policy on principle, we have thought it best 
to make an execption in this instance. If our trade b 


as we do, they will try to fortify their stocks so as 
ready to take their when ft 

An important part of our own plan ts 
these 


lie Swe 


to be care of own business 
comes. that we shall 


be unwilling to enter orders at prices for more than 


quarter of this 


our customers’ requirements tor the first 


vear, based on the average of what we have supplied them 


in the past.” 


That this latest reduction in enameled ware will greatly 
stimulate buying, 1s the opinion heard in Chicago. 
The American Radiator Co., Chicago, which has been 


making a hard drive for small heating work, reports orders 


are coming in better than for some time past. Boilers suit 
able for small houses. bungalows and cottawes not nev 
houses—have been in demand in recent weeks No further 


‘ 
speciaities af 


changes in the prices ot boilers, radiators Or 
announced, neither are they expected in view of the recent 
reductions, 
Prices of floor and ceiling plates have been reduced 19 
per cent. 
Jobbers Active in Advising the Trade Re Price Reductions. 
That jobbers realize the importance of keeping their cus- 
tomers fully advised regarding downward revisions in price 
and furthermore. of doing their utmost to restore buying to 


normal as far as possible, is evidenced in the manner in 
which the situation is being presented to the trade. A 14 
page folder of regular letterhead size, prepared by a large 
jobber in the Middle West, is a good example of what the 
jobbers are doing in this connection. An open letter, signed 


by the president of the company, and occupying the front 


back the folder, 


business conditions. 


and pages of carefully analyzes present 


The inside pages call attention to the 


recent reductions on heating and plumbing goods that mdi- 


cate rapid price stabilization, as follows 
“Boilers 20 per cent, radiation 15 per cent; soil pipe and 
fittings, about 30 per cent; enameled ware, 20 per cent 


water supply systems, 19 per cent; earthenware, 10 per cent; 
plumbers’ woodwork, approximately 15 per cent; brass 
coods, a little over 10 per cent; cast iron and malleable fit- 


tings, about 15 per cent; pneumatic pressure tanks, about 


20 per cent; lead and solder, about 50 per cent; steel pipe, 
1S accompanied by a 


cent. Each quotation | 
Printed in bold 


about 10 
brief expression about the future of prices. 
type, this folder is such as to bring about an optimistic 


per 


feeling on the part of the plumbing and heating contractor 
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r feeling that he, in turn, can pass on to the public and 
ck up his optimism with substantial reasons why he 
ild take such an attitude towards the future. 


Wages Being Reduced. 


[he Reading Iron Co, posted a notice on January 10th 
‘7 

that, whe its mills resumed operations on January 18th, 

re cuts ranging trom 10 to 20 per cent would be eftective. 

t (hicago district, the Inland Steel Co. and the Steel 

il ( } Ol \1 rl i th ~ week reduced WakCS to the 

+} hyeet Ceen \ryy , cl \ueust. 1G 1s, when te 

ib is $8 cents per hour lhe men, however 

, ii p74 i , : ii i i hi ¥ i, 

] tes ‘ | | _ ~~] ] , 7. 

continue to work on the S-hour scale with extra tim 
ertime, should there be any. 


MARKET CONDITIONS IN NEW YORK. 


York, N. \ January 17.—Like every other field of 
dusts iw New York plumbing and heating supply market 
D full Vare t the ? t that, at the present moment, 

New Ye is in the grip of a buyer's strike. In spite of con 

r e price concessions, since the first of the year, 1n 

all lines of plumbing and heating goods, leading jobbers 

i this market say that their business 1s practically at a stand 

till, and that the public seems to be suffering trom such a 

ck t contidence that, at this stage of the game it would be 

i hard job to dispose ot merchandise, even if the dealer were 
to go to the length of practically giving it away. 

(,enerally speaking, the trend of the trade is toward opti 


mism, the concensus ot the jobbers and manutacturers’ agents 


about over, and that before the nd ot 


that the 
Mea iL 


heme worst 1s 


reached this market will see a return of prosperity, 


and even an merease of prices—although all agree that prices 
will never return to the levels of last year 

“In my opmion,” said George L. Kumpf, of the Dimock & 
hinck Co., one of New York's leading jobbing houses, “the 
present situation is a healthy Ole, and no cause for alarm 
\ll lines of industry are passing through a period of read- 
justment, and there is no logical reason why the plumbing 


and heating supply business should expect to be immune from 


the general economic trend. But we firmly believe that out 
of the present stress will come a stabilized condition in our 
industry which will be of great benefit to all concerned. We 
look tor good business by the latter part of 1921, if not 
earlier.” 


\notlhe ! 


mvernment 


leading jobber expressed the view that the Federal 


was to be strongly criticized tor dumping into 


the market at this time vast quantities of materials purchased 


during the war, and at prices calculated to upset the market. 

“If they were going to take this step,” he complained, “why 
didn't they do it last year? Why have they waited until now, 
when the only effect of their action is to still further destroy 
the contidence of the buying public? 

“| wouldn’t mind the present situation so much if it were 
not tor the fact that the price cuts, that have been going on 
in this since the first 


market of the year, have caused a lot 


of unjustified criticism of ourselves and other jobbing con- 
cerns because of the high price levels we were forced to main- 
tain before the slump came. People compare present quota- 
tions on plumbing and heating goods, with the quotations we 
made a few months ago, and as a result of this comparison 
they jump to the conclusion that we must have been profiteer- 
ing. It is impossible, in most cases, to make our trade realize 
that the change has been brought about by economic condi- 
tions over which we had no control—that we were just as 
powerless to reduce prices in 1920 as we are to boost them 
now.” 


Cast iron soil pipe has declined 30 points, both in standard 


and extra heavy soil pipe and fittings, within the past week. 
The market is well stocked and buying is light. 
Welded wrought iron pipe has taken another drop of six 
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points within the past week, with jobbers’ stocks pretty nearly 

normal, and buying for immediate needs only. 
Range boilers are quoted at tive points lower than a week 
ago. Vitreous ware is ten per cent off, in accordance with 
Thi 


very light, but owing to manufacturing conditions 


the drop allowed in December to take effect January 1. 
emand 1s 1 
it is not expected that there will be any further recessions. 

\ drop of one cent per pound on brass pipe is another de 
elopment of the past week, and the lack of demand for brass 


ttings has caused them to decline another ten per cent. 
The unseasonably warm weather is said by jobbers to be 


partly to blame for current market conditions. Usually, at this 
time of the year, they point out, there would be a considerable 
demand for emergency repair 
work, but the 


Regarding 


pipe, valves, and fittings for 
lack of cold weather has choked off this demand. 
the prospects of a building boom next Spring, 
local construction contractors appear to be all at sea, and most 
of them refuse to be quoted as having any opinions at all. 


L. J. 


the country’s biggest contracting concerns, says that the lack 


Horowitz, president of the Thompson-Starrett Co., one 


= 
-« 


of credit is delaying building operations more than any other 


“As for building costs,” he says, “I do not look for any re 


duction in the scale of wages, but, inasmuch as labor is more 
efficient to-day than it has been for several years past, higher 
wages will be absorbed by more skilled workmanship. 

“Neither do I look for any substantial reduction in the cost 
of building materials,” Mr. Horowitz continued, “though it 1s 
sure to take place in such lines as have been unduly suscepti 
ble to inflation. But I believe that many materials, such as 
lumber, for instance, are selling well below production cost at 
the present time, on account of forced liquidation to raise cash 
There is, in other words, no serious obstacle beyond the short- 
age of confidence and credit to prevent much longer a period 
of great building activity to take care of requirements whose 
figures are estimated at five billion dollars.” 

Joseph Paterno, one of the leading apartment house builders 
in the city, is in doubt as to whether the building boom will 
materialize by Spring, but predicts that, if it does, prices of all 
building materials will stiffen again. 

“I should say that it costs 5 or 10 per cent less to build an 
apartment house now than it did last July, when prices were 
at their peak,” he said, “and I look for no changes in costs 
unless building picks up in the Spring, in which case there 1s 
almost certain to be a revision of prices upward.” 

Trade letters to sales managers and representatives indicate 
that building material manufacturers generally are watching 
with interest the New York One prepared roofing 
company which recently announced sweeping reductions has 
sent a letter to sales managers saying: “The low point has 
Within the next sixty days roofing and shingl 
prices must move upward.” 

“Tf he had the capital, a master plumber with enough sport- 
ing blood to indulge in a little safe speculation, could go shop- 
ping in this market now and find it an exceedingly profitable 
venture,” said a jobber of plumbing and heating supplies 
“Prices will probably never be as high again as they were in 
1920, but it is a safe bet that they are going to be higher than 
they are at the present moment before the end of 1921 1s 
reached, and the master plumber who stocks up now would 


profit by his transactions.” 


market. 


heen reached. 





National banks hold many millions of dollars on “inactive 
accounts” and John Skelton Williams, Controller of the 
Currency, has asked Congress to enact a law requiring these 
dormant balances to be turned over to United States Treas- 
ury. Last call for figures on this account was made March 
5, 1917, and showed aggregate balance of $27,000,000, be- 
longing to 736,000 customers. Williams contemplates bring 
ing these up to date in his next report. 

















SONTR BING AND 
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“ng bids on the construction PL00,000, 1 tory 
club house that is to b cted tor t Mawt 
try Club at North Crawtord and WD \ 
iitect Pet Cc] ws & Hamultor ‘ I ( irt 
Te 4 npleting pleat lor ft erection | rt ee AE tory 
. ae ol rade chool building to be erected im \ tKal 1] Lhe 
Chicago and Vicinity. school will have 33 rooms, and its dimensions will be 300x300 
William J. Sievert, 3711 West North Avenue, has secured treet. 
the contract to install plumbing in the $40,000 tactory building The A. C. Flynn Heating Co., 4709 S, Halsted St., Chicago 
that 1s to be erected at 3532 North Albany Avenue tor the Chi suffered a fire on January Ist, and the company is now lo- 
ago Spring & Wire Co cated at 6402 South Ashland Avenue \ll the company’s 
M. W. Goldstein, 1152 West Chicago Avenue, has the plumb catalogs and price lists were destroved, and manutacturers and 
ing contract on the $25.000 factory building to be erected tor robbers are asked to kindly send their latest literature to the 
the Woodrow Nipple Co. Inc., on Spaulding Avenue near company at its new address 
Chicago Avenue. Annual Meeting of Chicago Master Plumbers’ Association. 
The Ogden Plumbing & Heating Service, 18535 Ogden With the exception of the 25th anniversary banquet of th 
Avenue, has the contract for the imstallation of plumbing in) Chicago Master Plumbers’ Assoeiati all records were broken 
three residences that are being erected tor the Architectural on Monday evening, January 10th, when the association held 1t 
Building Construction Co. on New England venue, near annual meeting and election of offieers. three hundred mastet 
Thirty-seventh Street. plumbers being in attendance The event was held im the 
R. H. Brush, 4951 Broadway, has been awarded the plumb (ameo Room of the Morrison Hotel, Chicago, and following 
ing contract on the $65,000 store and ofhce building under the business sesison, a high class vaudeville entertan it wa 
construction at 4601 Magnola Avenue for Mrs. Silas H. put on, that met with the hearty approval ot all present. Presi 
Jenkins. dent Charles W. Alcock, in opening the business meeting, com 
Noble & Thumm, 2313 Lincoln Avenue, have the contract to plimented the organization on its progress and its fine showing 
install plumbing in the $100,000, three-story warehouse build- 0! Tepresentative business men. A letter was read trom Al 


W. Murray, oft ‘| Win alls. Idaho. one of the oOrvanizers Of 


ing being erected for Walter F. Gale at Fulton and Morgan 
the ( hicago ASSOCIATION, which re'¢ illed the mrst meccting 11] 


Streets. 


| ee . ‘ } 
ee , ; IX82) and compared those times with the present President 
r. J. Fleming, Alton, has the heating and plumbing re ; | | ae | pee 
oP . ' \lcock’s annual report reviewed the accomplishments of 1920, 
modelling contract on the apartment building of Ed. Paul, ae ! ate , | ot t 
and as a mark of appreciation he Was presente vitn a peautl 


at 102 West Third Street in that city. ) 
- ihe ' tul diamond ring, the presentation speech being made by Past 
\rchitects Weary & Alford, 1732 South Michigan Avenue, National President Thomas P. Culloton ot Chicago The re 


have prepared plans and will take bids until February 10th ports of Financial Secretary W. J. Blyth and Treasurer John A 


tor the $300,000, four-story and basement bank building that) (orhoy showed the association to be in a most healthy nil 
is to be erected at Sixty-third Street and Woodlawn Avenue — tion, Following the report of the Nominating Committee, Past 
tor the Woodlawn Trust & Savings Bank. National President P. M. Murphy, of Chicago, delivered a fin 


Architect David Saul Klafter, 64 West Randolph Street, talk. in which he urged the necessity of giving the younger men 














The Annual Banquet and Entertainment of the Chicago Master Plumbers’ Association Held at Hotel Morrison, Chicago, 
January 10, 1921. 
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the opportunities to prove their worth. The 
ening was William J. Woolley, secre- 
National Trade Extension Bureau, who, 
told how to succeed in the plumbing and 


organization 

guest of honor tor the ey 
manager ot the 
umitable way, 


iting busimess. 


17 yaa 











Planning for the Annual Convention of the Indiana Society 
of Sanitary Engineers. 

Plat tor the state convention of the Indiana Society of 

nitary Engineers, which will be held in Muncie, Ind... March 

scussed at a meeting of the Muncie 


l4th, 15th and 16th, were di 
St wty OT Sanitary tEnemeers. composed mt the plumbing and 


heating contractors ot the city, in the building trades council 
room in the Anthony block, at Muncie, Wednesday, January 
th. The meeting was addressed by William J. Woolley, of 
vat Tle secretary-manager ot the National Trad Exten 


association were hosts to the 
visiting othcers of the state association at a dinner at the Dela 
Hotel Wednesday night kdward Kanney, of Laporte, 
resident of the state organization, and Claude McElwaine, of 


Muncie 


The members of the 


lee ‘ : 
ndianapolis, vice-president, who were among the speakers at 


| 
| 
the dinner, said that between 250 and JOO members oft the or 


ganization, many of them with their wives, and a large num 
ber of representatives ot the trade will be present at the con 


vention 

Myron H 
it the Muncr 
he Muncie 


(Gray, representing Charles O. Gratton, president 


(hamber of Commerce. told the members of 


‘ 


t association. that the courtesies of the chamber will 
be extended to the Muncie plumbers and their guests, and he 
invited them to make use of the Commercial Club rooms for 


their business and social sessions. Frank Harrold, of The Star, 
and Wilbur FE. Sutton, of The Press, made brief talks assuring 
the membership the co-operation of the Muncie newspapers 
in its effort to make the convention a big success. 

Others who discussed the approaching state convention in 
uded Benjamf F. Deardorff, building commissioner: Herbert 
lL. Parkinson, and Court Van Arsdol. Earl Clevenger acted 
as toastmaster and introduced the visitors and members of the 
local association. In the party were Fred Stauf, Walter Clark, 
\. B. Wetherill, Stipp Wetherill, Earl Clevenger, Edward Kan- 
ney, of Laporte, Benjamin F. Deardorff, Phillip Stauf, Max 
Hutsel, Victor Hutsel, Mvron Gray, Claude McElwaine, of 
Indianapolis, Court Van Arsdol, J. A. Gallivan, William Mah- 
oney, H. L. Parkinson, IF. E. Harrold and Wilbur E. Sutton. 

Bloomington. 

Captain James B. Strong, Bloomington master plumber, who 
was employed by the Bloomington city council a few weeks 
ago to make an inspection of the city in quest of leaky water 
pipes, has submitted a report showing that he has located 168 
leaks in faucets m various parts of the city. Most of these 
leaks were stopped at once, thus saving thousands of gallons 
of water. On one of the principal streets of the city, Captain 
Strong reported, leaks were found in practically every house 
visited. If the leaks are not repaired in compliance with 
Captain Strong’s orders, the patron is denied water service 
until the repairing is done. 

Other Cities in the State. 

Building operations in Kendallville, during 1920, were con- 
siderably in excess of operations during the preceding year. 
During the year 54 permits were issued, aggregating improve- 
ments estimated at $134,520, while in 1919 only 43 permits 
were issued on property valuations reaching only $48,035. The 
anticipating a building operations in the 
early spring. 

The P. B. Arnold Plumbing Co., of Fort Wayne, has just 
closed one of the most prosperous years in its history, accord- 
ing to Mr. Arnold. While the company did a great deal of 
work in Fort Wayne throughout the year, the majority of its 
work was on school and hospital contracts outside the city. 
There is enough work still on hand to keep twenty plumbers 
busy until spring, when the new contract work will open up. 
“We have had a very prosperous year,” said Mr. Arnold, “and 
indications point to an even more successful year in 1921.” 
Among some of the larger contracts obtained during 1920 
were the plumbing on the Union City high school; heating of 
Bluffton: plumbing, heating and 


citv 1s -evival of 


the Popular Grove school at 
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wiring of the new South Side high school in Fort Wayne; 
plumbing and heating in Steinhart building; plumbing and 


heating in the Aldine building; various plumbing and heating 
contracts at the county tuberculosis hospital and various other 
jobs 

Plumbing and heating contractors at Newcastle are look- 
ing forward to a big increase in building activities during 
the year. Recent decreases in the price of certain building 
materials will stimulate an early building campaign, they 
believe, and will serve to help relieve the present housing 
shortage. Figures compiled from the building records for 
the year just closed show that permits were issued for the 
construction of property valued at about a quarter of a 
dollars. This was considered a normal year. 

There are thousands of dollars worth of contemplated 
improvements in the city of Elkhart awaiting the readjust- 
ment of conditions, and if everything goes as anticipated 
there will be considerable building in that city this year, 
according to men connected with the building trades there 
During the vear 1920 fifty-three permits were issued for the 
$177,700. In 1919 the num 
aggregated 


million 


erection of structures valued at 
ber of permits issued was ninety-nine and the 
property valuation was $482,270. 


West Virginia 


Parkersburg and Vicinity. 

Johnson & Ford is the name of a new plumbing firm in Park 
ersburg, W. Va. They have engaged in business at Seventh 
and Swan Streets, occupying the shop formerly operated by 
S. O. Johnson, senior member of the firm. Mr. Johnson had 
been in business at that location for some time, and Mr. Ford 
was for eighteen years connected with the J. Young Plumbing 
Co. 

Robertson & Jordan, plumbing contractors of West Fourteenth 
Street, Huntington, W. Va., have purchased ground fronting 
on Fourteenth Street, where they will erect a building for thei 
business. 

The Columbus Heating & Radiator Co., of Columbus, O., 
has finished the installation of a new heating plant in th 
Academy school building in Buckhannon, W. Va., and the re 
modeling of the heating plant in the high school building ot 
that city. 







a7 
“WO1IOrTra d O 
Fine School Heating Installation in Denver. 

The accompanying illustration shows a fine installation ot 
heating work in the Tilden Health School in Denver, in which 
connéction Smith Bros., Denver, were the heating contractors 
and L. A. Michael, 406 Tabor Opera House, Denver, the heat 
ing engineer. The heating plant is centralized in one of the 
buildings, heating two more at the present time, with pro 


vision made to double the present capacity. The boiler installed 
is a number 4027 Bernhard boiler, having a rated capacity ol 





A Fine School Heating Installation in Denver. 
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15,400 square feet. There are approximately 8,000 square feet 
of direct radiation on the job exclusive of piping. The boiler 
is being very satisfactorily operated on less than one ton of 
coal per day, Mr. Michael is advised. The system in use is a 
vacuum job, using Dunham thermostatic traps at all radiators 
and drips, the vacuum being produced by a Nash pump with 
automatic vacuum and float control. A vacuum of approxi- 
mately five inches is carried in the return line at all times. 
(he plant is provided with the General Electric Co.’s indicating 
How meters so that the various lines may be properly throttled 
tor efhcient operation. 


X anv *lennessee 
Wy 


Tennessee Master Plumbers to Convene in Knoxville. 
Secretary Silas P. Grady, of the Nashville Association of 
Master Plumbers, is very enthusiastic about the next state con- 











































vention, which is scheduled to take place in Knoxville, April 
isth and 19th. Headquarters and hotel will be announced later. 
Says Mr. Grady: 
“Director R. H. McGinn, of Knoxville, is making big prepara- 
tions towards entertaining the state delegates and_ visitors. hy 
Nashville, Chattanooga, Memphis and Bristol will be repre- “4 
. yr r . . . . ; hs 
sented in large numbers. The Knoxville association will leave a 
no stones unturned to render a good entertainment and busi- 3 
ness program tor all who attend the state convention. Nash- a 
ville, having the largest local association in the state, will send oF 
the largest body; in fact, the organization is figuring on a Ee . 
chartered Pullman car, to leave Nashville the night of April ns aT 
17th. The Nashville crowd attended the 1920 convention in ne oe r 1] ith vour ‘yi 
royal style, with the large number of 55 making the trip. The “x 711 wl meet wil yo 4k 
—_ Ae : . : 24] P Bet 
l'ennessee association is stronger today than ever before in its ce specifications if they call for a "4 
history. Any master plumber living in Tennessee, who misses pa d Ret 
the coming convention, will sure miss a real treat. The officers ‘3 thoroughly good trap. Pe 
of the association—all hard workers—are: President William Pg ; j ‘bl um 
V. Kennedy, Nashville; vice-president, Earl P. Whitehead. $e You'll pay more and possibly sts 
py aenvEne j secretary, W. N. Conwell, Memphis ; treasurer, John ey less for some other kind of traps ta 
Ny, Chattanooga. Board of directors: F. Wilhelm, Mem- os YOU CAN NOT BUY A ae 
phis; John C. Knoedler, Chattanooga; R. H. McGinn, Knox- ey but LAIN I it 
ville; F. Hayes, Bristol. Past President J. W. Hull, of Mem- oe BETTER ONE than “711”. Ad 
phis, will be present at the convention, which promises to be ie 7 < 
second only to 7 a apap ewig ne Ten- ?3 Let us send you the ‘711 cs. 
hesseeans are enthusiastic about the 1921 meeting t promises ws ; . nt 
to be the hey er convention, and every effort will be put forth Ae Trap Book which illustrates and DS 
to make. it so. All aboard for Knoxville.” 3% describes the entire line. You A) 
SiN, . ° - . Pos 
c will be agreeably surprised at the 
of ° - £ 
t c %: completeness of the line—a trap N! 
<P _— —_ : - ye 
CT uC by for every existing drainage re- : ig 
cy | s ae 
quirement. ee 
ce 
. . . . . G4 
Louisville and Vicinity. om 
Things are undeniably dull in the local trade just now, but <a 
most clouds have a silver lining, and that 1s the case at this es, 
time. Although most of the master plumbers are doing very peng 








little, reports from the Building Inspector’s office, and the Arch- 
itect’s offices, show that a number of good jobs are opening up. 
Work is progressing on the new Inter facia building, and 
heating and plumbing contract announcements are due. 





Contracts are expected to be announced on heating and 
plumbing in the new $750,000 candy plant of the National Candy 
Co., here, shortly. The plumbing will be a good job, as special 
attention will be given to wash rooms and sanitary conditions. 
The heating and ventilating contracts will also be of consider- 
able size, and several contractors are after them. 

Haller, Zehnder & Redmon Plumbing & Heating Co., has 
secured contracts on the new plant of the National Biscuit Co., 
and the Mercury Body Co. 

K. A. Clegg & Co. have the contract for the heating and the 
changing of steam lines and equipment for the Standard Sani- 
tary Mfg. Co., a job amounting to about $25,000. This concern 
also has the contract for the heating on the National Biscuit 
Co.’s plant. 

Joseph & Joseph, local architects, will open bids this week 
on a $125,000 theater building for M. Switow, on Fourth Avenue 
and for a $500,000 concrete warehouse building for the Relknap 
Hardware & Mfg. Co. The theater is to seat 1,000 people. 

Wm. J. Duffy & Sons Co., has a nice contract on remodeling 
an old building for the Kresge Co. 
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The principle is RIGHT! 


That’s why a Forbes’ 
“threads pipe accurately” 


You've seen two men swinging on the handles 
of a die stock to thread a 2” pipe! I've done 
it many a time, before we got this Forbes’. 


Now suppose these men locked their die stock 
in a vise and put their stillsons on the pipe. 
Suppose they turned the pipe instead of the 
die stock! 


Man, thmk— if it takes two men to turn a 
little die stock weighing 10 Ibs., will it be any 
easier to turn a length of 2” pipe weighing 


200 Ibs. ? 


No, sir—it won't. So that’s why the Forbes’ 
locks the pipe still and turns the dies. That's 
why a Forbes’ cuts better, faster, and takes 
less power. That's why a Forbes’ is a real 


economy. 


Make it your new economy by telling us 
the range of pipe sizes you use. Then 
we'll specify a Forbes’ to fit your require- 
ments. 


CURTIS & CURTIS CO. 


318 Garden St., Bridgeport, Conn., U.S. A. 
FOREIGN AGENCIES: 


Anderson, Meyer & Co., Ltd., of China, Shanghai, China; 
Horne Company, Ltd,, Tokyo, Japan; Aktiebolaget Sigfr. 
Anderson & Co., Malmo, Goteborg, Scandinavia and Stock- 
holm, Sweden. 
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Several big contracting concerns will be after the new heating 
plant contract at the University of Kentucky, which will be 
a part of the $400,000 in improvements, including some dorm1- 
tories. R. G. Gordon, Louisville; and L. 1. Lyle, New York, 
members of the Board of Trustees; and Paul Anderson Wolfe, 
dean of the college of engineering, have been named as a com- 
mittee to draft plans for the heating plant at the university. 

B. J. Durham, Danville, Ky., and A. J. Ankerman, of Cal- 
houn, Ky., master plumbers and hardware dealers, will be in 
Louisville, January 25th to 29th, attending the annual meeting 
of the Kentucky Retail Hardware Dealers’ Association. 

An imjunction has been sought by local building interests 
to test the housing act of the last legislature, which prohibits 


building on narrow lots, except under drastic regulations. The 
plumbers are backing the movement to kill this law. 
A meeting of the Louisville Master Plumbers’ Association 


was held on Monday evening, January 17, to consider routine 
matters. It was announced that the ladies’ auxiliary had ar- 
ranged for a luncheon at the Tyler Hotel on Wednesday even- 
ing, and the master plumbers have been asked to attend as 
yuests of the ladies. 

That a good many men are out of work in Louisville was 
shown last week when the Standard Sanitary Mtg. Co. re- 
sumed operations, and policemen had to be sent to the plant to 
preserve order, there being some 500 men other than employes 
to get jobs. 


trying 





Cleveland and Vicinity. 
for public work, 
the passage of bond issues at the last election, is bringing the 


Actual awarding of contracts following 
desired after-the-first-of-the-year improvement to the con- 
struction industry here, and the heating and plumbing trades 
are beginning to cash in on the business being placed. Con- 
spicuous among the contracts awarded so far this year 1s that 
for plumbing on the new public hall, which went to the Smith 
& Oby Co., amounting to approximately $170,000. This con- 
tract also calls for the installation of sewer requirements. 
Several big school jobs are pending, and these will come for- 
ward for the plumbing and heating trades as soon as work 
has progressed far enough. 

In private work there is less doing, as the new year pro- 
gram of construction is not yet fully under way. Thé Cleve- 
land Discount building will be among the first of these, and the 
Federal Reserve Bank building another at an early date. The 
Maskell-George has closed for the plumbing on the east end 
branch of the City Savings and Loan Co., and for a block 
heing erected by the A. E. Lane Construction Co. in the market 
house district. 

Small contractors will be the ones to continue to bear the 
brunt of slow construction for some time, apparently, due to 
the slow movement of housing that has been completed, and 
the slow progress of new construction of this character. Some 
relief is in sight, however, as seen in the announcement of 
H. C. Robinson, vice-president of the Guardian Savings and 
Trust Co., for the appropriation of $1,000,000, approximately, 
for new house building This sum has become available 
through a deal with the Metropolitan Life Insurance Co. It 
will be distributed in amounts of not more than $5,000 each 
for new housing construction, in which the builders have com- 
pleted housing projects already, the latter being used as secur- 
ity. The loan sums are kept purposely small in order to stim- 
ulate the small house building. 

Numerous small contracts are being closed by the Crowell 
& Smith Co., and while these individually are not especially 
large they represent in total a comfortable volume of  busi- 
ness, according to M. L. Crowell, president. 

The Associated Plumbing Contractors of Cleveland have 
named new committees for the year. They will be: Confer- 
ence: F. M. Daugherty, John Becker, George Spohn, W. E. 
Van Sickle, M. Jones; alternates, Charles Mallett, W. F. Hahn. 
Trade Education: A. L. Becker, W. H. Nobis, C. L. Sobotta. 
Entertainment: R. H. Morgan, Henry Henrichsen, W. C. 
Clark. Audit: M. L. Crowell and A. E. Welker. The officers 
of the association are: President and chairman of the board, 
Charles Seifried; vice-president, L. W. Webb; treasurer, D. 
Perlick; secretary, R. C. Osbourne; executive secretary, E. F. 
S,ohm. 
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District clubs have been completing their official appoint- 
ments this week. The Master Plumbers’ Club names the fol- 
lowing officers: President, George L. Roberts; vice-president, 
Frank M. Czerny; treasurer, Joseph Kovach; secretary, Eb 
Ellen; sergeant-at-arms, Michael Herzog. At the recent elec- 
tion R. H. Rowe, retiring president, was presented with a hand- 
some Elk’s charm, on behalf of the organization, the pre- 
sentation being made by Herman W. Eckhardt. 

Delegates to the board of directors of the Associated Plumb- 
ing Contractors include R. Spillberg, L. W. Webb and W. A. 
Shafer. Officers not previously appointed include R. Spuillberg, 
president, and O. S. Stewart, vice-president. 

The Brookside Club elected G. H. Arndt president, and Will- 
iam Koestle vice-president, and J. E. Carroll as director. 

While Cleveland will have a strong representation at the 
Ohio Master Plumbers’ Convention at Toledo in February, 
strong delegations also will be seen from other cities in the 
state, making the gathering one of the largest in the history 
of the organization, in the opinion of Eb Ellen, secretary. 
Dayton, Columbus, Cincinnati and other points South will have 
large numbers attending, and at least one city will send dele- 
gates in a special car, namely Dayton. 

The Heating and Piping Contractors Cleveland Association 
will be represented at the National Association of Building 
Trades Employers Convention, Savannah, February 14, by F. 
M. Daugherty, of the Grinnel Co. 

Another new member to the Plumbing Secretaries National 
Conference has been added in the person of J. L. Peace, secre- 
tary of the Roanoke Master Plumbers’ Association and secre- 
tary of the Virginia Master Plumbers’ Association. 


xl iNew Jersey 


New Jersey Master Plumbers to Told Annual Banquet and 
Ladies’ Night. 

February 3rd has been selected for the annual banquet and 
ladies’ night by the Master Plumbers’ Association of Newark, 
N. J. The affair will take place at L. Achtel-Stetter’s New 
Banquet Hall, 844 Broad Street, in that city. The enter- 
tainment committee in announcing the date says that the 
association has earned an enviable reputation for its 
liberality, and the instructions to the committee are to 
eclipse all former efforts, which speaks for itself in the way 
of entertainment. The committee in charge consists of S. F. 
Wilson, chairman; F. J. Sturn, Andrew Taaffe, James N. 
Sheridan, Benjamin Cohen, William Spatcher, E. Sternkopf 
and M. J. Brady. 

North Hudson Master Plumbers Install New Officers and 
Hold Annual Banquet and Dance. 

The installation of officers of the North Hudson Master 
Plumbers’ Association was held on Tuesday evening, January 
lith at Wm. Franz’s Hall, 334 Bergenline Avenue, Town of 
Union, N. J. A large delegation were on hand when Vice- 
President Krieger escorted the elected officers to the front, 
where they went through the installation proceedings, following 
which they were escorted to their respective offices by Mr. 
\rieger amid applause. 

The new officers are: President, E. Steffan; vice-president, 
C Zimmermann; recording secretary, C. Gilmore; financial sec- 
retary, A. Viehweg; treasurer, C. Steller; sergeant-at-arms, 
A. Fierer; trustees: A. Thane, F. Weisberg, S. Brucelarie, J. 
Westervelt and F. Ducate. 

After the installation the members proceeded to the new 
Roosevelt public school, where a banquet and dance were held. 
()n their arrival there they were met by a large group of the 
Ladies’ Auxiliary of the North Hudson Association, the wives, 
friends and daughters of the members and their friends. The 
vathering then marched around the hall to the tables and all 
vere seated after singing the “Star Spangled Banner.” The 
banquet was then served and things were kept lively by very 
inspiring music furnished by the Unison Novelty Dance Or- 
chestra. 

A. C. Krieger, as chairman of the entertainment committee, 
did everything possible to insure every one a good time. After 
the cigars and cigarettes were passed around speeches were in 
order. A. C. Krieger acted as toastmaster. He gave a talk 
on how President Stephan fought to have the fair sex with 
them on this occasion. As Mr. Stephan has a B. A. after his 
name, it caused quite a commotion. This was the first time 
the ladies were included in the activities of the association. 
\Mfr. Krieger then introduced President Stephan, who stated it 








A Recent Achievement 


in closet construction is the new 


Maddock Syphon Action 
Vitreous China Hopper Closet 








Operates with 
very strong 
action. 


Has unusually 
large opening 
throughout 
trap. 





No. 391X. (Patented May 8, 1917.) 


A special feature of this closet is the large sur- 
face of water and deep water seal. For about 12- 
inch roughing, with low tank. 


Write for literature and prices. 


John Maddock & Sons 


Trenton New Jersey 


Headquarters for small sanitary ware, such as 
Basins, Urinals, Short Hoppers, etc. 
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SOIL PIPE FITTINGS : 





Send your orders to us. We can 
serve you promptly. 


Good, smooth, clean fittings in 
accordance with accepted stand- 
ard measurements and weights. 


Can also ship promptly all of our other 
lines—Floor Drains, Cleanouts, Boiler 
Stands, Ice Box Drains, etc. 





Write for catalog and prices. 
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was a pleasure to greet all in the name of the North Hudson 
Master Plumbers’ Association, as it stands for good will and 
good fellowship. 

Mr. Krieger then read a telegram from National President 
1). Ff. Durkin, Jr., Philadelphia, which stated he regretted he 
would not be able to be there, but would be represented by 
National Director H. J. Farrell, of Camden, N. J., who was 
then introduced by the toastmaster. Mr. Farrell impressed 
upon the minds of every one that the treatment received at 
the last state convention which was held in the Town of Union 
was most royal. 

State President Wm. A. Snudden, of Morristown, was then 
introduced and spoke on the activity shown by this associa- 
tion and thanked the members for the 100 per cent association 
they have given the state. He also thanked the Eastern Bergen 
\ssociation, which was represented by a large delegation lead 
hy President Walker, Secretary Brockner, Charles Leeger and 
Sergeant-of-Arms Frank Pitilt. 

Joseph Sprouls, of Jersey City, was then introduced and spoke 
on the pleasure it gave him to meet all his old friends. He 
told of his work on the Essay Committee and his essays for 
the trade papers. 

Mr. Krieger stated the trade papers were good stuff. He 
then introduced Wm. T. J. Orriss, third state vice-president 
of North Hudson, who greeted all and spoke on the good work 
of this association from bringing the association from 12 mem- 
bers to 61 to date. He stated he wanted to see a strong ladies’ 
auxiliary organized. Charles Leeger was then introduced and 
a snappy talk 

The evening ended with a successful dance, in which an old- 
fashioned circle dance was the outstanding feature. Fruit punch 
served during intermissions. About one hundred per- 
sons were in attendance. 
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Hoboken. 

lames A. Marnell, 207 Washington Street, Hoboken, has the 
contract for the installation of plumbing and heating in the 
Knights of Columbus building being erected at 716 Hudson 
Street, and is installing plumbing in the school on Park Ave 
nue and Ninth Street, and the plumbing in Paul’s Garage on 
Washington Street. 

Visser & Schurs, 104 Third Street, Hoboken, have recently 
completed the installation of plumbing and heating in a resi- 
dence on Grand Street, and have several good remodeling and 
repairing contracts on hand. 

New Brunswick. 

The Buist, Lane, Richardson Engineering Co. has just been 
organized at New Brunswick, to conduct a plumbing, heating 
and ventilating business. The new company has already s« 
cured several school contracts. Its officers are: President, 
David Buist; treasurer, H. Richardson; secretary, S. J. Lane. 


New Yor 


The Progress of the Lockwood Housing Investigation. 

This is the season of “swearing off,” and no small amount 
of it has been done, during the past weeks, by some of the 
organizations identified with the building trades whose 
have come under the probe of the Lockwood 
Investigating Committee. The Building Trades Employers’ 
\ssociation has made a New Year’s resolution in the form 
of an assurance to Samuel Untermeyer, counsel of the com- 
mittee, that it would take steps immediately to “clean house” 
by reorganizing along lines that will eliminate price fixing 
and the various other practices which have brought this or- 
ganization under fire. The Steam Hoisters’ Association 
and several other contractors’ organizations have announced 
their intention of disbanding immediately, and of doing 
everything in their power to see that a competitive price 
situation is restored in their respective industries. 

The promise of the Building Trades Employers’ Associa- 
tion to clean house was voiced by Otto M. Ejidlitz, president 
of Mark Ejidlitz & Son, one of the largest building concerns 
in the city, and a moving spirit in the employers’ organiza- 
tion. Mr. Eidlitz, who has been referred to as “Brindell’s 
boss.” and “the real Czar of the New York building trade,” 





activities 


was a witness before the Lockwood Committee, and was on 
the stand for more than five hours, during which time he 
was subjected to one of the most savage cross examinations 
ever inflicted on a witness. 

Mr. Eidlitz emphatically denied being Brindell’s boss, an: 
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made the sensational declaration on the stand that it was 
by the direct orders of the American Federation of Labor 
that the employers recognized Brindell. The witness testi- 
hed that the Federation installed the Building Trades Coun- 
cil, and Brindell as its chairman. 

In view of this disclosure it is expected that when the 
Lockwood Committee resumes its hearings it will demand 
an explanation of the American Federation of Labor officials 
concerning Brindell’s future status in the building trades 
industry, as their attitude on this subject up to the present 
time has been shrouded in mystery. 

Under the merciless fire of Mr. Untermeyer’s cross ex- 
amination Mr. Eidlitz conceded that some of the employers’ 
organizations methods and practices were “against public 
policy,” and gave the assurance that the association would 
reorganize along the lines suggested by counsel for the 
Lockwood Committee, with the elimination of price fixing 
and compulsory measures to force unwilling employers into 
the organization. 

“If that happens we have accomplished our purpose,” was 
Mr. Untermeyer’s significant comment. 

The dissolution of the Steam Hoisters’ Association, and 
the announcement by J. E. Eustis, secretary of that or- 
ganization, whose members do 95 per cent of the steam and 
electric hoisting in the New York territory, that there would 
be “open and unrestricted competition from now on,” are 
regarded by the Lockwood Committee as an important step 
forward in the breaking up of the local housing construc- 
tion deadlock. 

Wm. J. Matthews, an attorney representing several asso- 
ciations of manufacturers, told the Lockwood Committee 
that the business men of the country at the present mo- 
ment did not know where they stood with respect to mem- 
bership in trade associations. He contended that the Gov- 
ernment had chosen a weak test case in the Southern Hard- 
wood Lumber case, and expressed the opinion that there 
was still reason for doubting whether a system of comparing 
prices through a co-operative bureau was a violation of the 
Federal anti-trust laws. 

“No court in Christendom could reasonably infer that 
prices were fixed by manufacturers because they exchanged 
bids and statistical data,” the witness declared emphatically. 
“Such an arrangement might possibly indicate a prima facie 
case of agreement to fix prices, but this could easily be re- 
butted.” ; 

Mr. Matthews said that the open competition system as 
practiced by the manufacturers’ associations, which is known 
as the “Eddy” plan, being based on the idea set forth in a 
book entitled “The New Competition,” written by the late 
\rthur Jerome Eddy, a lawyer, was aimed to stabilize in- 
dustry, and to obtain co-operation, but not to eliminate com- 
petition. 

“We have no agreements whatsoever in anything relating 
to future prices,” he declared, “We have no penalties, and 
no secret rebates. Everything is brought out in the open, 
and there is no formulating of group opinion to govern in- 
dividual action. Each man is left absolutely to himself to 
follow the dictates of his own independent judgment, and 
[ have sat in these conferences with these men, and I am 
here to say that I am representing the most reputable men 
in this community—men whose consciences are as tender 
is they can be—and that there is no understanding, expressed 
or implied in any instance, that amounts to a restriction of 
trade that would contravene the law.” 

Mr. Matthews was on the stand an entire day, and told 
the Lockwood Committee that he was glad to have a chance 
(o present the point of view of the men who had been doing 
their bysiness under the Eddy system. Council for the com- 
mittee took sharp issue with him as to the merits of the plan, 
ut the witness made out such a good case, in the opinion 
{ the spectators at the hearing, that when he left the stand 
he was the recipient of loud applause. 

John T. Hettrick, the lawyer who originated the famous 
Code of Practice” was indicted again last week, this being 
the third time a grand jury has found presentments against 
him. With him, were indicted William J. Doran and Wil- 
liam H. Chapman, walking delegates of Robert P. Brindell’s 
Suilding Trades Council. These men are charged with con- 
piring to intimidate the master plumbers who are not affiliated 
‘ith the Hettrick group by threatening to prevent them from 
obtaining labor. 

Many specific instances are set forth in the indictment in 
which, it is alleged, the defendants sought to force employers 
of journeymen plumbers to join the group which operated 
under the Hettrick code, together with instances in which a 
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“Burlington” 


Ball Cock 


Closet tanks equipped 
with the “Burlington” 
Ball Cock cannot fail to 
give satisfactory service. 


In construction, the 
“Burlington” is simplhi- 
ity itself. Nothing to get 
out of order. Durable. 
Made of high grade metal 
by expert workmen. 


Elevated or submerged 
pattern. 
W rite for descriptive matter of 


“Burlington” Ball Cocks, Flash 
Valves and Tank Levers. 





Patent Applied For 


Burlington Brass Works 


BURLINGTON, WIS. 


























This modern outfit is built for real service and 
makes good wherever installed. 





Electric-Automatic 
WATER SYSTEM 


Electro-W eld 


Tank on 


With 
Pneumatic 
Sub- Base. 


Equipped with our 
latest design bac k- 
geared pumping unit 
having eccentric type 
connecting rod. All 
working parts operate 
in oil bath. 





For vertical lift up 
to 25 ft. Capacity 
135 Gals. per hr. 

The PETERS line 
includes just the 
right outfit for every 
water supply job. 


Write for Catalog 
Fig. 400 Outfit 
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CLEVELAND 


Recommends Itself 


FTER all is said and done, unless a prod- 
A uct has real merit and is able to deliver 

the service expected of it, sooner or later 
it is replaced by something better. 

The Cleveland Flush Valve is sold on 
honor. Stands on its own merits and gives 
satisfactory service year in and year out. 

Plumbers prefer to install the CLEVE- 
LAND Valve rather than a closet tank. It 
costs less, requires less work to install, does 
away with tank troubles of every kind, and 
makes a neater job. 

Fits all standard equipment. Adaptable to 
any style bowl. 

Made with Push Button, Lever and Oscil- 
lating Handle. 


Write for circular matter 


Cleveland Flush Meter Company 


Noble Court and West Second St., Cleveland, O. 
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union of journeymen plumbers was asked to continue it 

policy of refusing to supply labor to master plumbers wh. 

retused to subscribe to the Hettrick code of practice. Thes: 

men pleaded not guilty, and their present bail was continued 

The Building Construction Situation and the Lockwood 
Housing Investigation. 

Realizing that the prospects of a building construction boon 
in this section of the country, and a correspondingly stimulat: 
demand tor plumbing and heating, are dependent largely on 
the mortgage money situation, local contractors are awaitin: 
with anxiety the outcome of the hght now being waged betwee: 
Samuel Untermeyer, counsel of the Lockwood Housing Inves 
tigation Committee, and powertul tnancial interests which ar: 
trying to prevent the Lockwood Committee's probe from delving 
too deeply into the affairs ot the banks and insurance com 
panies. 

Mr. Untermeyer, as previously announced, had planned t 
make an exhaustive investigation ot financial and insurance in 
stitutions, and their relations to the housing situation, as soon 
as the Lockwood Committee resumed its sessions. He has re 
peatedly expressed the view that this is really the most impor 
tant phase of the Lockwood Committee's work, and that it 
properly carried out it would undoubtedly go further in solving 
the housing crisis problem than any of the work hitherto accom 
plished by the legislative investigators, not even excepting the 
‘de velopme nts in the labor situation. In order to “make a thor 
ough job” of the matter, counsel tor the Lockwood Committe: 
has asked the legislature to extend the powers of that body, and 
it is here that a hitch has arisen which, at the present moment 
threatens to defeat all Mr. Untermeyer’s plans. 

Protests from the financial institutions which the Lockwood 
Committee's counsel says must be investigated, and pressure 
brought to bear by — banks, as well as by metropolitan 
institutions, have created a strong opposition in the legislatur: 
so that the prospects of a ‘bill being passed enlarging the scope 
of the investigation, and giving the committee greater powers, 
are very remote, 

There have been rumors during the past week that Mr. Un 
termeyer was so disgusted by this opposition that he has an 
nounced his flat determination to resign as counsel of the com 
mittee rather than submit to his activities being “hobbled.” 
\fter a conference with Governor Miller, however, the eminent 
attorney has announced that he 1s going to “stay on the job,” 
even if he does not get the extension of power he is seeking 
He will try to tight the “tinancial lobby” by throwing the light 
of publicity on those who are behind the opposition, but it 
his efforts in that regard are unsuccessful, he will try to d 
the best he can, as regards the mortgage situation, with the 
limited powers he already enjoys. 

That he will not be successful in getting what he wants from 
the legislature is the view current m Albany, where it 1s be 
~ ved that about the only result that can be expected in new 

legislation this year, as an outcome of the investigation, will b: 
to put teeth mto the Donnelly anti-trust law. 

“Let the Lockwood Committee stick to the investigation of 
eraft in the building trades, as its original charter contem 
plated,” said one of the state legislators who is prominent in 
the opposition that has developed. “The committee has done 
a lot of good work along those lines, but we feel that its powers 
should not be so greatly extended as Mr. Untermeyer proposes 
We feel especially that there is no necessity for an inquiry 
into the affairs of banks and insurance companies; that, 1 
fact, such an inquiry might do much harm without accomplish- 
ing anything of value to the public. It might lead to the dump 
ing on the market of large amounts of stocks held by the 
hanks, at a time when we are trying to get back to rock bot 
tom.” 

Ugly stories are afloat in Albany as to the kind of pressur: 
heing brought to bear on the members of the legislature by 
the lobby of the financial interests, and one close to the coun 
sel of the Lockwood Committee is quoted as saying that th 
desperateness with which the probe is being fought is onl) 
paralleled by the manner in which the life insurance inter 
ests fought the legislative investigation in 1905. ' 

That it may prove a serious blow to the hopes of the loca 
plumbing and heating fraternity as regards an imminent build 
ing boom in New York state, if Mr. Untermeyer is checked 
in his efforts to delve deeply into the mortgage situation, 1s th: 
view expressed by George L. Kumpf, of the Dimock & Finck 
Co., the well known plumbing supply house. Mr. Kumpt 
whose business brings him in contact with many master plumb 
ers who have made an intelligent and intensive study of th 
housing situation, says that the consensus of his trade 1s tha 
at the present moment more depends on the mortgage mon¢ 
question than on any other factor. “And I am of that opinio: 
myself,” he declared. “I am confident that if steps can 
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taken to provide plenty of mortgage money, the year 1921 1s 
going to be one of great prosperity for the plumbing and heat- 
ing industry. Nothing else, as I see it, now stands in the way 
of the long and eagerly awaited era of building construction 
activity on which the hopes of our trade are based.” 

Another development of the past week, of particular in- 
terest of the local master plumbers was the opening of the 
trial of Robert P. Brindell, “Czar of the Building Trades” 
before Justice McAvoy, in the Supreme Court, on one of the 
several indictments filed against him, charging graft im con- 
nection with the calling off of strikes. 

The specitic indictment on which Brindell 1s being tried al- 
leges that on September 27, 1920, he extorted $5,000 from Max 
Aronson, building contractor, on threat to call a strike unless 
the money was forthcoming. Such an offense, under the penal 
law, 1s punishable upon conviction by a maximum term of fif- 
teen years in State prison 

The trial has been temporarily halted by the action of Mar 
tin Littleton, Brindell’s counsel, in applying to the Court of 
Appeals for a change of venue, on the grounds that public 
sentiment 1s so intlamed against his client that it 1s impossible 
for him to obtain a fair trial in New York City. 

Mr. Untermeyer has notified Robert H. Elder, Hettrick’s 
counsel, that he would move tor the trial of the author of 
the Code ot Practice to take place immediately atter the Brin 
dell verdict 1s in. 

Hettrick 1s charged with violating the Donnelly act, con- 
cerning the restraint of trade, and particularly with conspiring 
with William J. Doran and Wilham H. Chapman, his lheu- 
tenants, to intimidate employing plaimbers who were not mem- 
bers of the organization which Hettrick represented. 

No date has been set, as vet, for the trial of the master 
plumbers who were indicted for being subscribers to the Hett- 
rick Code ot Practice. 

Meeting of Westchester County Craftsmen. 

The monthly meeting of the Master Plumbers and Steam 
hitters’ Association of Westchester County was held Monday 
evening January 10th, at the Getty House, Yonkers. 

Atter the welcoming of the visiting members of the various 
cities and towns of the county, the members were conducted 
to the dining-room, where a splendid repast was provided. 

The regular order of business was conducted: officers for 
the year were installed, and the various committees posnesit4 

\n important question was discussed in reference to the 
striking plumbers of White Plains, who are demanding higher 
wages. It was a surprise to nrany of the bosses to hear of 
this strike, after having an understanding regarding the uni- 
form wage scale throughout the county, which was entered 
into by the employes of the building trades last fall, to take 
effect October 1, 1920, and stay in effect to April 1, 1921. It 
has been hoped that, instead of an increase, there would be a 
reduction in wages, as this would tend to encourage the build- 
ing industry, thus relieving house shortage. Mount Vernon 

as chosen as the next place of meeting. 

Other Cities in the State. 

McDonald & O'Keefe, Harrison, N. Y., are completing the 
plumbing and heating installation in the residence of D. Barnes, 
and are installing heating systems in four country residences, 
and the plumbing and heating in three other residences. 

Samuel M. Aloisi, Jr., Calvert Street. Harrison, N. Y., is in- 
stalling the heating in the $65,000 residence of S. W. Chambers 

Bronxville, N. Y., and is remodeling the heating systems in 
several residences in that city and vicinity. 
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W. E. Nugent, of 83 Clark Street, Portland, Me., has 
the contract for the plumbing and heating in connection 
with. repairs to the Monument Street schoolhouse in that 
city. 

Although business in many trades is reported quiet, mas- 
ter plumbers and steamtitters at Portland consider the sit- 
ition in the main as satisfactory. While there are not many 
really big jobs under way, there are sufficient smaller con- 
acts to keep most of the plumbing and heating contractors 
ISy. 

Contracts have been awarded for a garage and salesrouom 
to be built at Biddeford for Cleaves & Sawyer. George 
‘orwood & Co., of Saco, an adjoining city, secured the 
contract for the plumbing and heating. 
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|TWO DEADFROM «:;; 

the 

| FUMES OF AUTOS; «<: 

WOMAN, 82, KILLED | 

es Two men were asphyxiated yester- | ;,, 
91; day by fumes from the exhausts of 
43 | their automobile engines running in 

35 closed garages. Andrew D. Cameron, 

r-| 225 Woodbine avenue, Wilmette, was; co 

10 °| found dead by his wife, after he had | coq 

gone to the garage in the night to) | pol 


re drain the radiator. He was manager | cal 
at of the loan department of George M.! 
1e | Foreman & Co., mortgage loan bank- | 5®* 

‘ers, 11 South La Salle street. buy 
.¢t Joseph Schlink, 2756 Seminary ave-| al 
.¢ | nue, was found by his wife uncon- | 
38 . | scious from a in his ems rie 

died on the wa i 
from Chicago Tribune, 11-13-20 

\re you responsible for such conditions 
existing in your city? 
INSTALL DEHN’S PEERLESSS GARAGE DRAINAGE 
SYSTEM TO AVOID SIMILAR EXPERIENCES 


Compound Injector & Specialty Co. 
Established 1897 


George J. Dehn, S. E., President 
Originators, Designers & Sole Manufacturers 
of 


DENS ty Coops ) 
ee rm ae eee 


419-421 North Laramie Avenue, Chicago, III. 
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OheELECTRO-BOIL 


ElectricImmersion Heater 














is in demand wherever 
hot water is needed 


A simple, safe and effective device that fur- 
nishes warm or boiling water the moment it 
is wanted, at lowest possible cost. 

The “Electro-Boil” is made in sizes to meet 
every heating need—from a small quantity to 
bathtub full. 

Attach to electric socket, turn on switch and 
place in water until desired temperature is 
reached. No working parts to break, nothing 
to repair, will not burn out, and breaks the 
circuit when removed from water. 


Liberal discounts 
allowed to insure 
attractive profits. 
Write today and or 
der a sample of 
each size. We will 
mail prepaid, and 
involce at the gspe- 
cial dealers’ dozen 
price. 


Milwaukee Manufacturing Co. 
1316 Fond du Lac Avenue 
MILWAUKEE, wis. 




















291) DOM ESTIC 


COMBINED 
| SERVICE 





TRANE PUMPS 


By combining skilled engineering with de- 
pendable pump construction, Trane Pumps 
have attained a reliable name in the pump 
held. Simple and durable in construction, 
rotary in type, possessing the remarkable 
characteristic of operating positively against 


high and low pressures. 


Our Bulletin No. 2 is specially arranged 
to serve and help you; conveniently com- 
piled, making it possible for you to quote 
quickly and accurately on just the right size 
pump to meet any given requirements. 
Trane Service is your service. Write to- 


day for bulletin and prices. 


The Trane Company 


ESTABLISHED 1883 
Factory and General Office 


204 Cameron Ave., La Crosse, Wis. 


Chicago: Boston: 
175 W. Jackson 11@ State St. 
Blvd. Washington, D. C.: 
New York: 510 Bond Bldg. 
11 John Street Salt Lake City: 
Philadelphia: 407 Dooly Bldg. 


20 S. 7th Street 
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‘Massachusetts 


New England Plumbing Inspectors to Hold Annual Meeting 
January 27th. 

Thursday, January 27th, has been selected as the date 
the annual meeting of the New England Association of Plum 
ing Inspectors. The meeting as usual will be held in Bost 
but this year it will be at the Boston City Club instead of 
the Quincy House as in recent years. The meeting 1s call 
tor 11.30 a. m. and the first event on the program will be 
good dinner, then will follow the reports of officers and con 
mittees, election of officers for 1921 and other business matte: 
In his call for the meeting, just sent out, Secretary Oswa 
J. Cullington, says: “In addition to the routine business se\ 
eral matters of importance will be taken up for discussi 
and action, the most important being the report of the Speci: 
Plumbing Board which was recently submitted to the Sta 
Department of Health, and discussion and action upon t! 
proposed unitorm plumbing code recommended in said report 
While this subject may seem to be of interest to Massachusett 
— only, it should be equally important to the entire men 
bership as it is but a question of time when similar laws wil! 
be introduced and enacted in other states which the membershi 
represents, consequently every member should make an effo: 
to attend.” 











Boston and Vicinity. 

Patrick W. Donoghue was re-elected president of the Mast 
Plumbers Association of Boston and Vicinity at the annual 
meeting held at the United States Hotel, Boston, on Tuesday 
evening, January 11th. Forty-four members sat down at the 
dinner table—the largest number to attend any recent meeting 
of the Association. 

For vice-president the members elected James A. Cotter, anc 
they re-elected J. Preston Perham as financial secretary, Pat 
rick A. Lang, treasurer, and Robert C. Van Amringe, clerk 
The following were named as a board of directors: President 
Donoghue, Frank B. Connor, Robert A. LaCentra, Albert A 
Thompson, Vice-President Cotter, M. H. Monks, William P 
Kane, James G. Gillespie, Treasurer Lang, Edwin W. Cox, and 
Secretary Perham. For legislative committee the choice wa: 
Andrew F. Curtain, Frank D. Kirby, James S. Cassedy, Her 
bert L. Rose and Thomas J. Murphy. For auditing committe: 
John J. Vogel, James J. McCarthy and Cornelius J. Donohue 
‘or nominating committee Charles B. Tucker, Joseph C. M: 
Carren and A. Frank Bonney. 

After being installed for his second term President Donoghu: 
named his conference committee as follows: -Ex-state pres: 
dent Edwin W. Cox, ex-national President “liens S. Cassedy 
C. H. Brown, James A. Cotter and Frank D. Kirby. President 
Donoghue and Messrs. Cox and Cassedy were named as coun 
cillors to the Building Trades Employes’ Association with 
Messrs. Cotter and Perham as alternates. 

Reports of the president, treasurer and clerk were very grati 
fying to the members, showing the association in sound condi 
tion financially, meetings well attended and much help derived 
by the members who attended. The list of members showed | 
slight growth during the year. After the routine business had 
been disposed of, the evening was devoted largely to a discus 
sion of the present precarious situation in the building trades | 
Boston which threaten serious labor troubles. 

Edwin W. Cox of Boston, formerly president of the loc: 
and state Master Plumbers Associations, was re- elected secon 


vice-president of the Building Trades Employers’ Associatio: 
of Boston at the annual meeting on January 5. 
Lawrence. 


Master plumbers in Lawence have a number of contract 
in hand which will keep them going for a time, possibl 
until the much heralded business boom appears on the hor 
zon. 

sride, Grimes & Co., of that city, have the contract f 
installing the plumbing in a parish house for Grace Episc 
pal Church, to cost $100,000. 

Dooley & Butterworth will do the plumbing in a si: 
apartment house being erected on Hannagan Street f 
Samuel Prolman. ‘ 

_ Alfred Bergeron has the contract for heating and plum! 
ing in a new bakeshop for Touchette & Lamoine. 

James H. Bain will install heating and pumbing in a res 
dence on Bicknell Terrace for J. E. Marjeison. 
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J. F. Welch has the contract for plumbing and heating in 
a two-tamily house for the Bourgue Construction Company. 

Plumbing in three houses of three apartments each on 
Juniper Street will be installed by C. U. Pothier. 

Contracts have been let for a garage and office building 
at Auburn and Bennington Streets for the City of Lawrence, 
engineering department. The heating and plumbing have 
been given to J. F. McCarthy. 

Other Cities in the State. 


George E. Bliss, Chester T. Bliss and Lewis J. Sage of 
Malden have incorporated the G. E. Bliss, Inc., of Malden, 
to install electrical heating apparatus. 

Bradlee & Chatman Co., of Canal Street, Boston, has the 


contract for heating, and Pie rce & Cox, of Kingston Street, 
the contract for plumbing in a service garage to be erected 
on Blue Hill Avenue, in the Grove Hall section of the city 
tor the Boston Elevated Railway Co. | 

(ontracts in connection with the re modelling of a build- 
ing at Oak Bluffs for use as a motion picture theater include 
steaf heatinug and plumbing, awarded to J. H. Hughes, of 
Oak Bluffs. 


Arthur Kendall. 
and Burke Bros., 


of Waverly, has the contract for heating, 
of Waverly, the plumbing, in a residence in 
that town for L. F-. Vournent. Mr. Kendall also has a con- 
tract for heating in a residence on Whitcomb Street for 
D. C. Forand. Plumbing in the latter building will be done 
by John McKekkan, of Belmont. 

CC. F. Dahlborg & Son, of Brockton, have the contract 
for heating and plumbing in a house on Hilberg Avenue in 
that city, for Mrs. Ruth Kellstrom. 

Andrew J. Burnett, plumbing inspector for Melrose and 
Stoneham, and a prominent member and worker in the New 
Kngland Association of Plumbing Inspectors, is remembering 
his friends and business associates with a neat little calendar 
bearing a picture of his home in Melrose. Mr. and Mrs. Bur 
nett are standing on the lawn in the picture and near them 
is a signboard bearing the legend “Should Old Acquaintance be 
forgot in 1921?” The picture is particularly appropriate, as 


members of the plumbing fraternity have several times been 
guests at mid-summer outings on Mr. Burnett’s estate in what 
known as the East Side section of Melrose. On the back 


of the calendar is the sentiment “Greetings from Mr. and Mrs. 
\ndrew J. Burnett, Melrose, Mass.” Mr. Burnett was for 
many years in the plumbing business in Melrose, during which 
time he earned the sobriquet “Burnett, the Honest Plumber,” 
but several years ago he gave up the business to accept the 
office of plumbing inspector. He was one of the earliest mem 
hers of the New England Association of Plumbing Inspectors, 
and at present is chairman of the organization's Ways and 
Means Committee and in line for higher honors. In addition to 
sending the calendars to masters and joyireymen with whom 
he comes in contact in his daily round of business, Mr. Burnett 
also has remembered every member of the Inspectors’ Asso- 
ciation as well as the New England representative of ‘“Domes- 
tic Engineering.” 

The Park and Recreation Department of the city of Wor- 
cester has several important improvements planned to be started 
as soon as weather conditions will permit, providing the neces- 
sary funds are available. The department proposes to erect 
a dressing shelter for boys and girls at Vernon Hill play- 
vyround pond at a cost of $6,000; a public sanitary at University 

park at a of $7,500 and new men’s comfort station at 
Fact Park estimated cost of $5,000. 


Rhode % _ island 


All of the officers of the Providence Master Plumbers’ Asso- 
ciation were re-elected at the annual meeting held on December 
‘0. Those _or in office are: Joseph F. Williams, presi- 
dent; John E. Graham, vice-president; James Phillips, secre- 
tary, and Edward Barry, treasurer. The association recently 
has taken new rooms at 333 Westminster Street. There is 
much interest in association work in Providence and the meet- 
ings of the organization are uniformly well attended. The 
new officers will be installed at the next regular meeting. A 
< special meeting was held on the evening of January 6th to 

liscuss the wage question, and, after considering the matter 
very carefully, it was voted to make the wage of the journey- 

en $1 per hour effective January 10, a reduction of 15 cents. 


cost 
at an 
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BRASS GOODS FOR PLUMBERS 


A complete lme covering every requirement 
Original designs, finest finish, reliable and 


durable in service. Get our latest Catalog. 
It will assist you in ordering your brass 


Frost Manufacturing Co. Kenosha, Wis. 


ECONOMY AUTOMATIC 


COMBINATION BOILERS 


AND 


GAS WATER HEATERS 


ECONOMY GAS BOILERS 
PEERLESS GAS BOILERS 


Your Jobber Sells Them 


ECONOMY HEATER COMPANY 


108 SOUTH LA SALLE ST. 
CHICAGO 
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GAUCE CLASS 


IMMEDIATE DELIVE 
STANDARD AND HICH PRESSURE 


Our High Pressure Glasses have fused ends 
and are annealed by special process. Try 
them for highest steam pressures. 


We manufacture Automatic Air Valves and 
Hot Water Thermometers. 


MAGEE STEAM SPECIALTY CORPORATION 


136-138 Beekman St., NEW YORK CITY 
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The Sink Trap You Want 


The MARVEL Adjustable 













































Non-syphon Sink Trap 1s 
built on up-to-date, substan- 
tial lines that assure lasting 
service. Easily installed. 
Neat appearing. Cast iron 
aluminized. 

74% inches over all. 3%- 
inch seal. Brass Clean Out. 








The MARVEL helps you 
to make a friend of every 
customer. 

Write for catalog or as} 
your jobber 
Detroit Marvel Brass Mfg. Co. 
‘Trap Specialists . 
326-332 Rivard St. Detroit, Mich. 9 *'® F iy Tot : 
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KEROSENE 
== WATER HEATER 


WICKLESS BURNER generates its 
— gas and throws a clean, powerful 
ame. 


Easy to operate and guaranteed for 
satisfactory service. 


Once sold—stays sold—no comebacks. 


THE HOTSTREAM 
HEATER CO. 
CLEVELAND 


‘“‘Makers of Heaters that Heat’’ 


(We also make a complete line of 
single and double copper coll, and 
cast iron coll gas water heaters.) 











A HELP YOU NEED 


The National Price Guide 
should be on the desk of every 
buyer of plumbing and heat- 
ing supplies. 

It is completely revised each 
month, giving latest authentic 
prices. Securely bound. 


Did you receive your copy 
of the February issue? If 
= not, write us. 





National Plumbing & Heating Supply Co. 
201-239 E. 63rd St., Chicago 
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Let Sirocco Engineering service solve your ven- 
tilating, heating and cooling problems. Send 
for catalog. 


AMERICAN BRLOWER (COMPANY 





DETROIT. MICHIGAN U SA. 
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BENT TUBE 


AMERICAN sinx’ trap 
With Cast Brass Female Iron Pipe Outlet 


The plumber can install this trap 





with the assurance that it will make 
a satisfactory job. 
144 or 14-inch 


Furnished either 


size. rough or finished. N. P. 


Write for 

turing our 

gy American Sanitary Mfg. Co. 
ABINGDON, ILLINOIS 


Manufacturers of Fine N. P. Brass Specialties 


catali J fea- 
full line. 
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Indications of an early revival of building activity 
Connecticut are seen in announcements of a number ot 
large building projects on which work will be started dur 
ing the next few months 

Officials of the town of Goodyear announce that bids will 
be received \Mlarch Ist for the construction of! 
schoolhouse to cost in the neighborhood of $100,000. 

At Waterbury a million and a half dollars will be es 
pended on school house construction work during the spring 
and summer. Plans also are being prepared for a bank and 
office building for the Commercial Trust Co., and bids r: 
cently have been received for a new state armory. 


| 
about 


Proposed new work at Hartford includes an addition 
the Washington school, plans for which will be submitted t 
contractors early in March. Work also will be started dur 
ing the coming summer on the Abraham Jacobi Hospital 
in Harttord A 30-apartment brick building is now 1 
process of construction. C. J, Elmgren has the heating and 


Wheeler & Mahoney the plumbing for the last named 
oulding 
The city ot Manchester has asked architects to submit 


plans for a new brick schoolhouse for the Manchester Gree: 
districts, which it is hoped to have ready for occupancy be 
fore another winter. 

FW. Walker, of New Britain, has the contract for plumb 
Ing in a new house being erected at Newington, a suburb, 
tor D. W. Richards 

The Norwalk Master Plumbers’ Association entertained mas 
ter plumbers from Bridgeport, Stamford and Greenwich at 
banquet held at the Royal James Hotel, Norfolk, on the even- 
ing of January 3. About 25 men gathered around the wel! 
laden tables, and after cigars had been lighted held an informa! 
meeting at which business conditions and various trade matter: 
were discussed. Norwalk has a flourishing association and it: 
monthly meetings are well attended. 


California 


San Francisco and Vicinity. 

Master plumbers and steam fitters feel elated at the larg: 
amount of buildingewhich commenced during the month ot 
December. Always a dull month for new building operations 
December saw the city of San Francisco more actively e1 
gaged in new construction than for several months previous, 
and the amount of building permits issued in the latter mont! 








was, greater than tor any previous December for several! 
vears past. Building permits totalling $1,749,330 were issued 
in San Francisco during December, 1920, according to sta 


tistics just made public by the Board of Public Works. Th: 
total for the vear 1920 amounts to $26,729,902, which 
pares very favorably with the totals for 1919 which amounted 
to $18,157,940. 


Com 


indicate that 

much talked 

month of last ye: 

December, 191%. 
Other Cities in the State. 

Building permits for December, 1920, in San Diego amounte: 
to $1,220,463. For the same month in 1919 permits amountin: 
to only $543,798 were issued. In December, 1918, in th: 
same city permits amounted to but $83,515. The building 
trades are widely announcing these figures as typical of t! 
growth of building and business in general in California. 


Reports from other cities of the state also 
despite adverse weather conditions and the 
business depression, building for the last 


was generally ahead of construction for 


Angeles for December, 102! 
which was slightly in excess of tl 
fioure for the last month of 1919. Oakland permits ie fe 
December amounted to only $629,779, which represents |e 
construction for the last month of 1919. 

New construction figures for 1920 in the city of _— 
mento were published in these columns in the last aus 
The first step in Sacramento’s new school building prograt 


permits im Los 


$3. 803.838. 


Building 
amounted to 


under the recent bond issue, providing for expenditures 
$3,500,000, has been taken by the board of education w' 


its award of the contract for the thirst school. 
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Construction of the San Mateo county class “A” hospital 
uilding has been postponed indetinitely, the board of super- 
visors rejecting all bids received on December 20. Walliam 
H. Topke, 942 Market Street, San Francisco, is the architect. 
[he estimated cost, including plumbing and heating, ts $150,000. 

A swimming pool 25x60 with lockers, showers and elaborate 
olumbing and toilet facilities will be installed in the pro- 
rected Y. M. C. A. building, Selma and Hudson Streets, 
Hollywood, according to plans just completed by Architects 
Hunt & Burns, Los Angeles. 

A five-story apartment house with 300 rooms will be erected 
1 Santa Monica at a cost of $450,000 by M. Lowry. Joseph 
|. Stewart, Los Angeles, 1s the architect. A $300,000 school 
uilding will be erected soon in Santa Monica. 

J. D. Sherer was the lowest bidder for the Alamites Avenue 
omfort station, at Long Beach. Contracts will be awarded 
later. 

Separate bids will be received for the plumbing in con- 
struction of a primary school building at Vallejo. C. Perry 
is the architect. 

Separate bids will be received tor plumbing and_ heating 
for the proposed new high school building at Bishop, by the 
school district trustees. 

A $250,000 school for girls, to accommodate about 500, will 
be erected by the Catholic diocese at Ninth and Green Streets, 
los Angeles, with 24 class rooms, laboratories and a gymnas- 
ium. 

Bonds have been voted for a grammar school for the La- 
Puente school district. 

A sanitarium with elaborate equipment will be erected at 
Cronell Hot Springs. 





Vashingion 


Seattle and Vicinity. 

The valuation of 10,146 building permits issued by the De- 
partment of Buildings of Seattle, during 1920, was $13,760,090, 
the greatest with the exception of 1919, which was $15,615,010, 
since the record years of 1909 when the total was $19,044,218 
and 1910 when it was $17,418,078. May was the banner month 
of 1920, with permits issued with a value of $1,809,160, De 
cember was second with $1,676,765 

In the first nine months of 1920 the value of real estate 
transferred in Seattle was vreater than during any 12-month 
period since 1913, the only exception being the vear 1919, 
when values for the 12 months were $20,000,000, as against 
+18,000,000 for the tirst nine months of 1920. 

While not so desperately short of housing accommodations, 
store and office space as some cities, there 1s yet a very urgent 
need in Seattle for new buildings of all kinds, and, in the 
opinion of those who have studied the construction situation 
trom all angles, now is the opportune time to begin the con- 
struction contemplated for 1921. Labor is plentiful and eff- 
cient and material prices, especially lumber, are lower than 
they have been in years. Various civic organizations are 
urging prospective builders to “build now” in order to assist 
in solving the unemployment problem, which is very serious in 
this section, and the behests of these organizations has already 
begun bearing fruit. 

Within the next month, if not earller, wage schedules, af- 
tecting all classes of labor having to do with the building 
industry in Seattle, will be readjusted, probably on a_ basis 

hich will be permanent for the year, according to J. E. Shoe- 
maker, president of the Northwest Master Builders’ Associa- 
tion. The readjustments will probably be sufficient to en- 
courage broad resumption of building activities in this section. 





\t a recent meeting of the membership of the Seattle 
\Miaster Plumbers & Heating Engineers’ Association, the fol- 
lowing officers were elected to serve during the ensuing vear: 
' H. Norton, of Norton & Spangler, president; Frank A. 
Dupar, of Dupar & Blythe, vice-president; J. J. Ward, of 
Wenzler & Ward, secretary-treasurer; Harry G. Cook, Seattle 
tleating & Plumbing Co., sergeant-at-arms. Board of Trustees: 
! H. Norton, J. J. Ward, F. E. Rautman, F. A. Dupar, P. J. 
lavan, and EF. H. McMahon. The association extended to 
Walter M. Krows, the retiring president, a vote of thanks 
‘or his efficient and untiring efforts during his administration. 
an entertainment feature of the meeting, Albert G. Suttill, 
01 the Riverside Boiler Works, Inc., of Cambridge, Mass., 
gave an interesting illustrated lecture on the manufacture of 
riveted range boilers. 
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Donnelly Safety Relief Valve 


Makes hot water boilers absolutels 
safe. Easily adjusted from 1 Ib. to 
200 Ibs pressure by any plumber 
or steam fitter. Spring does not 
come in cCoentact with water at any 
time 





Donnelly Low Down 
Flush Tank Valve 


This valve eliminates use of rubber ball and will 
not unseat under any water pressure (nves a posi 
tive flush eve time. Washer cannot lose its shape 

is easily and " quickly removes on » 


Donnelly Mfg. Co. Ton Hak = 


Makers of the Famous Donnelly Automatic Vacuum Valve 
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SOMETHING ENTIRELY NEW IN 


SILL-COCKS 


Semi-F inished, Pol- 





ished aluminum 
wheel Style N. 
Style O—Heavy 
rough pattern built 
for service. 





STYLE N Both shown in catalog D STYLE O 


KINSEY & MAHLER CO. Peoria, Ili. 
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Made of Castex Whitest Vitrified China 


Possibly “Morseal”’ is the Only ww 


Wash Down Closet for You? 


It is Cleaner 


Have You Thought About It? 


CHICAGO POTTERY CO. 
1924-40 Clybourn Ave- 
CHICAGO 








TH Bh ise PARABLE 


PATENTED 





HOFFMANN & BILLINGS Mec. Co. 


MANUFACTURERS SINCE i655 
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TRAGESER 


Copper Hot Water Storage Tank 


Made in a wide range of sizes and capacities. 
We also make black steel and galvanized tanks for 
storage of hot water and gasoline 





Write for Catalog. 


John Trageser Steam Copper Works 


447-457 W. 26th St., New York City 
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Save 75% in Cost of Specialties! 


The Holmberg Vacuum Steam 
Pe: Trap and System of Heating 
eliminates all air valves and un- 
necessary parts. Kyects all air 
from radiator and pipes. Saves 
30% in fuel over single-pipe sys- 
tem Is Fool proof, Self-cleaning, 
Non-adjustable. Just what you 
want for new and overhauling 
jobs. 





Write for particulars 








: The Holmberg Steam Trap Co., Lindsborg, Kan. 
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Turner New Gasoline-Kerosene Torches 


Burners are all constructed alike, containing al] the 
patent features, however different in size according 
to price. Baffle in burner will generate low grade 
of gasoline or kerosene without adjustment. Adjusting 
needle eliminates enlarging of orifices that makes all 
burners useleaa. Flared tube will siphon correct amount 
of air regardless of adjustment or size of flame. The 
patent pump involves the parachute principle. Leather 
ie free and will not wear. Drip cup made of sheet 
steel stamped, copper plated. Burner generates easily 
and produces more keat on leas fuel than our old line, 
Our Triple Jet takes the place of our well known 
Double Jet, involving all the new patent features. 
A trial order will convince you. If not satisfactory, 
money refunded All parts interchangeable. Jobbers 
will carry repairs—not necessary to be without torch— 
fix it yourself. With ordinary use a torch will last e 
li 


SS = 





No. 28 (Juart tor: h, fetime 

list $18.40. 
co veers, phe Turner Brass Works 
No. 16 Pint torch, : 

list $13.60. Sycamore - Illinois, U.S. A. 
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Watrous Patent Plumbing Specialties 


Duo-Jet Closets and Flush 
Valves; Urinals, Self-closing 
Cocks; Liquid Soap Fixtures; 
Drinking Fountains, ete. 


Send for our Catalog. 


IMPERIAL BRASS MANUFACTURING CO. 
510 S. Racine Ave. CHICAGO, ILL. 
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The commissioning of Architect James A. Creutzer, Lea: 
suilding, to prepare plans for a $250,000, six-story, firepr: 
hospital, to be built on the shores of Lake Washington t! 
spring, is the first important step toward starting the n¢ 
years building program. The structure is to be erected 
Dr. Kkugene Jordan, Mutual Life Building, who heads a syn: 
cate of drugless physicians. 

The Seattle Library Board recently rejected all bids su 
mitted for erection of the $35,000 Fremont branch libra: 
Seattle contractors, including plumbing and heating c 
tractors have been requested by Architect B. Myarcus Prite 
Seattle to submit figures for a $1,500,000 theater to be bui!t 
in New Orleans for Alexander Pantages, theatrical magna 
of Seattle. The proposed show house will be six stories, 
steel and concrete construction and will be one of the fin 

show houses in the South. 
Other Cities in the State. 

W. T. Post, 5624 South Yakima Avenue, Tacoma, recent! 
took out a building permit for the erection of a $25,000, thre 
story, brick and concrete apartment house. Bids for the g 
eral and sub-contracts will be called for shortly. 

Construction of a $50,000 edifice on the corner of Twenty, 
first and I. Streets, Tacoma, is projected by the Method 
I-piscopal Church. 

The Seattle Plumbing -Supply Co., formerly located at 
First Avenue South, has recently moved into new quarters 
at 1205-07 Fourth Avenue. 

The city ot Tacoma broke all building records in 1920 
issuing 3144 building permits, representing an investment 0! 
$4,734,993. During 1919, 3,093 permits were issued with a 
valuation of $2,857,181. One of the outstanding features 
regard to Tacoma’s 1920 building program is that Tacoma 
was the only Pacific Coast city to erect an office building dur- 
ing the year. Two were built, the combined cost of the stru 
tures approximating $1,500,000. Many buildings planned { 
1920 and postponed, owing to the unsettled conditions and hic’! 
prices, will be started this spring. To start off the new year’ 
program, the First Baptist Church has announced plans fo: 
the immediate construction of a $200,000 edifice. 





Portland and Vicinity. 

Certain authorities in Portland have aiready expressed the 
opinion that 1921 will spell big development in that city from 
the standpoint of residence construction. During the first 
week in January, construction, which has been lagging, picked 
up quite noticeably, and this increase shows a decided tend- 
ency to continue. There is a need of residences in Portland, 
and this, coupled with decreasing costs of materials and labo: 
justihes the prediction that the coming year will witness 4 
revival of residence building. 

The announced plan for the erection of a $500,000 apartment 
house by D. B. McBride and R. F. Wassell at Sixth and Mad 
ison Streets, Portland, and the taking out of permits to! 
twenty-five new residences by the J. W. McFadden Buildi 
(o., featured building activities during the first week of t! 
new year. The apartment house above mentioned will 
eight stories of fire-proof construction, finished with te: 
cotta. The apartments will be from four rooms up and w 
be equipped to appeal to an exclusive class of apartment hou 
dwellers. The twenty-five residences to be built by the M 
adden Co. will cost $125,000. 

Architects Lawrence & Holford, Chamber of Comme: 
Building, Portland, report that plans for the proposed $125,0) 
three-story Wilcox Memorial Hospital, to be built adjoin: 
the Good Samaritan Hospital, will be ready for figures f: 
general and sub-contractors early in February. 


Architects Sutton & Whitney, Pittock Block, Portland, ha 
been instructed to proceed with plans and _ specifications 
the proposed home to be built for the Christian Science Chur 
between Oregon City and Milwaukee. The first unit, wh 
will be the administration building, will be two stories of bri! 
construction, and cost about $100,000. This architectural firm 
is working on plans at the present time for a $1,000,000 wa 
house to be built for The Meier & Frank Co., on the cor 
of Thirteenth and Everett Streets. The structure will 
ten stories high, if present plans are not changed. 
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Heating rece 


1,364,064. Chain Pipe Wrench. George Lincoln Albert, Day- 


ton, and Edward Harison Allen, and Albert Armstrong, Ger- 
mantown, Ohio. In a device of the type described, the com- 
bination with a lever, of a one piece clevis, a bolt pivotally se- 
curing the clevis to the lower end of said lever, a link chain, 
one end of which ts secured to the clevis while its other end 
passes through the latter toward the end of the lever, and a 


torked lower end on said lever projecting obliquely to the 


longitudinal axis of the latter, and adapted to straddle a link 
on said chain and to engage the adjacent link, for the pur- 
pose specitied 


". 
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1,364,159. Vacuum Heating System. Thomas O. Perry, Oak 
Park, Ill. In a vacuum heating system, the combination with 
the boiler, the radiators and the return pipe, of a covered tank 
for receiving the contents ot said return pipe, a water exit 
intermediately placed between the bottom and top of said tank, 
an aspirator in the water retained in the lower part of said tank, 
tubular connection between said aspirator and said _ return 
pipe, a motor for actuating sari aspirator, a discharge pipe 
leading trom said water exit, an air vent located higher up 
than said water exit and means whereby accumulations of 
water above said water exit act to restrict escape of air through 
said vent, substantially as herein set torth. 








1,364,139. 1,364,214, 


1,364,214. Wrench. Charlee C. Steward, Detroit, Mich. 
a wrench of the type described, a handle portion provided 
at one end thereof with upper and lower spaced jaws pivotally 
connected therewith and provided upon their opposed faces 
ith gripping teeth inclining toward said handle, a pair of links 
pivotally connected at one end to said handle, a bell crank 
lever pivotally connected to the free ends of said links and 
embodying a short and a long arm, a flexible element embody- 
g restricted portions secured to the short arm of said bell 
crank lever, a pair of spaced shoulders formed on said lower 








The name “Humphrey” in con- 
nection with Automatic Gas Water 
Heaters is known the country 
over. The dealer and plumber 
who sell it get the advantage of 
this prestige which results in easy 
sales and satisfactory service. 


Try the Humphrey on your neat 
water heater job. 


Write for full description 


HUMPHREY COMPANY 


Div. Ruud Mfg. Co. 
Kalamazoo, Michigan 











PATENTED DECEMBER 7, 1915 
No. 218 


Write for descriptive circular telling why this steel 
reinforced “BRE HYGIENIC” seat, open front and back 
is guaranteed not to come apart. 


BRE Mfg. Co., Hyde Park Dist., Boston, Mass. 




















The Kelly Controller 


FOUR SAFETY DEVICES IN ONE 


Replaces a non-return valve, steam separator, stop 
valve, and alarm. Write for details. 


Manufactured by 


THE KELLY CONTROLLER CO. 


175 WEST JACKSON BLVD., CHICAGO 
Tested, Approved and Sold Exclusively by 


THE FAIRBANKS COMPANY 


ADMINISTRATIVE OFFICES: NEW YORK 
Stock carried in 23 principal cities 



































PORCEL 


The Bath Tub Cleaner 


Contains no grit. 
No acid. 


Keeps fixtures like new. 





Most contracting plumbers use 
Porcela and recommend it to 
their customers. 


If you haven't Porcela im stock 
order from your jobber. Write 
us for free sample can and 
descriptive folders. 


PORCELA-RADAX .CO. 


NEW BRIGHTON, PA. 
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The Farms of Your Community 


Are Your Great New Field 


83 cotmmnon on the farm as it is in town. The 


Bliectricity will soon be 
dealer in Paul Water Systems — ~~ this and makes himself 
known throughout his comnwimnity as thority on water systems for 
the farm IS THE MAN WHO WILL CASH IN BIG If you are not 
yet a Paul Dealer, send for full particulars If you are a Paul Dealer. 
get 68) «6Cnew vision of this greater future—and get ready for bigger 
business. Send at once for folder, ‘‘Water Systems for Farm and Home.’’ 


FORT WAYNE ENGINEERING & MFG. CO. }2!8 Y. Harrioes St. 
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Straight-Way Clean Out House 
Drain and Back Water Gate Valve 


Positively water and 
gas tight. 

Connects to main sup- 
ply and keeps face of 
gate clean and _ free 
from cloggage. 

Makes a 
clean-out without 
water gate valve. 


attiiitaa 


WADE 








Wit 
Cl nr 


perfect 
back 





B--Fig. 1 
plumber shouldknow 


Every about this sanitary 
hitting. 
ligste for Catalog 





Wade Iron Sanitary Mfg. Co. 


551 W. Fulton Street Chicago, Illinois 
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Choose a Winner 


The successful operation of a 
closet tank depends upon the 
fittings. Be sure the tanks you 
install are equipped with the 


N. H. TANK VALVE 


assured of effi- 







and you can be 
cient service. 
Valve made full size. Guar- 
anteed to work all properly de- 
signed siphon closets. 
Write for complete details. 


EXETER BRASS WORKS, Exeter, N. H. 


New York Office: 5¢ Cliff St. Henry Stein, Rep. 
FROLUAAERUNCEAAEAALDAAEL COARERAUAAEALACENEEEEAUEOEA COUAEREDEAAHLICIUOEAEOU ANGEL COUELDLONULALAC IUOEOEOUONOED gunneREREDOCSAAUMMENERIICS 


VHULOOAAALACQONUDANEDANANCS A DUNENADANGREAC COUNTUEDUAORADE SH NRAGUENOOND qagnunannanncoeeanonnny 


Tank Fittings of Quality 


i856 “McSHANE”’ 97) 


The ORIGINAL Compound Lever Ball Cock 
Elevated, Low-Down, Top and Bottom Supply 
Tank Levers and Valves. 


McSHANE BELL FOUNDRY CO. 
BALTIMORE, MARYLAND 


and means of 
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ew and adapted to receive there between the restricted por- 


tions of said flexible element, the long arm of said bell crank 


lever being normally disposed longitudinally of said handl 


and being provided in the upper surface thereof with a serie 


of serrations and a member pivotally secured to said handl. 
and provided with a portion adapted to interchangeably engag: 
serrations. 


Hot Water 


Tex In 


in said 
McChe s 


place and 


1,364,772. Heating System. Louis P. 


ney, El Paso, combination, an open tire 


tue connected therewith, a plurality of water circulating mem 


bers arranged in the flue in superposed relation and comprising 


drums, a plurality of annular series of vertically disposed 


water pipes connecting several of the drums, jackets supported 
upon the drums inclosing the water pipes of the several series 


the pipe being disposed in uniformly spaced relation to th 


jackets 


from. the 


passages tor the products of combustion 
battle 


pipes of 


to pre vide 


heating means, a pivotally mounted between 


two diametrically opposed each annular series ot 


water pipes and movable to a position to obstruct the vertical 


space between the series of pipes and prevent the passage ot 


series of pipes and 
pipes 
means 


the products of combustion through the 


between the 
rackets. 


cause the products of combustion to enter 


and circulate between the latter and the and 


tor adjusting the baffles 
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1,364,772. 1,364,582, 


364,582 Wrench Clarence E. Reed, Houston, Tex 


\ wrench consisting of a pair of curved jaws, said jaws being 
carried by 


Pipe 


relatively movable, a series of gripping members 
each curved jaw and having movement relatively to each othe 
with the object to 

gripping 


series of grip 


to position themselves in contormity 


gripped, locking means for the series of member: 


longitudinally of the 
the wrench, sub 


exerting its locking force 
ping members and a handle for operating 
as described 

Plumbing Department. 
Bath Tub. Wasvlvk and 


A bath tub having openings in the sides thereot 
openings inclined 


stantially 


1. 364,164. Alexander Bura! 
(Chicago, [il 


pipe 


John 


a drain communicating with said and 














1,364,164. 


toward the rear of said bath tub; a downwardly projecti 


drain pipe communicating with said first mentioned drain pip: 
closing or establishing communication betwe: 


said drain pipes, substantially as described. 
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Detroit, Mich., assignor 
Detroit, Muich., a 
with a tank, of a 


Torch. Otto J. Groehn, 


Manutacturinge Co., 


1,564,194, 
to Clayton & 
corporation of Michigan. 


Lambert 
The combination 
reinforcing member extending along the inner face of said 
tank and forming a sealing joint therewith, and a handle post 
having a stud passing through the wall of the tank into en- 


gagement with said reinforcement 




















1,364,785. 


1,364,785. Bath Tub. Julian N. Muskin, Philadelphia, and 
Robert B. Crump, West Philadelphia, Pa. The 
with a bath tub, of a partition therefor serving to subdivide 
and hinge 


combination 
the tub into two independent portions, a support 
connections between the support and the upper portion of the 
partition whereby the support may extend laterally from either 
side of the partition and swing from one side to the other. 

1 364,547. Gabriel A. Bobrick and Arthur 
L.. Bobrick, Los Angeies, Cal. A liquid dispenser comprising 


a reservoir and a hollow body connected thereto and having a 


Liquid Dispenser. 


hollow piston, a charge receiving chamber formed at one end 
of said piston, and a discharge chamber at the other end. 


a. 


THE CALDER BILL TO AID HOUSING. 








Proposed Law to Authorize Mortgage Loans From Funds 
of Savings Departments of National Banks. 





ENATOR WILLIAM M. CALDER, chairman of the 
Special Committee on Reconstruction and Production, has 
introduced in the United States Senate the first bill based 

on the investigation and recommendation of this committee. 

It proposes a means for relief in building finance by authoriz- 

from funds in savings departments of 

50 per cent of their assets, subject to 


The complete text 


ing mortgage loans 

lational banks up to 

regulation by the Federal Reserve Board. 
ot the bill is printed herewith: 

S 4721—A BILL to amend the Act approved December 23, 
1913, Federal Reserve Act, and to amend 
section 5236 of the Revised Statutes. 

Be it enacted by the Senate and House of Representatives 
of the United States of America in Congress assembled, that 
the Act approved 191.3, 
Reserve Act. be further amended by adding a new section tm- 


known as the 


December 23. known as the Federal 
following section 24, as follows: 
National Banks 


permission oft the Federal Reserve 


mediately 
“Savings departments of 
With the 


Board and subiect to such 


“sec. 24 (a). 


regulations. restrictions, and lIimuita- 


tions as the said board may prescribe, any national banking 


may establish and operate a separate savings de- 


Provided, however, That such permission shall not 


issociation 
partment : 
he granted to any national bank located in a state the laws of 
vhich require a minimum capital for the organization of a 
‘tate bank having separate commercial, savings, and trust de- 


partments, or any two of such departments, unless such national 


ENGINEERING 
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The DETROIT Torch 


A Marvel for Service 
and Durability 

Highest quality brass tank, 
heavily reimtorced, powerful tm- 
proved burner, strong, efficient 
pump, hook and support for hold- 
ing soldering coppers. 

This torch eliminates the 
troubles that attend the use of the 
old-style torch. 

Get a “DETROIT” from 
your jobber. You will be 
more than pleased with it. 


Detroit Torch & Mfg. Co., Detroit, Mich. 
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SISSON 


Insertable Joint 


is indispensable to plumbers 
for connecting up new fix- 
tures to soil pipe, or for use 
where a defective length or 
cracked fitting must be taken 
out. 

Saves springing stack and 
removing whole lengths of 
pipe. 

You cannot afford to get 
along without the SISSON. 
Ask for prices and par- 
ticulars. 


R. ESTABROOK’S SONS, Ist and C Sts. South Boston, Mass 
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Every Heating 
Man Should 
Have This 
Book 


It places at your disposal 
the benefit of knowledge 
gained by over eighteen 
pores of experience in the 
eating engineering practice. 

Illustrates and describes 
the line of Wiley Improved 
— Heating Specialties. 

f you did not receive a 
copy, write for one. 


The Simplex Heating 
Specialty Co., Inc. 
Lynchburg, Va. 
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Immediate Shipment 


We have on hand ready for quick delivery, a stock 
of the large size MARTIN Portable Vise Stand and 
Pipe Bender. 

Any workman who has pipe to cut and thread 
cannot afford to be without this stand, for many 
times its cost. Can be folded and packed for carry- 
ing to job in half a mimute. 

Insert legs in sockets 
that’s all. No bolts, screws 
or braces needed. 


Orders filled the day 
are received. 
Order through your jobber. 


H. P. Martin & Sons 
626 E. 2nd St., Owensboro, Ky. 


they 
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B. & F. Auxiliary Water Heater 


(Also known as the “Holden’’ | 


A highly efficient heater, made 
in five sizes to meet every need. 
re . / ad 
lappings from 4-%” to 3-2”. 
Range boiler capacities, 30 to 250 

gals. 


Radiation, 50 to 350 ft. 





Our line includes; BR. & F. Anti-Syphon Cast Iron Adjust- 
able Sink Traps, Boiler Stands, Putty Cups, K. & J. 
pattern Sink Traps, Refrigerator Drains, etc. 

If your jobber cannot supply you, write us direct. 


B. & F. Manufacturing Co., Inc. 
2018 Massachusetis Ave., INDIANAPQLIS, IND- 














CRA 


BALL COCKS 
FLUSH VALVES 
TANK TRIMMINGS 


THE INDIANA BRASS CO. 


FRANKFORT, INDIANA 
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Automatic Condensation 
U OIN Pump and Receiver 
Takes care of the returns, either above or below the 
floor line, in vapor or gravity systems. 
Quiet and efficient in operation. 
Outfits furnished for 
1,000 to 10,000 sq ft. 


radiation and for 10 and 
20 Ibs. pressure. 





Write for full partic- 
ulars. 


_Thompson Mfg. Co. 


Des Moines, lowa 





Cain 2 


2EE ORU 


: WHA LE - BON E-iTE 


To recommend this efficient seat 
means giving your customers the 
best the market affords. 

— INDISPUTABLE QUALITY 

— IMPERVIOUS — ACID PROOF 


Types for all regular bowls. 
Ask your jobber or Seat Dept 


TRE BRUNSWICK-BALKE-(OLLENDER (°O. 





OBB i htt ikea ira cctv TEE Rn 
ABRUPT ANA TAON UAL AAA UR 





January 22, 1921 


bank has the capital required by state law of state banks hav- 
ing such departments as such national bank proposes to estal 
lish, 

“As a condition precedent to the establishment of such a 
savings department, such national bank, by a vote of at least 
three-fourths of its directors, shall apportion its paid-in capita! 
and surplus between its commercial, savings, and trust depart- 
ments, or between such departments as such national bank 
proposes to establish, in the same proportions as is required 
by state laws of state banks, or if the state law contains n 
such requirement then in such proportions as may be permitted 
or required by the Federal Reserve Board: Provided, That 
no national bank which heretofore has obtained or hereafte: 
shall obtain a permit from the Federal Reserve Board to 
exercise fiduciary powers under the provisions of section 11 
(k) shall be required to segregate its capital and surplus un 
less and until it shall establisn a savings department under th: 
provisions of this section: Provided, however, That with the 
approval of the Federal Reserve Board any such national bank 
may so apportion its capital and surplus between its commer 
cial and trust departments, even though it has no savings de 
partment. Such capital and surplus when so apportioned and 
all of the assets of each department, shall be considered and 
treated as the separate capital and surplus and assets of such 
department as if each department were a separate bank, and 
separate books of account shall be kept for each department 
Provided, however, That all departments of such bank shall 
be under the control and direction of a single board of direc 
tors and of the same general officers of such bank. 

“Subject to such regulations, restrictions, and limitations a 
the Federal Reserve Board may prescribe, any national bank 
which shall have established such a separate savings depart 
ment shall have power to transact, through such savings de 
partment, a general savings bank business, to receive savings 
and other time deposits, to pay interest thereon, to invest the 
capital and surplus aportioned to, and the assets of, such de 
partment in such securities as savings banks are permitted to 
invest in under the laws of the state in which the national 
bank is located, and to use such capital and surplus and assets 
to make such loans secured by unencumbered real estate as 
state banks, savings banks, trust companies, or other corpora- 
tions which come into competition with national banks are 
permitted to make under the laws of the state in which such 
national bank is located: Provided, however, That the aggre- 
gate of all loans made upon the security of real estate by any 
such national bank, including loans made under the provisions 
of section 24, shall at no time exceed an amount equal to on 
half ot the deposits of such savings department: Provided 
further, That for each 10 per centum of such deposits which 
are loaned on such real estate security, under the provisions ot 
this section, at least 2 per centum of such deposits shall be in 
vested in such bills of exchange, or bankers’ acceptances as 
are eligible for rediscount or purchase by Federal reserve 
banks. Liens on farm lands in favor of the United State 
or any state thereof to secure payment for water supplied for 
use upon such lands for irrigation purposes, and mere reserva 
tions of unknown mineral rights in farm lands shall not b: 
deemed to be encumbrances on such lands within the meat 
ing of this section or section 24. 

“Any such national bank may advertise that it is doing 4 
savings bank business and, by proper amendment to its charte: 
may incorporate the word ‘savings’ in its title. 

“No national bank having separate departments shall receiv: 
in its savings department current funds subject to check « 
the deposit of checks, drafts, bills of exchange, or other item 
for collection or exchange purposes, or receive in any depart 
ment deposits from any other department, except that in prope: 
cases funds deposited or held in trust in the trust departmen’ 
awaiting investment may, subject to the conditions prescrih« 
in section 11 (k) and under the regulations of the leder 























January 22, 1921 DOMESTIC ENGINEERING 229 


Reserve Board issued thereunder, be deposited in the commer- 
cial or savings department: Provided, however, That nothing 
contained in this section shall be construed to deprive any na 
tional bank of the power to use any of its funds to make such 
loans or investments as national banking associations are per 
mitted to make under any other provision of law, nor of the 
power to receive savings or other time deposits and to pay in 


terest thereon: Provided. however, That the Federal Reserve 


Board may, in its discretion, require any national bank to es- 
tablish and operate a separate savings department in accord 
ance with the provisions of this section and may prohibit any 
national bank from making loans on real estate except through 
a separate savings department. 

“All money and other assets belonging to each department 
whether on hand or deposited with other banks, and all in- 
vestments made, shall be kept solely for the repayment ot 
the depositors of such department until all depositors of such 
department shall have been paid, and the balance then remain- 
ing, if any, shallebe applied ratably to the other liabilities of 
such bank, as provided in section 5236 of the Revised Statutes 
of the United States as amended. 


“Such national banks may increase or diminish their capt- 


tal stock in the manner now provided by law, but whenever 


such general increase or reduction of the capital stock of any 
national bank maintaining separate departments under the pro- 
visions of this section shall be made, such increase or reduc- 
tion shall be apportioned between the various departments of 
the said bank as its board of directors shall prescribe, subject 


to the approval of the Federal Reserve Board. A certificate 


of such increase or reduction and of such apportionment of 
capital shall be filed with the Federal Reserve Board. Any 
national bank may from time to time, with the previous con- 
sent and approval of the Federal Reserve Board, and subject 
to the above requirements as to the minimum amount of capi- 
tal apportioned to each department, change any segregation and 
apportionment of its capital and surplus previously made and 
make a new segregation and apportionment of its capital and 
surplus between its various departments.” 

Sec. 2. That section 19 of the Federal Reserve Act, as 
amended, be further amended by inserting after the fifth par- 
agraph thereof, that is, after paragraph (c), a new paragraph, 
as follows: 

“Every member bank which maintains separate departments 
the assets of which are segregated and kept separate as if each 
department were a separate bank shall maintain separate re- 
serve balances for cach such department and shall keep sepa- 
rate and distinct the total reserves of each department from 
those of any other department; and whenever the reserve bal- 
ances of any one department shall fall below the required 
amount the reserves of that department shall be deemed to be 
deficient, and such department shall be subject to the same 
penalties and taxes for such deficiency in reserves as if it 
were a separate banking institution.” 

Sec. 3. That section 5236 of the United States Revised 
Statutes be amended by striking out the period at the end of 
such section and substituting a colon therefor and adding the 
following proviso: 

“Provided, however, That in distributing the assets of a 
national bank operating separate departments as provided in 
section 24 (a) of the Federal Reserve Act, all assets of each 
department of such bank shall be first applied to the payment 
of the claims of the depositors of such department and until 
all such depositors of such department shall have been paid 
in full none of the assets of such department shall be used in 
paying depositors of any other department or other creditors: 
but after all depositors of any one department shall have been 
paid in full any assets remaining in that department shal! be 
applied ratably to the satisfaction of the claims of the deposi- 
tors of the other departments and other creditors.” 






Thie i 
Pierce Down Draft, Magazine Feed, Smoke 
Consuming, Heating Boiler 
Fuel 
Saves; * i, 
Manufactured only by 


PIERCE, BUTLER & PIERCE MANUFACTURING CORP. 
NEW YORK Philadelphia 

— Baltimore 

Worcester Detroit Syracuse Newark Washington 











IPPLES 


Years of expert- 

ence have pro- 

duced perfect 
nipples. 





Lewis Campbell 


Boyertown Pa. 
y , 











Vapor-Vacuum Heating 


Trade Mark Re fisterea 


Kricbel W Sustem 


Guaranteed to reduce coal bills 25%. In many in- 
stances it has effected a saving of 33144‘ 
Prof. Jones, Dean of Yale College, writes in part: 
“After a year’s trial, and particularly since 
the recent period of cold weather, I want 
to express my satisfaction with the way 
in which your system works. I have no 
trouble in keeping my home at a normal 
temperature of 70 degrees, even if the ther- 
mometer outside registers zero or below.” 
Every Kriebel System you install adds an- 
other name to your list of satisfied customers. 


Write for booklet describing System 


VAPOR-VACUUM HEATING CO. 
Otis Bldg. 101 Park Ave. 
PHILADELPHIA, PA. ; NEW YORK 


















| > lasting quality and true capac- 
ity use “KOVEN” Pure Iron, 
Double Row Riveted, Galvanized 
Range Boilers, or NACO Galvanized 
Range Boilers made of open hearth 
steel. These boilers may be bought of 
jobbers everywhere. 





L. O. KOVEN & BRO. 
50 CLIFF STREET NEW YORK 











Situations Open 


yoods to plumbing 


(*hicag ; 


SS MEN 


L-co-o 


SALESMAN WANTED—Experi- 
enced Plumbing Supply Salesman 
to travel New Jersey. A new line, 


no competition, 


compensation 


commensurate with your efforts. 
An opportunity for a $10,000 


yearly return. 


Plumbers 


Co- 


operative Corporation, 8 Jefferson 


St., Newark, N. J. Attention M. 


H. Garfunkle. 


WANTED PLUMBING 
ealling on plumbers 
riiriage peop ie’l on 


SA 


LESMEN 


regularly, to sell 


iexcellent 


commission 
proposition Only capable, experienced 
men desired, State territory covered, lines 
handled, ete Best references necessary 


Ihe plies confidential 
Boil _ (‘” Philad 


WANTED—HIGH «LASS 


nted by a larg 


Pennsvivania 
elphia, Pa. 


REI 
» * 


~ ‘ 


Rang: 
1-1/29 
-RESEN- 


manutac 


turer of boilers and radiators in the fol 
lowing cities and vicinities: Rochester, 
N Y.: Pittsburgh, Pa.:; Clevelend, Co- 
lumbus and Cincinnati Ohio: Detroit, 
Mich excellent opportunities for the 
right men Communications strictly con- 
fidential State experience, with whom 
now connected and annual sales \ddress 
244, “Domestic Engineering,” Chicago. 
1-15-22 
WANTED—RADIATOR AND BOILER 
salesmen, with thorough knowledge of 
the heating business. Pittsburgh, Phila- 
delphia, Eastern Pennsylvania, and Mary- 
land. Address Union Radiator Co., Johns- 
town, Pa. 11-13-tf 
Situations Wanted 
SITUATION WANA TED SALIESALAN 
nd branch manage mequainted with 
Copy ts) nd eastern plurnteins ane 
ting Obbing trade desires position 
, 7 ey who wants direct 
ey) mat ? these markets \iso 
nderstat promotir port business 
Vala Lon loneit rings 
("his L-Z2 


8 cents for each word including heading and address. 
$2.00. One inch $4.00. Cash must accompany order. 


DOMESTIC ENGINEERING 


For Sale 


FOR SALE—PLUMBING AND HEATING 


business in small town in Montana. 
Well located About $29,900 business 
eariy Will sell at market price of 
goods Approximately $3,000 Address 
247, “Domestic Engineering,”’ Chicago. 
1-8-15-22 
FOR SALE—PLU MBING, HEATING, 
sheet metal business, including stock, 


Illinols town, 80 
Estab- 


Live 
Four railroads. 
(700d farming country. 


equipment, tools. 
miles (Chicago. 


lished six years 

Splendid opportunity Selling account 

health. Address 242, ‘Domestic Engineer- 

ing,’’ Chicago. 1-1 tf 

FOR SALE—ONE USED “SNOW” 
steam pump = 16x9x12 i'nderwriters 

pump. Capacity 750 G. P. M Address 


250, “Domestic Engineering,’’ Chicago. 1-15 
GGIBLIN STANDARD 


Condition Spo 


FOR SALE--NoO). 24 
tj \A beoiler, roan 





Ie ‘? Ht Mob: ri Mo 1500 Capac if\ 
} (oscar Smith, Moberly Mo. L-22 
Miscellaneous 

y 1: ~~ BIN LABELS 
24 For water, gas and 
steam. Over 10,000 differ- 


RED. ELLS 


caticameniaantiemmtad Ge aa Ga 
Send for free Book- ples. 


let “How to Sys- 
tematize the Stock Maddon Bin Label Ce. 
ms a 


Room and Build Haddon Heights, 
Bin Racks.” 


We buy 


IRON PIPE 
COUPLINGS 


Get our offer 
before selling 


GWILLIAM SUPPLY CO. 


828 N. Hancock Street 
PHILADELPHIA, PA. 


for sam- 


COLLECT YOUR OWN ACCOUNTS, 
isting of letters, deoinnds. 
rt complete for s2.00. Sat 
isfaction gwuaranterd or mon returned 
You to tbe thre jucige rl-Ilu-l’ Awvenevy, 
I?) OF. Box 57, Muncie, Indiana. }-22 


Svstem cons 


legal notices, ete 


Count seven words for keyed address. 
Copy should reach us Tuesday morning. 
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WE HAVE A GOOD MARKET FOR 
your excess couplings. Republic Pit 
& Iron Corp., 1185 Flushing Ave., Brook- 
lyn, N. Y. 10-9 tf 


TiIMHD SHEETS, JOB. TICKETS. ESTI- 

mating blanks, Ulustrated stationery 
blotters, ete. For plumbers, builders and 
electricians. Reasonable. Send for sfarn- 
ples and price list. Prompt service. I 
Fink & Sons Co., Inc., Elm Avenue, Laure} 
Springs, New Jersey. 


WILLIAMS BRASS HANGERS 
For Copper Eaves Trough. increase 
Prestige. Now 20c Each. Jobbers or 
WILLIAM A. X. WILLIAMS 
New Rochelle, N. Y. 
Want a — 





SHLL YOUR SURPLUS COUPLINGS 
and fittings. Write us. The A. & J. 


_ Mfg. Co., 557 W. Lake St., Chicago. tf 


Books for ‘Your ‘Trade ‘Library. 
SANITARY SEWERAGE OF BUILD- 

INGS. By Thomas §S. Ainge. Beginning 
with a study of outside sewers, this book 
goes fully into the best practice in inside 
connections, proper location and size of 
soil, waste and vent pipes and the rough- 
in of the 


ing-in test up to the filling 
trenches. 40 pages are devoted to the im- 
portant subject of traps. Sewage dis- 


posal for country homes is also given full 
consideration. Size 5%x8 in. 200 pages. 
Cloth. Price, - 50. 


NOTES ON HEATING AND VENTILA- 

TION. By Prof. John R. Allen. A text 
book on the known methods of heating 
and ventilaton, covering warm alr, steam, 
hot water and vapor, and approved meth- 
ods of ventilation. Among the subjects 
covered are rules for figuring heat loss, 
direct and indirect systems, warm air fur 
naces, fan blast and air-mixing systems, 
auxiliary devices for heat control. Illus- 
trations are especially numerous and well 
made. Size 6x9 in. 228 pages. Cloth 
Price, $2.50. 


JOHNSON'S HANDY MANUAL. By 
John W. Johnson. The author is a 


prac tical plumbing and heating man, hav- 
ing spent many years in workshops and 
has superintended the installation of 
plumbing and heating systems of all de- 
scriptions. Eight editions of this popuiar 
book have been exhausted. The ninth is 
just off the press. Size 4x6% in. 398 
pages. Cloth. Price, $1.25. 


Domestic Engineering 
407 S. Dearborn St., Chicago 

















‘Reading” 
Specialties 


noc eee eee ee ee 


| Hot Water - Steam 

| Vapor and Vacuum 
Heating 

Embody Advanced Ideas 








The Reading 
| | Heater & Supply Co., Inc. 
eading, Pa. 





— ————— - ee ee ee —— 
Ir ae ——- — — = 
SSS SS ee ee ee ee - 


4 




















( 











This 











Reading, Pa. 


| Free for the Asking 


Catalog 
| interesting details on 


“‘Reading’ 
Heating Specialties 


Gives you the informa- 
tion you want regarding 
the “Reading” 
Basement System, modern 
installation methods, fuel 
saving, uniform heat, etc. 


Send for your copy today. 
The Reading Heater & Supply Co., Inc., 


contains 


Sanita, PIPE Ct Ok 


want more. 











B & B TOOL & MACHINE WORKS 


549 W. Washington Blvd. 
Cutter Wheel Specialists 


> has proved superior in service to 
any other wheel made. 
-RWHEFL Clear, clean cut without burr. 

not spread metal apart. 
highest class tool steel scientifically tempered. Every 
B & B Cutter Wheel is positively guaranteed. 
one from your jobber. 


Stands the Hard Knocks 


A cutter wheel that reduces 
the labor of pipe cutting to 
the minimum and will stand 
up, day tm and day out, with- 
out breaking, is worth know- 
ing about. 


Makes a 
Does 
Made of 


Get 


Test it for yourself. You'll 


CHICAGO 












































